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'rhc book is the first attempt to provide materials 
on Economic Anthropology in Indian context. 
The earlier Indian scholars of Anthropology 
included the economic life of a caste or a tribe 
or a village, in the framework of general outlines. 
In this respect this publication is a maiden effort. 

The Mahalis are a scheduled tribe in West 
Bengal. They are traditional bamboo worker and 
an off-shoot of the Santals. The present study is 
confined with the Mahalis of Midnapur district 
and the sample covers more than 30% of the 
population. In Midnapur they live with the caste 
Hindus, in the same village but in separat<: 
hamlet. 

Their traditional bamboo-work includes 
basketry of domestic use which has seldom 
market in the village at present, and now is only 
prepared for scattered sale. They, now primarily 
prepare big baskets locally known as J huri for 
the betel-leaf dealers. The demand of the con­
sumer villagers is replaced by the consumer betel­
leaf dealers. This change in consumers' prefer­
ences, changes the basketry patterns of the Mahalis. 
Paddy as medium of exchange in the vi~lagc 
market has been replaced by the money mcdlllm, 
in the market outside. This cl~ange. in earning 
patterns of the Mahalis and their _adJ_ustment in 
the village economy arc the objective of thts 
portrait. 

Rs. 25/-







The Portrait of Mahali Economy 
in Midnapur 

The Earning Patterns of Tribal 

Basket-inakers 

Syamalkanti Sengupta, M.SC., D.PHIL., P.R.S. 

Department of Anthropology, Calcutta University 

EDITIONS INDIAN 
CALCUTTA : : INDIA 



.Library liAS, ShiiT'Ia 

1111111111111~111111111111111111111~111111111 
00052154 

r·}) r-t, t) • ()'::\ ,, ;"" \.\ \ 1-f 

S-Q., S C:, P 

I 
I 
I 

I 
I 
I 
I 
I 
I 

I 
I 
I 
I 
I 
I 
I 
I 
I 
I 
I 
I 
I 

I 
I 
I 
I 
I 
I 
I 
I 
I 
I 
I 
I 
I 

I 
I 
I 
I 
I 
I 
I 

I 
I 
I 

I 
I 

I 
I 
I 
I 



PREFACE 

The present study is an effort to furnish materials on 
economic anthropology with a view to add one more string to 
the already existing ones. A scheduled tribe community named 
Mahali, living in Midnapur district of West Bengal has been 
selected for the purpose of providing concrete ideograph of 
the subject in Indian context. In this respect it is a maiden 
attempt. Apart from its exclusiveness and microstructural 
focus, the scholars will find many gaps in its comprehensiveness 
because of its particularistic approach rather than all pervading. 
This purposive particularisation, however docs not prevent any­
body to conceptualise the earning patterns of the tribe in ques­
tion. This is an exposition to illustrate an economic portrayal 
of a tribal basket maker community, who oscillates between the 
two poles of economic incentives-the bamboo work and the 
agriculture. 

The bamboo work is traditionally ordained though its struc­
ture and content have taken .a new form and shape from the 
previous one, with subsequent shift in incon1e towards more cer­
tainty. The sale of basketry of domestic use has been subn:terged 
under the sale of big. basket or Jhuri. The former is only pre­
pared for scattered sale on seldom contract from the villagers and 
the latter for the packing of betel leaves of the betel-leaf dealers 
or Pan Mahajans but on contract from the basket traders or 
Jhuri Mahajans. Thus the villagers' preferences as consumers of 
the basketry have been replaced by the betel-leaf dealers' prefer­
ences and fluctuation in price of basket is dictated by the prefer­
ences of the latter. The direct contact between the producers 
and the consumers has been cut out by the intervention of the 
basket traders as intermediaries. These also lead to the move­
ment of the Mahalis between the nonmonetary and monetary 
media of exchange. Demand-supply dichotomy and supplier­
purchaser relationships encourage competition among the basket­
makers or sellers which cut down the interfamilial cooperation. 
This leads to structural atomism in Mahali society. But paddy 
is the mainstay_ of the Mahalis.- Hence in agricultural season 
they resort to cultivation only to add some paddy to their more 
certain income from basketry. But their inadequate possession 



and landlessness force them to take part in agriculture either as 
~.hare cropper or agricultural labourers. . 

Thus there exist village markets and the markets outside the 
village; the former for scattered sales of domestic baskets and 
labour in agricultural lands while the latter for sales of big 
baskets to the basket traders to satisfy the wants of the betel­
leaf dealers. The present study has designed to portray, how 
the Mahalis have been adjusting themselves in two markets for 
earning their livelihood being the member of a non-complex and 
technologically less advanced society. 

The author is grateful to University Grants Commission for 
the award of Research Fellowship during the period of I st 
August, 1964 to 31st July, 1967, to carry out extensive research 
among the Mahalis on the project, "Society and Economy of the 
Mahalis of Midnapur." The present study is a part of this 
research. He is most indebted to those teachers of the Calcutta 
University, who read and criticised the parts of the work. The 
Head of the Department of Anthropology, Calcutta University 
provided the author all the facilities to use the departmental 
library of the University and extended fruitful suggestions when 
required. The author thinks himself fortunate to avail the chance 
of presenting the book to him as a token of respect and in 
an effort to recognise the academic indebtedness to his 
veteran affectionate teacher of anthropology. The author 
is thankful to Deputy-Director, Cultural Research Institute Go­
vernment of West Bengal, whose advice was a constant source of 
inspiration. Besides, he offers his thankfulness to all the scholars 
members and officials of all the Research Institutes and Universitie~ 
of India who wittingly or unwittingly contributed for the outcome 
of. this volume. Author's wife kindly has gone through the manus-
cnpt. He owes debt of such nature to h th t k . er a meagre ac now-
ledgement seems a vam gesture L tl f h . f "thf 1 d . . · as y or t e1r m u an 
reliable ass1stances, the author thank h M . f M"d 

Department of Anthropology, 
University of Calcutta, 
35, Ballygunge Circular Road 
Calcutta-19, ' 
November, 16th, 1969. 

s t e ahalls o 1 napur. 

SYAMALKANTI SENGUPTA. 
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INTRODUCTION 

The portrait of the Mahali economy IS an exposition of 
the earning patterns of tribal basket-makers of Midnapur district 
in the State of West Bengal. The study is designed for its 
threefold importance. It adds string to the human knowledge 
on a special subject now known as economic anthropology. It 
provides materials for the use of other branches of ~ocial 
sciences. It subscribes some materials for practical use. 

This exposition is a part of a full-length research project 
on "Society and Economy of the Mahalis of Midnapur" carried 
out by the author during the period of 1964-67 with the financial 
assistance of University Grants Commission. The present part 
of the research is recaste and reformulated for the purpose of 
maintaining a sequence for an independent publication. Hence 

. for· the convenience of the reader the introduction is distributed 
in three different sections. The section one is intcndec{ to pro­
vide information on the habitat, origin and matrix of Mahali 
culture in brief. The section two is posed for the discussion 
on certain theoretical premises of the Mahali economy. In the 
section three, set'l:ing of the Mahali villages, sampling of the 
same and some aspects of demography are considered. 

I 

The Mahalis are traditional bamboo-workers and are con­
sidered at present as one of the little-known scheduled tribes 
of West Bengal. They are scattered unevenly in the district of 
Jalpaiguri (13098), Midnapur (5538), West Dinajp~u (2103). 
2~ Parganas (1515), Maida (1327) and Burdwan (1100). 1 In 
other districts they live in small numb~rs. The bulk of the 
population is concentrated in Jalpaiguri and Midnapur which 
constitutes about fifty percent of the population of the State. 
Their total· population in West Bengal is 28233.2 They are also 
found in the States of Bihar and Orissa. 

The earlier writers consider the Mahalis as one of the tribal 
derivatives of mixed origin. Risley mentions that the Mahalis 
arc a Dravidian people of labour class who arc mainly palanquin­
bearers and ~ork on ·bamboo. They are found in Chhoto­
Nagpur and Western parts of Bengal.' Risley's contention is 

Mahali-1 



2 MAHALI ECONOMY 

that the main body of the Mahalis is merely a branch of the 
Santals, separated comparatively at a recent date from the parent 
stock. It is possibly based on the fact that both these com­
munities have got a few common totemistic dan names which 
they use as surnames at present. Risley divides the Mahalis 
into five sub-groups: Bansphar-Mahali who make basket and do 
all kinds of bamboo-work, Pator-Mahali are the basket-makers 
and cultivators, Sulunkhi-Mahali who are cultivators and 
labourers, Tanti-Mahali who carry palanquins and Mahali Munda 
whose occupation he does not mention. However, he assumes 
that the Mahalis are separated from the parent tribe with the 
adoption of bamboo-work as a new occupation which the Santals 
consider as degrading. Hutton" thinks that the Mahalis are a 
tribe of labourers, pastures and basket-makers in central India 
having affinities with the Santals, Ho and Munda tribes. Grierson~ 
subscribes that the Mahalis are a divergent group of Santali lin­
guistic stock. Russel0 concludes that the Santals and the Mundas 
were originally one tribe. It seems that the Mahalis are the deriva­
tives of both of them. They are separated as settlers of villages 
and work as labourers, palanquin-bearers and .bamboo-workers 
or hired labourers for Hindus. Hence their status might have 
falJen than the parent tribe who remained in their own villages 
in the jungle. Dalton7 subscribes that many 'Bedyas' some­
times call themselves as Mahali. They also observe many 
Hindu customs. In this context Russel8 remarks that some of 
the Mahalis may have joined the 'Bedya' community. Sherrl.ng9 

oints out that in Berar (now in Vidyarva region of Maharastra) 
fhe barber castes like Nan, Hajam and Nai introduce them­
elves as Mahalis. These earlier references explain that the 
~ahalis are a occupationally segregated community of mixed 

tribal origin. 
Bamboo-work has been the most important means of their 

livelihood since a long time and to-day it is difficult to ascertain 
when and how they adopt bamboo-work. They at present main­
ly prepare bamboo baskets which are largely used by the betel­
leaf dealers to pack leaves for its disposal. The Mahalis usually 
sell their baskets to the basket-trader in bundles. The basket 
t aders supply these baskets to the betel-leaf dealers. Thus they 
~t as 'intermediary' between the Mahalis and the betel-leaf 
~ alers. Besides, the Mahalis work as agricultural labourers or 
~e~ants in the field of local landholding Hindu-castes. A few 
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have also very little cultivable land and also cultivate the fields 
-cf others on share cropping basis or on contract system as well. 
Wo!l1en regularly participate in bamboo-work and other outdoor 
economic roles. Herding and serving as domestic servant are 
the jobs. of a few Mahali children, by which they help their 
parents m economic activity. Almost all families possess a 
.small poultry of_ birds of native varieties. In times of emergency 
these are sold m the market for cash. They are also hunters 
and prepare their bows and arrows of bamboos. They also 
prepare traps of bamboo splinters and large variety of fi!:hing 
traps are also made by them both for personal use and for sale 
among neighbouring tribes and castes. In economic sphere, the 
Mahalis have to depend to some extent on blacksmithy, pottery 
.and weaving. They get their implements of basketry and agri­
culture supplied and sharpened by the blacksmiths, their house­
hold -utensils are secured from the local potters and clothes from 
the weavers. Thus functional diffuseness10 is replaced by the 
functional specificity. In agricultural pursuits they usually work 
jn the lands of the neighbouring landowner Hindu castes like the 
Brahma.n, Mahisya, Sadgop, Raju and the Tamboli and others. 
They take loans in needs from these landholding castes and local 
money lenders. They also take loans from the basket-traders. 

The Mahalis do not consider themselves socially inferior 
·to other castes of the Hindu community though they have no actual 
position in the social hierarchy. Many informants dissembled 
1heir clan names and quoted surnames akin to local Hindu 
castes. For example clan hansda (wild goose) is represented as 
Hanti, clan mandi (grass) as Mondal, besra (hawk) as Bera. AU 
these surnames are the ·surnames of the local dominant cultiva­
tor caste named Mahisya. The Mahali clan is a patrilineal 
unit. A\fter marriage girls are initiated into respective clans of 
their husbands. Each clan has a totem and certain strict taboos 
are observed with regard to them. Marriage within the same 
clan is prohibited. There are altogether thirteen clan names 
among the sample of study. These are Baske or Kanti 
(a kind of herbal vegetable) Besra (hawk), Hansda (wild 
goose), Hembrom (areca nut), Kisku (king fisher), Mandi (a 
kind of blue bird), Murmu (a kind of animal), Soren (the cons­
tellation plediates), Tudu (ground rat), Chbre (lizard), Samah 
(grass), Pirhi (round pumkin) and Khangar (jack-daw). 

The first ten clans share common names with the Santals. 
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There are practically no status differences amongst the members 
of the clans. The Mahali clan names are derived from the names 
of some local plants or animals or inanimate objects. A few 
clans have several subdivisions which are marked by differences 
of affiliated totemic objectS. In legal spheres certain clans are 
preferred than others for instance the village headman is mostly 
selected from the Mandi clan. The assistant headman is selec~ 
ted from the Besra clan. The deputy headman is gener­
ally selected from the Baske clan. But these preferences are 
not common to all the families of a particular clan group, but. 
to a particular family based on heredity . 

. The averag~ family size is approximately 5.4 persons per 
family. Hence 1t can be concluded that families are mostly 
medium-sized. Generally there are four types of families. Fre­
quenc~ o~ elementary or simple family is highest among the 
Mahahs nearly 64.60%. Intermediate family is found in appr~­
ciablc numhcr (20.057c,) and joint or extended family is smalL 
• mbcr (9 900J ) ")"h • ) 
tn nu. . to . c polygynous family is cxcccdmg Y 
. ~11 1n percentage (5 45o1) . . I · · t ts 
sm.. · · to . I he process of nuc eansatiOn s ar 
when sons leave th_cir. father or brothers separate after the death 
of the fa th:r :nrs Is the main cause of the predominance of 
sim_ple . fa~~ Y In _such higher percentage. Primary causes of 
fissiOn. m JOint. fa filly_ arc personal conflict and uncompromisablc 
allocatiOn °~ differ~?hal labour potential of each married couple. 
The Mahah farnlhes are patrilineal and virilocal in nature. 
Married wo~en leave parental h d ao to the house of . father-m-law t . . ouse an o 

their . M h 1. ~ JOin their new families. The pregnant omen m a a I society b . . 
w 1 ° ~erve certain taboos and restncttons. Sb a ways carry som . 
~ e t "l e Iron implements mostly the beaked utter to aver ev1 spirit · . 
c "d "f d . Some old lady performs the service of IUI w1 e an cuts th. , 

'ficatory bath is take Umbilical cord with bamboo kmfe. 
Pun me givino cere en after nine days of child birth. 
In na ~ "' rnony f · · h 

. the name to th h" a ter twcntyone days of btrth fat er g1ves e c Ild U 
given to the child 0 suauy the names of grand-parents are ~ . 
Marriage is usually 

f polygyny occur. Ad ~onogamous type though frequent cases 
0 

es of child marna u t marriage is the general rule. A few 
cas . gc are f Th f 

rria"e vanes norman f ound now-a-days. e age o 
ma "' Y rorn · f 

. Is and 20 to 25 in 16 to 20 years of age m case o 
gir <:asc 1· "b't rriage among certain of boys. The Maha IS prohi 1 rna eaten . M . . h 

cOnes of relatives. arr1age w1t -
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in the same clan groups and immediate kin-groups are strictly 
prohibited. Marriage with blood-kins and woman related in the 
direct line of descent are strictly avoided. A man marry his 
wife's relations of same or descending generation. Tribal endo­
gamy is strictly maintained. Union between cross-cousins takes 
place incidentally. Payment of bride-price in cash and presen-
tation of women clothes are important aspects of Mahali mar­
riage. Bride-price varies from Rs. 24.00 to Rs. 64.00 according 
to bride's beauty, ability of running household work and econo-. 
mic condition of the bridegroom's father. There are atleast 
seven types of approach by which the Mahalis secure their 
wives. These are '(a) Salish bapla i.e. regular marriage by nego­
tiation through marriage-broker or Dutamdar, (b) lndigosha or 
Duar lebet i.e. keeping of a girl in husband's house before the 
actual consummation of marriage having prelimin"ary talk with 
the parents of the girl: (c) Glzarmechrano i.e. marriage by intru­
sion, (d) Angir i.e. marriage by elopement or A 11!1-llJJt.Jr or tana 
i.e. marriage by force; (.c) Snnga i.e. widow remarriage; (f) Rajt· 
khusi or Ruju-raji or Nirbo/omw i.e. marriage by courtship or 
mutual consent; and (g) Glzar-jowie or resident son-in-law. Sor­
orate and levirate arc not obligatory now but they are found to 
·occur quite frequently. Divorce is quite easy in Mahali society. 
Any of the partners may bring complaint and after hearing in 
the Bichar Sava or organisation of justice of their own, divorce 
is permitted on sufficient grounds. Three causes of divorce are 
mainly predominant namely adultery, barreness or sterility and 
incompatibility. 

The dead bodies are both buried and burnt. Children below 
five years of age, ~eath due to epidemic diseases and dead body 
of leper, are usually buried. The Mahalis have their separate 
burial or cremation ground known as Sasan. During cremation 

:or burial all the belonging of the deceased are cremated or buried. 
The utensils of brass or any other objects of high price are auc-
tioned in the. cremation ground. Excepting the relatives and 
clan members of the deceased, anybody can purchase these things. 
Purificatory ritual is observed after ten days when the agnates of 
the deceased shave and take purificatory bath. 

The Mahalis, like other tribes of the area, have got their 
cwn democratic organisation. They have their own organisa­
tion of justice or Bichar sava, which keeps control over the ad­
ministration of the village as a whole. The Bichar suva is cons-
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•ituted of all grown-up male persons as its members. The cases 
are dealt with by this Bichar sava according to traditional tribal 
norms. All the members are required to present in the meetings 
of the Bichar sava which is presided over by the village head­
man or Manjhi Haram. The office-bearers of the Mahali 
Bicbar sava are Manjhi Haram, Goraits or assistant headmfin, 
and Paranik or deputy headman. All the posts are hereditary. 
Though the posts are hereditary but the succession of office 
depends on the efficiency of the inheritor. This succession is 

· based on the prescribed qualifications attaining which any of 
the descendants may inherit it. 

The ~ahalis believe in the mysterious powers possessed by 
certain obJ_ects, persons, spirits a~d deities. There are spirit 
doctors, witch-finders called Ojhas or Gwmis who are able to 
exercise. these spirit~ and ghosts. Spirits or Bongas may be 
differentiated or classified according to their attributes. Some of 
them are benevolent_ in nature such as Basumata (Mother earth), 
Dharam (God . of nghteousness), Garam (the tutelary deity of 
.. be village), S1tla (Goddes f . . . h d. (a 
~ . s o epidemic diSeases) C an I 
female forest. _deity), Mansa (Goddess of snakes), Haramko 
(Ancestor spmt) · The Goddess Sitla and Chandi are held with 
we and respect becaus f . . 

a . e o their hot temper. They easily be--
come an~ry r:~r mmor negligence to their propitiation and 
beco~e ende Cient. When appeased with the proper prayer. 
Offenngs an sacnfices Th · · y · · 

B h . · e malevolent spmts are ugmt or 
Sima o;~a W O ~Side at the outskirts of the village and other 
ghosts o rtowerh or er like Chirghuni Bag hot Gomua etc. There 
re expe s w o practis b ' ' 

a re known . e oth sacred and profane ocult arts. They a vanously · · 
cialists mainly exert th . I~ Mahali society. The sacred spe-
... ,.. halis. Naeke i e . etr mfluence for the betterment of the 
1v~a · ·• Vtllage · ll 1· · 
{ rmances; Pargana · Pnest performs a re tgtous per-
o I.e. cere . f h d d ·~· bones in the river· p . rnomal disooser o t e ea man " • araDik . ~ . . 
harnan who ascertai asststs the village pnest ; Rum 1.e. 

s ns the e · G · 0 "ha performs several funcf nsumg misfortune ; unm or J 
spirit-h~rbourist, Witch~~s as diviner, medicineman, s?o~h-sayer. 
the evil doers. The der etc. The profane-spectahsts are 
black-magic which is k sorcerer or the black-magician practises 
or harm. The Dain or00V:0 as Ban or Singer. It causes illnes_s 

0 cial in habit and t k Wttch Practises ocult art. They are anti-
s a e d I" h 
can be both male anct fern~~ght in malevolent practices. T ey 

persons. 
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There are number of festivals prevalent in Mahali society. 
Some of them are connected with the worship of their deities 
and spirits who are supposed to protect them from natural cala­
mities and others are associated with their economic life. Magh 
sim is a communal festival performed in the month of Magh 
(January-February). This is the festival of certain new fruit· 
offerings. They believe that the observance of this festival pro­
tect them from epidemic diseases like small-pox, cholera etc. 
Fowl sacrifice is made to the diety named Dharam, Garam, 
Marangburu (Hill God), Haramko and Yugini (Goddess of 
epidemic diseases) as a token of respect. Baha festival is 
observed on the full-moon day in the month of Phalgun (Febru­
ary-March). Offerings of flowers like Sal (Shorea robusta), 
Polash (Butea frondosa), and Mahua (Madhuka latifolia) are 
made to the deities. Likewise Asaria is performed in the 
month of Ashar (June-July) before the paddy-seeds are sown. 
Das~ festival is observed in the month of Aswin (September­
October) on the 8th day of the brighter half of the moon to avoid 
attack of evil eyes and evil spirits. This is held in h~nour of 
Goddess Durga. Nal sakrat is held in the month of Aswin 
(September-October)' to feed 'Sad' (the desired food) to Goddess 
Lakshmi (Goddess of wealth). Akhan festival is observed on the 
first day of the month of Magh (January-February) to express 
gratitude to God Dharam for good harvest. Sakrat is held in the· 
month of Paus (December-January) and involves individual wor­
ship of Goddess Lakshmi. The Mahalis like their caste neighbours 
also perform Tusu ~estival. Karam festival is performed on a new­
JV.Oon day in the month of Bhadra (August-September). Besides 
the Mahalis also worship, Lord Hari, Lord Satyanarayan ( th~ 
truth incarnate) Viswakarma (the deity of mechanics and tech­
nology and Goddess Kali (Goddess of strength)·. All of them 
belonged to the Hindu religious pantheon. 

II 

Portrait of the Mahali economy is an exposition of earnino­
patterns of the Mahalis. The study is designed to discove~ 
social regularities in an alien setting and to attribute meanino 

0 

to these regularities. The Mahali economy portrays a small 
scale non-monetary or partially monetis~d economy. The en­
tire ranges of economy are based on the collecting of household 
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census, recording the patterns of basketry and its technology 
and ways of disposal, plotting of landholding, recording of sbar~· 
cropping and labourerships, taking data on income and expendi· 
ture patterns from representative samples, observing the context 
of exchange and valuations and calculating the output •Jf the 
productive unit. These have been consid;red as the standard 
field pro~edures to form a specific idea of the earning patterns 
of ~he tnbe con~rned. There is no pretention to quantify the 
available. economtc data for methodological innovation like the 
constructiOn of subsistence exchange ratio for the extended 
househo!d _of Northern Nigeria 1 or the development of ::mnual 
output mdices for the artisan communities~ and ratio of labour 
export in ~bodesian tribal societya. 

Mabah economy is th . . · 
. . e ptvot of pecuhar and pervasive 

orgamsauon a?d remarkably differs from the monetiscd, market 
directed ~r m~ustrial society. The portrait of the Mahali 
conomy 1s destgned to · . . 

e Interpret and explam these differ:ences 
1. n some measures. The c . · f · · 

. " onventiOnal interpretations o pnmt-
tive cc~no~Ies b a~ polar opposite to market economies" were 
made on ~ asis of some field investioations1 • The modern 
field wotlrk caosn revealed that there are ~nany variables which 
overn le e omy of no . 

g henomenon Th n-mdustrial society and it is a com-
plex. P. ti"on and. th" e_ question about the economic incentives, axumsa mkmg f 
!11 • s The study r 0 advantage often arise many con-
fusiOn · eveais th · · f 1 · 

(on in the arra e patterns of rahonahty, o c JOICe, 
of ac I ngements f · 1 · bl th the queries to th o socio-cultura vana es ra er 
than e Presen . . · h · 

h economic choic ce of rationality I.n Ma all econon!Y· 
T le a1 structures e anct activity are subserviant to SOClO· cu tur . . · 

Economy IS the Whoi . 
of every resources . e Problem of living, the economical 

use avaiJabi ~ . . 1 
b-system of the societ e · The economy as the functwna 

SU · Y Cffiph · f anomie functions anct h asises the study of the nature o 
cc . t e w . . d t 

ther functiOns. The c ays In which they are relate o 
o . oncret . . t 
b certam aspects Wh" e structure of the Mahah socie Y 

as Th Ich c II f 
tbeir own: . e variety of 0 ectively constitute a system o. 

·ai institutions Whos structural patterns of the Mahah 
soct . e Prin · h 

considered to elab lary functions are economic ave been orate . h . d 
embraces the detau· t etr earning patterns. The ~tu Y zJso ect d . . 

.0 l\4idnapur and atte01Pt h escnption of the ·Mahali. economy 
1 as been made to assess its level of 
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. performance. Economic action is provision of goods and ser­
vices for the satisfaction of wants. Provision includes exchang~ 
and transportation of goods since they anticipate to such goods 
where they actually wanted''. The terms provision and "pro­
duction of utilities" are synonymous. Both of them empha­
sise the production of goods and services which are the means 
of satisfaction of wants. Direct want satisfying action is there­
fore non-economic. The direct satisfaction of wants within 
~conomic system is production, for instance, the suppliers . uf 
baskets (Mahalis) are supplying baskets to the basket traders 
and by which they are satisfying the 'want' that arises out of 
the demand of baskets by the betel-leaf dealers for the packing 
of betel-leaves. The basket traders place orders to the b<~sket 

supplier to meet the demand of the betel-leaf dealers. This 
want is intermediate one, it is the packet of the betel ieaves 
that can satisfy wants outside the economic system of the 
Mahalis itself. 

Production of consumer goods to satisfy human wants is 
the rationale of economic activity7 • Economising is a process 
of doing things by allocation of scarcity and choice from the 
aitematives8 • Thus the term economy emphasises conscious 
decision, choice, determination and desirable or essential role of 
alternatives between choice and efficiency. Scarcity involves 

. economising. . Economic factor of course may enter even in the 
case of the utilisation of free goods which entail economisin~ 
The application of the concept depends on the ends for whicl; 
it is sought. For maximisation of satisfaction choices are made 
and free goods becomes an economic one. The provision •.)f 
basic needs (food, clothing and shelter) and implements in­
volve choice which are governed not only by the available item 
but by the cultural patterns of the individual and his tcchnolo~ 
gical skills. Goods and services. to satisfy want is not only the 
determinant of choice . between alternatives. The satisfaction 
also depends on the available goods and types of w~nts. Hence 
economising is dependent on the cultural matnx. Cult,ural 
needs and available resources circumscribe the wants of people~ 

h :s. 
Social conventions, . religious beliefs and faiths, aest etic concep. 
tions, ethical prescriptions all govern the diameter of the wants 
of people together with time, piace and circumstanc~s in Which 
they can be satisfiedo. The Mahalis consume lavishly in the 
month of Magh (January-February) and Phalgun (February. 
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March) on festive occasion when there are plenty of paddy 
after harvest. But they suffer acute shortage in the month of 
Sravana (July-August), Bhadra (August-September), Aswin 
(September-October) and Kartick (October-November) which 
could be dragged with little effort if the food is conserved in the· 
month of M~gh (January-February) and Phalgun (February­
March). It Is a question of choice governed by the drive to 
maxumse satisfaction in terms of traditional values and culture. 
Th: earlier econ?mic theory i.e. the individual is the point from 
which all t~:oretical principles begin have changed to the process 
of econ.omismg, ~s~entially based on the broader organisation of 
the society. IndiVIdual of cours · f ed . ifi "t t"on 

, . e Is re err m spec c s1 ua 1 · 
Man s economy 1s submerged in h" . 1 1 · hi to Thus . 

1. d Paulme'sn Is soc1a re auons p . 
va 1 s .statement that the individual acts not for· 
the safeguard of h1s self · te . · 1 

Ods but for the saf In rest In the possession of matena 
go . e-guard of his · · ·al· ·I · s d his socml assets Th soc1al standmg, soc1 c aim 
an · e valu 1· · · I when they serve this e d p e Ies In the material goods on Y 
the individuals and so ~al· f aulme's conclusion subscribes that 

CI actor · h · more realistic. Motivati s In t e econorruc process are 
but indirectly in the des·on of each individual lies consciously 

Ire of th II . . f . the community as a wh 1 e we -bemg, wealth, prestige o 
tism or feeling of oneness 0 e. Strong ethnocentrism and patrio­
Hence whatever the natu:re characterised by the Mahali society. 
the determinants of it, ch e. an~ extent of choice and whatever 
cern. The choices of the ?1~ ~S Ultimately the individual's con­
the scarcity and resources Indivtduais are limited and dictated by 
individual is considered a a~d Values of his culture. Thu:; tho · 
member of his society ~ 1 e economic unit who operates as a 

tn ace d group. The consumption of or ance with the culture of the: 
the natural resources and th goods to satisfy wants depends on· 
technologies of the Mahar e man-power of the Mahalis. The 
form of goods which ar Is though simple are expressed in the 

e to J..·_ 
Permits man to take adv U\! thought of as the technology · 

antag • natural resources, man-p e of "ultimate" resources. Hence 
t b ower t h "tal . went mus e present in th • ec nical knowledge. cap1 equip- · 

ating economyt2. In Mah: _Productive processes of any fluctu-· 
and wan-power are the p . h economy the natural resources : . . rune f • 
The equipment of technolog . actors. Capitalisation is scarce. 
between the raw lllateriais Y 18 simple and intermediate steps. 
ood5 are few. Besides, th a?d the production of consumable· 

g e Inventory goods and services and:· 
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the range of wants to be satisfied, as expressed in the standard 
of living of the peopie are relatively restricted. The margin be­
tween the available resources and physical survival is slender. 
The scarcity of availtble goods in tllis society holds the factors of 
choice to the narrowest ranges. The wants are biological in 
considerable degree and in the form of survival itself. The pro:.. 
duction of goods and distribution involved little of the profit 
motive and only in special cases labour is hired. There is little 
room for entrepreneural function. The Mahalis are living closest 
to the marginal or. subsistence level with poor technical know­
ledge and few implements of simple type. Thus their choices 
are circumscribed by the capacity of exploitation of natural 
resources. 

The family is the unit of production and consumption in 
Mahali society. In the economic system pecuniary factor partially 
enters. Elementary types of goods and services occur mostly on 
the basis of an immediate ad hoc kind of give and take. Hence 
the problem arises in assessing the nature and forms of ex­
changes and the kinds of choices that are made, which also take 
on a new and particular shape. Inside the village, where the 
M.ahalis reside, there is a face-to-face relationship between a 
producer of basketry and a consumer of it. He ~ay belong to 
any community. Here the market exists in rudtmentary form 
by definition only. Outside tht village in the more complex 
system of economy based on special basketry market (the big: 
basket locally known as 'jhuri' which the baske~-tra?ers pur: 
chase to supply it to the betel-leaf dealers for thetr dtsposal of 
bete~ leaves). is run on exchanges involving the use of pecuniary 
medta that ts money.· The market here possesses an objective 
and formal existence which facilitates exchan~e of goods (bas~ 
kets) between the Mahalis and other commumty rather than be­
tween a Mahali and a Mahali. The degree of specialisatio 
in production involves the importance of market to effectuate tb~ 
exchange of goods. 

Economic activity of the Mahalis always involves U 
cation of resources whlch implies choices, for instance. cba. o-
be 1. . . bl Otce tween different app tcatlons of avatla e resources, choice b 

1. · h · b t et­ween different app tcations of effort, c otce e ween present and 
future needs. Specific wants are always cultural to some ext 
and thus varies from society to society. Because of scarcit ent 
the resources some of the wants of individuals or groups ~f 0! 
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particular society are satisfied less fully than actually desired .. 
Economic action differs from economising which in the simple 
sense is allocation of scarce resources among two or more 
ends. All economic action involves at least implicit economis­
ing. The economy refers to a system in which goods and ser­
vices are produced and provided. 

In two ·senses the economic action is rational. Firstly the 
production of utilities requires some technical rationality and 
secondly production of utilities requires economising and the 
producers must think of costs. However in both the senses 
rationality is a matter of degree. The problem of efficiency and 
the problem of assessing are difficult in both the senses. The 
Mahali economic system is traditionalistic. In this economic 
system, the modes of production is always dictated by the cus­
toms and conventions. Hence in Mahali economy, the concern 
for technical efficiency for the improvement of the want satisfying 
aspects of utilities are slight. Even in the traditionalistic eco­
nomY of the Mahalis there lies little scope for rationalising the 
production in the sense of production of utilities with minimum 
cost. So the remarks that the cconomc action is directed to­
wards ~aximisation of production or satisfaction of wants or 
production of utilities cannot be madet3. 

The concrete fusion of economic system with the other 
sub-system of the society has been called the "embeddedness" of 
economy14

" '!he embeddedness of economy in Mahali society is 
f course, disturbed h o ·. W en the use of money becomes more 

importantb owl mg to increasing demand of ·their baskets for 
ckin" etc -leaves · ·li.Jr· pa 0 f thi . 10 •vudnapur. One of the most common 

effect 0 h s. 15 the weakening of kin-groups and kin-relations 
beyond ft teh mfun ~diate family and decreasing of the size and 

Pes 0 e anuiy. St · f h · · h ty f it Th . ructural atomism o t e society IS t c. 
outcrop 0 . t · e Individual is to some extent cast adrift froq~ 
h close m erpcrsonai 1 . . 

t e nscious of h re at10ns. The Mahahs become more and 
J11°~e ':ants are ~a at money can buy; their standard of living, 
thetr weaken th g dually changing. These developments, of 
cour~~halis to chaen Old k~nship ties. The basket-traders induce 
the h 115• are g gde. their patterns of basketry and consequent-

:1\fa a . · ra uaU IY rather than Y becoming dependent on the basket-
ders consurn · 1 bl fl. t tra f price and de er VIllagers and vu nera e to uc ua-

tiO~ ;:bali baskets i::~ in a wider market. Thus the dem~nd 
,of JV-' Idnapur tends to substitute universalxsm 
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for particularism, ascription for achievement and diffuseness for 
specificity':;. 

The process of production requires four factors, namely land, 
capital, labour and entrepreneurship. Land as a factor of pro­
duction includes three kinds of resource. Firstly the physical 
resources of production includes land in the narrow sense, such 
as land used for agriculture and other resources given in nature . 
i.e. bamboo for basketry and also which modified by human 
effort. Secondly, there are skills based partly on knowledge and 
partly on ability say for instance skills in technology, knowledge 
of market condition and business experience. Lastly there are 
certain attitudes and motives necessary to production as an ordered 
and continuous social process which include eagercity of work 
and willingness to reserve some physical resources for produc­
tion rather than consumption. These components of land un­
derlie the whole processes of production in the Mahali society. 
In spite of their fluctuations in specific opportunities for produc­
tion and remuneration for each economic act, these components 
of land are relatively stable and constant. These components 
of land depend on the cultural matrix of a community. Tech­
nology and the rest that is the cognitive co~1ponents are mainly 
cultural. But the attitudinal or motivational components are 
depenaent to certain cultural values, for instance, the values of 
work, values of economic rationality and values of saving and 
investment. 

The capital differs from the land in that it is fluid and chan­
geable in quantity and only is available for some specific return. 
The Mahali institutional patterning of produuction involves the 
transformation of capital into utilities which return directly or 
indirectly through sale of baskets, sale of labour etc. Capital 
is the means of all production. The third factor of production 
is labour and similar to capital it is relatively fluid and invest­
ment is made for a particular productive role for acceptable 
remuneration. The fourth factor of production is the function 
of combining other factors of production in new ways for the 
adjustment to changing situations, for the introduction of new 
technology and products, for new organisation or for opening 
of new markets. · This is the entrepreneural function. The 
entrepreneur is an innovator. The Mahali economy is more: 
OJ less stable and in stable economy emergence of entrepreneur 
is difficult. 
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In Mahali s · 
Though the h OClety labour is contributed by family members. 
shelter for h~a~ of _the family are expected to provide food and 
and sons) ye:sth panv~r· (by which a Mahali means his wife 
female membe e entire family, i.e. the wife and other male and 
in some way 0rs excepting the immature children of the family 

r Othe · Thus the produ r r contnbutes to the production of basketry. 
productions are ~~ons of basketry and in some occasion, other 
of the family m e ~utcome of the investment of labour power 
these skills and em 1 rs. These aspects of family contribution, 
~table than other ~~ ues are part of land. Land is relatively 
entire economy of r~e factors of production. This governs the 
ment of other fact t e Mahalis and even regulates the move-

ors of prod . F . . of labour varies acco d" . uct10n. or mstance the quantity 
activity to which; it ~s lng to. 1ts availability and specific fields of 
because of a recognir apphed but it ~]ways presupposes land 

. IOn Of th 1 • . labour, capital and e e va ue of working m general. The 
ntreprene h" . . short-run market conct·r urs 1p are more flexible even m 

values and knowlede-e1 10fns. Though in long-run land itself i.e. 
however, land is n~ ~ Production changes yet in short-run 
vided in Mahali sodetyc bangeable contribution. Capital is pro­
lender, surplus agricuit 7 the well-to-do caste Hindus, money-

. d k" . Unsts b k frten s, ms and m the f • as et-traders, shop-owners, near 
capitals encouraging orm of labour, family members provide 

Produ ti" • sources may come in c ons. The cap1tal from all the 
al . . h" cash o . k" rvfah 1 g•ves 1s Iabo r In Ind. In case of reciprocity, a 

tacit understanding on bur or services to another with purely 
. 0 h" Oth th . tirne gtve s met mg of e stdes that the other will at some 

e"change lacks formality e~ua] or greater value in return. This 
f contract. 

III The present study . 
h M h IS COnfi 

aU ov~r t e a ali concent ned to 25 sample villages scattered 
of M1dnapur. These Viii rated areas of different police stations 
cornrrised of 404 l'vraha~·ges are selected at random which 
2. t93 persons which include 1 

1 families. These families embrace 

5ar11Ple ~h~~ c~?st~tutes 39_05 •084 males and 1,109 females. The 

latiOJ1 ° Me 1 
11~tnct Which . Per cent of the total Mahali popu-

Thc a 1a 1s Ii IS s 53 h h ve mosu .' 8 according to 1961 census . 
• ,jJlages 1 oug Mahalis 1. Y •n multi-ethnic villages. In such 
v lVe t ogether with other castes and 
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communities yet they live divisively apart in separate hamlet. 
There is no definite plan of their settlement. The village roads 
.and lanes are poorly developed with ill-sanitary arrangements. 
In some villages mere foot-tracks along the paddy fields are the 
only communicable links. The main source of drinking water 
is pond or well or natural sources like stream and rivulet. One 
or two tube-wells in some villages are found which are sunk by 
the local Block Development Department of West Bengal. Each 
village has some public or communal places like the Jahersthan 
(sacred grove), or the deities Dharam, Garam, Jaher-era etc. 

The random samples include twenty-five villages from seven 
police stations. The detailed lists of the villages of each police 
station are appended below. The number of total families live 
in each village is given in parenthesis. There are four villages 
in Dantan police station. namely Kanjipara (18) with 107 persons 
including 56 males, 51 females. Panchrol (22) with 154 persons 
comprising bf 80 males and 74 females, Jayrampur (17) with 102 
including 54 males and 48 females and Ganjipur ( 15) with 75 
persons including 38 males and 37 females. There are seven 
villages in Narayangarh police station. These are Kotai (31) 
with 165 persons comprising of 77 men and 88 women, Bhadra­
kali (13) with 56 persons including 31 men and 25 women, Ban­
katala (6) with 27 persons comprising of 16 men and 11 women, 
:Chotomatkatpur ( 12) w~th 60 persons including 31 men and 
29 women, Amidangar ( 12) with 50 persons including 24 men 
and 26 women, Nilambarpur ( 4) with 20 persons including 10 
men and 10 women and Ektal (13) with 56 persons including 
31 men and 25 women. Three villages have been selected from 
the Kesiari police station, namely Tilabani (14) with 79 indivi­
duals including 38 men and 41 women, Pirot 1(115) wi;th 82 
individuals including 42 men and 40 women and Aguibani ( 12) 
with 76 individuals including 39 men and 37 women. Likewise three 
villages also have been selected from Kharagpur police station, 
namely Phatikchua (14) with 84 individuals including 40 men 
and 44 women, Kuldiha (17) with 110 including 53 men and 57 
women and Jhilinga (20) with 89 individuals comprising of 41 
men and 48 women. There are four villages in Sankrail police 
station for instance Baghuansol (22) with 141 persons including 
62 men and 79 women, Gurigot (15) with 81 persons including 
38 men and 43 women, Bhallukkulla (13) with 60 persons kclud­
ing 31 men and 29 women and Bhankisol ( 11) with 56 personc; 
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surve,, g 2s "' 

Jed f .... ,en 
Pathra '( 2 roll} ~ and 31 women .. Three villages have been 
Dbumsa: 6) With ayagram police station for example Chouka· 
Women 1 (28) w· 12S persons including 65 men and 60 women. 
and 53 and Gu .1th 140 persons comprising of 65 men and 75 
~olice ;o~en. r~nsoi (18) with 109 persons including 56 me~ 
mg 4! tatton n nly one village has been surveyed from Jambam 

l'h lllen and amely Kenduasuli ( 16) with 89 persons includ· 
e a 48 

portion nalysis Women. 
have t Of the Pe or age group gives us a clear picture of the pro­
sitions 0 be susta·Ople, who are of productive age and those who 
Of clart the Po 1~ed. by the society. The age and sex compo· 
been d'ty and p lation are shown in Table I. For the purpose 

(' lVided in~onvenience of analysis various age groups have 
t) Person ° three broad categories : 

and ch~l below 15 years of age being termed as infants 
(ii) th I dren 

Ose bet . 

Oii) 
and Ween the ages of 15-60 years shown as adults. 

Persons 
T Olds of 61 years of age and above are marked as 

hese ·. 
age g rna1n . 

roups, categones have further been divided into small 
It · 

15 IS seen f . 
h Years accoun rorn the table I that infants and ~hildren below 
;~ws that th t for 29.45 per cent of the t<?tal population. This 
th e adults ofe t~ate of growth of the population is not very high. 
c e total Po uJ e. age group 15-60 account for 56.26 per cent of 

1 ent Of the t p atton. The old persons account for 14.29 per 
ongevity Of ~~~ Population, which is a positive indkator of the 

A. corn 1 e of the Mahalis 
age groups Parative analysis of. males and females in different 
children andshows that there are more females than males in 
females in the Old age groups, whereas the ~ales outnumber 
out of the tot adult age group. It is seen from the Table 1 that 
Thus fernale al POpulation, 49.43% are males and 50.57% females. 
. In the s predominate over males by 1.14%. 

Similarly in ~ge group 0-14, females predominate over ~ales. 
over male he age group of 61-up, the females predommate 
males pre~o ~ut at adult ages, in the age group from 15-60, the 
prepondcran nunatc over females. The main reason for the 
males marr ~ of the males in the adult age group is tha.t the 

Y In later age than the females. 
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TABLE-I 

Distribution of population by age and sex 

Age Male 
group 

Infants and 
children : 

0-4 90 
5-9 117 

10-14 109 
Sub-total 316 

Adults: 
15-20 99 
21-25 89 
26-30 96 
31-35 101 
36-40 92 
41-45 59 
46-30 48 
51-60 36 

Sub-total 620 

Old: 
61-up 148 

Sub-total 148 

4.10 
5-34 
4.97 
14.41 

4.51 
4.05 
4-37 
4.60 
4.19 
2.69 
2.18 
1-68 

28.27 

6.75 
6.75 

Grand 
total 1084 49.43 

Female 

102 4.65 
118 5.38 
110 5.01 
330 15.04 

92 4.19 
89 4.05 

96 4-37 
100 4.56· 
88 4.01 
56 2.56 
51 2.32 
42 1.91 

614 27.99 

165 
165 

7.54 
7-54 

1109 50.57 

Total 

192 
235 
219 
646 

191 
178 

192 
201 
180 
115 
99 
78 

1234 

313 
313 

% of 
total 

8.75 
10.72 

9.98 
29.45 

8.70 
8.10 
8.75 
9.16 
8.20 
5.25 
4.51 
3.59 

56.26 

14.29 
14-29. 

' 

2193 100.00 

17 

Sex ratio 
o.f; males 
per 100 
females 

S8.23 
99.15 
99.09 
~5.45 

107.60 
100.00 
100.00 
101.00 
104.54 
105-36 
94.12 
85.71 

100.97 

89.69 
89.69 

97.65 

The other interesting feature noticeable is that the predomi­
nance of the females over the males. in the "infants anq children"' 
category goes on increasing when sex ratio in the: age group 
10-14 increases to 99.09 from 88.23 in the age group 0-4. This 
indicates that the male child mortality in the village is high. In 
other age group of 61 and above too. the females predominate 
over males by a considerable extent and there are 89.69 males 
for 100 females. This clearly indicates that females live longer 
than males. 

The classification of marital status adopted for the purpose 
of present analysis is fourfold and includes unmarried. married. 
widow!!d and divorced. 

The distribution of population of the village by age. sex 
and marital status has been provided in Table 2. The table 
shows that out of a total population of 2.193. approximately 

Mahali-2 



Male Female Total population 

Age-group Unmar- Married Widow Divorced Total Unmar· Mar- Widow Divor- Total Unmar· Mar- Widow Divor- Total 
ried ried ried ced ried ried ced 

Infants and children : 
0-4 90 - - - 90 102 - - - 102 192 - - - 192 
5-9 117 - - - 117 .Jl8 - - - 118 235 - - - 235 

10-14 105 4 - - 109 101 9 - - JIO 206 13 - - 219 
Sub-total 312 4 - - 316 321 9 - - 330 633 13 - - 646 
Percentage 98.73 1.27 - - 100 97.27 2.73 - - 100 97.83 2.17 - - 100 
Adults: 
15-20 51 48 - - 99 35 57 - - 92 86 105 - - 191 
21-25 21 63 2 3 89 - 77 7 5 89 21 140 9 8 178 
26-30 I 82 4 9 96 1 82 2 II 96 2 164 6 20 192 
31-35 1 79 2 19 101 - 79 2 19 100 I !58 4 38 201 
36-40 - 73 6 13 92 - 65 6 17 88 - 138 12 30 180 
41-45 - 39 13 7 59 - 39 s 9 56 - 78 21 16 115 
46-50 - 32 10 6 48 - 36 8 7 51 - 68 18 13 99 
51-60 - 19 12 5 36 - 21 13 8 42 - 40 25 13 78 

Sub-total 74 435 49 62 620 36 456 46 76 614 110 891 95 138 1234 
Percentage 11.94 70.16 7.90 10.00 100 5.86 74.27 7.49 12.38 100 8.92 72.20 7.48 11.19 100 
Old: 
61-up - 108 24 16 148 - 104 31 30 165 - 212 55 46 313 

Percentage - 72.97 16.21 10.82 100 - 63.08 18.79 18.18 100 - 67.73 17.57 14.70 100 

Grand Total 386 547 73 78 1084 357 569 77 106 '1109 743 1116 ISO 184 2193 
Percentage 35.61 50.46 6.74 7.19 100 32.20 5/.30 6.94 9.56 100 33.88 50.89 6.84 8.39 100 
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33.88 per cent are unmarried, 50.89 per cest married, 6.84 
widows or widowers and 8.39 per cent divorced. The propor­
tions however vary among the two sexes. Whereas 50.46 per 
cent of the males are married, the corresponding percentage of 
the female is 51.30. Out of 150 widoweds, 73 or 6.74 per cent 
are widowers whereas 77 or 6.94 per cent are widows. This indi­
cates the general trend that there are proportionately more 
married women than men, but there are more widows than 
widowers. 

Widow remarriage is in vogue among the Mahalis and poly­
gyny is also practised by them. The table shows a total of 547 
male~ and 569 females as married couples, i.e., an excess of 22 
females, whi.Ch is due to some people taking plural wives. 
Twentytwo men of different age groups are seen to marry two 
wives, 9 of them are married as virgin and the rest 13 are either 
as widowed or divorced. 

An analysis of the marital status by age groups reveals that 
there is not a single married person in the age group 0-9, but 
in age group 10-14 only 4 men and 9 women are married which 
signifies that child-marriage is not common, but has occurred in 
certain cases. In the category of adults 72.20 per cent are 
married, 8.92 per cent are unmarried, and 7.69 per cent are either 
widow or widower and 11.19 per cent are divorced. The pro­
portion of married females is higher being 74.27 per cent in 
comparison to males, which is 70.16 per cent. Out of a total of 
357 unmarried females, 321 belong to age group 0-14, 35 to age 
group 15-20 only 1 to the age group 26-30. As regards the age 
distribution of 386 unmarried males, 312 belong to the age group 
·Of 0-14, 51 to the age group 15-20, 21 to the age group 21-25 
and I each to the age groups of 26-30 and 31-35. 

It was told that the reason for the males remaining bache­
lors so long was due to their inability to collect bride price, with­
·out which marriage could not be negotiated or solemnised. Two 
Mahalis remained unmarried in the age group of 26-35 because 
they suffer from physical deformities. 

The above analysis reveals the significant demographic 
feature that due to contact with caste people, a tendency to 
marry in lower ages both among boys and girls is slowly growing. 

The Mahali ir~dividuals who are just able to read and write 
a little or can sign their names are considered as literates. The 
total number of the literate persons in various age groups in the 
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different Mahali villages under survey have been considered for 
collecting data on literacy. The details of their condition of 
literacy are given below in Table 3. 

TABLE 3 
Literacy on age group basis 

Age group Literate Illiterate Total 
Male Female Total Male Female Total 

Infants and children: 
0-4 
5-9 36 

10-14 31 
Sub-total 67 
Percentage 14.76 
Adults: 

15-20 21 
21-25 17 
26-30 13 
31-35 20 
36-40 7 
41-45 9 
46-50 II 
51-60 5 

Sub-total 103 
Percentage 8.36 
Old: 

61-up 20 
Sub-total 20 
Percentage 6.39 

21 57 
·25 56 
46 113 

10.!3 24.89 

12 33 
9 26 
6 19 

11 31 
5 12 
4 13 
7 18 
2 7 

56 159 
4.54 12.90 

6 26 
6 26 

1.92 8.31 

81 97 
78 85 

159 182 
35.02 40.09 

78 80 
72 80 
83 90 
81 89 
85 83 
50 52 
37 44 
31 40 

517 558 
41.89 45.21 

128 159 
128 159 

40.89 50.80 

178 
163 
341 

75.11 

158 
152 
173 
170 
168 
102 
81 
71 

1075 
87.10 

2~7 
287 

91.69 

235 
219 
454 

100.00 

191 
178 
192 
201 
180 
115 
99· 
78 

1234 
100.00 

313 
313 

100.00 
Grand total 190 

108 298 804 899 1703 2001 Percentage 9.50 5 39 
---=--~-----.:..::· :__...:'.:4~.8:9 _ _::40~ . .:1 ~8 ~44~·-=9=-3 -~8~5~. ~11~-1~00.00 

Out of a total population of 2193 of all ages 192 infants 
belonging to age group 0 4 . 
excluded from the tab] ; ' owmg to their immaturity they are 
total population of 20~1 and thu~ calculation is estimated on · 
could be accounted for ~ 1~ 25 villages, only 298 or 14.89% 
terate. Both young and 1 Iterate and 1703 or 85.11% are illi­
education. It may be ~ d people show very little interest in 
to eradicate illiteracy b 5~1d th~t with the Governmental effort 
Schools have been esta~t~Part~ng free basic education, PrimarY 
for adult education ha~s ed In many vil.lages. Night Schools 
villages. But towards th' e also been ~tarted in many Mahali 
response. Is effort, the Mahalis show very little 
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On the basis of sex the comparative analysis of literacy 
shows that males predominate over females by an appreciable 
extent. Out of 298 literates there are 190 men and 108 women, 
representing 9.50% and 5.39% respectively. 

On the basis of age groups the children between ages 5-14 
show more percentage of literacy than adults and old persons. 
Thus it is found that in age group 5-14, nearly 24.89% are 
literates among them 14.76% are boys and 10.13% girls, which 
shows that boys predominate over girls by 4.63%·. Again in the 
adult age group of 15-60 a total of 12.90% are literates, of 
whom men constitute 8.36% and women 4.54%. Thus men 
predominate by 3.82% over the females in this age group. In 
the older age group of 61-up, only 8.31% are literates, of whom 
old men constitute 6.39% and old women 1.92%. Thus old 
men predominate over old women by 4.47% in this age group. 

From this analysis two· interesting facts come into light. 
Firstly, with succeeding generation, percentage of literates have 
increased from 8.31-12.90-24.89 respectively. Secondly with 
succeeding generation, the percentage of literacy among the 
females have increased from 1.92-4.54-10.13 which shows that 
women are taking education in recent generations in a degree 
slightly more .than what it was in older generation. 

Information on how many persons among these literates left 
studies and how many students are still attending schools have 
also been collected. The data included in the table below have 
been categorised into three age groups to show how early the 
children leave studies. Zeal for education could not be deve­
loped amongst them owing to several factors : first for ignorance 
and cultural vacuum the parents or guardians have not the real 
inclination for education; and secondly for economic reasons the 
Mahali grown up persons are to utilise the services of boys and 
girls who from early boyhood or girlhood days have to work 

.Age group 

5-9 
10-14 
15-20 

TABLE 4 
School going literate. 

Students attending school Students who have left studies 
Male Female 

No. % No. % 

17 47.22 
15 48.38 

5 23.86 

9 42.86 
7 28.00 
2 16.66 

Male Female 
No.· % No. % 

19 52.78 
16 51.62 
16 76.14 

12 57.14 
18 72.00 
10 83.34 
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with their parents to assist them in their professional and earn­
ing occupation. 

The details of the school attending students and those who 
have left their studies are given in Table 4 in accodrance with 
their age. 

The table 4 shows that out of 36 boys in ·age group 5-9, 17 
boys or 47.22% are still going to school and 52.78% have left 
their studies. Out of a total 21 girls of the same age group, 
42.86% are still attending school and 57.14% have left their 
studies. Thus it is seen that the school-attending boys predomi­
nate over school-going girls by 4.36%. In the age group 10-14, 
out of 31 boys, 48.38% are still going to school whereas 51.62% 
have left their studies. In the same age group 28% girls are 
attending school and 12% left studies, school-going boys thus 
predominate over school-going girls by 20.38o/o. a considerably 
higher percentage. The main reason is that at this period, the 
girls have to do a lot of household work as their mothers mostly 
remain engaged with bamboo-work and as such the girls find 
little scope to attend schools. In the next age group of 15-20, 
the percentage of school-going students decreases in bqth the 
sexes, with gradual increase in percentage of students who left 
their studies. 

Adults from 21 years of age were seen to have completely 
left the studies among the Mahalis of these 25 villages, only 
five persons are seen to work as primary school teacher. 
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CHAPTER I 

MAHALI ECONOMICS: OVERVIEW 

I 

The Mahali technology of basketry and cultivation is 
relatively simple and the tasks involved in any productive act 
are few. Each family (nuclear, joint or extended) has a single 
(scarcely) or a number of producers that carries production fronl 
the beginning to end. The Mahalis draw their livelihood n:ainlY 
from bamboo-work with uncertain contract from the basket· 
traders locally known as 'Jiutri Mahajan' and from the local 
villagers i.e. caste Hindus whom the Mahalis call 'Diku'. In 
agricultural season the Mahalis also do the job of agricultural 
labourers, tenants of neighbouring land-holding Hindu caste an~ 
a few engage as owner-cultivator of small plots of land in their 
possession. Intricacy of their bamboo-work require searching of 
b_a~boo in the village or outside, bringing it to home on shoulder, 
:IZmg, splitting, scraping, weaving and carrying it to baske~ 
raders or the local villagers for sale. They go out in search or 

b_amboo in the resident village or adjacent villages which occa­
s~onally located at a distance of ten to fifteen miles. After selec­
tion of bamboo and settling of its price with the owner, they climb 
the bamboo-grove, cut several branches from the main bamboo­
trunk with the axes to separate it from all obstacles the branches 
do and pull down the bamboo to the ground. With skill and 
!abo h · 

ur t ey prepare baskets out of the bamboo. The system lS 

one of balance in a complex demand but .task structure is, simple 
~~d the tools involved require only human energy to operate. 
. ~ s~arching and carrying of bamboo to the home and then 

SIZtng It to · · · th n's 
b . Pleces for the convenience of sphtting are e me 

us mess ~.. 1 · · · and . · J.vJen and women equally do the sp Ittmg, scrapmg weavmg d 
. an even carrying for sale One man and woman are VIrtually · 

In as good as another in skill of bamboo work. a . 
t gncuJtura] operation the Mahalis plough the field, sow' 
s~splant, Weed and harvest the crops. Except in ploughing and 

ng men and . . · It" ti"on The d" · · women equally partiCipate m cu lVa · 
IVISion of labour follows lines of sex and age. The Mahalis 
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.tend to Jearn productive skills in the ordinary business of grow­
jog up and within age and sex categories there is high substitu­
tability of productive workers. The task and work are allocated 
to the persons with much regard to functional differences in 
skill of basketry or cultivation or other productivity which almo$1: 
.always is circumscribed by age and sex. The basketry also 
limits the size of .the working partners who are almost always 
family members. Except at the peak periods of bamboo-work 
when the basket traders lay stress on hoarding basket for future 
use just before the commencement of agricultural season and at 
the time of ploughing, transplanting, harvesting or at organised 
hunt at some day or fishing and gathering of wild products, large 
working parties are not found. The working parties among the 
Mahalis are usually kins and community friends in the neighbour­
hood. However, the effort and production of basketry depend on 
. the load of the agricultural works. 

There is no separate organisation in Mahali society which 
exclusively deals with the production. Sin1ilarly the Mahalis also 
lack stable social unit based on the principle of productive acti· 
vities only. Henceforth the productive unit is dependent on and 
cierived from other forms of social interaction. The family is 
the productive unit and the bonds of kinship within and between 
families and kindreds often provide the structure for economic 

. activities. The political structure of the Mahalis with 'heredi· 
tary nobilities' never forms any productive umt. There is no 
territorial bonds to create local organisation of production. Eco· 
nomic unit is based on some kind of social relations. The Mahali 
productive unit like many other tribal communities of the 
district is multi-purposed with the limitation in its recruitment 

. of personnel. investment of capital, distribution of production 
for the absence of labour-market, capital market and system of 
distribution to factors of production. The Mahalis studied here. 
are composed of 404 families. Each family prepares mainly big 
baskets locally known as 'Jhuri' for sale to the basket traders. 
Besides some other baskets of domestic use are prepared for 
seldom sale to the local villagers on their sudden needs. Virtu­
ally each family follows the. same technology"~. _Many ?eople 
persue agriculture mostly either by sale of their services. as 
labourers on daily wage or as tenants of the local landholdmg 

·Hindu castes on te~ of equal share of paddy of total outtum. 
The services of the Mahalis as free unattached agrarian labourers 

. arid tenants drive them to seek their employment right from the 
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onset of agricultural season and at this period the production of 
bamboo-work falls. The local landholding castes (mostly the 
Sadgop, Mahisya, Raju, and Brahman) are always in search of 
the labourers or tenants and hiring of labourers or tenants is a 
delicate job. The social distance and social position of the 
labourers though are not considered yet the recruitments are based 
on the good understanding and faith be'tween the employer and tl1e 
employee. The relations are almost always extra-economic. The 
multi-purposed productive unit of the Mahalis provides the 
accumulation of capital and its utilisation. Utilisation of capita! 
is based on non-economic criteria as the membership of the 
productive unit is limited by the whole task structure of the 
social unit rather than only economic. 

M~h~i economy is less flexible. They are carrying out 
their hvelihood from basketry for t · t th Th 1 

1 t . . cen unes oge er. e cu -
tura rna nx, soctal con t't · · f · · s t Ultlon o the productive umt and 
Poverty have obstructed th · 1 · · · 

I . 1 d e mc uston of mtmmum scope of 
techno ogtca a vancement d . . . 
The change is also ret an any orgamsatlo~al mnovation. 

ut all economics chanarded by •t?e act of exclusiOn of all risk. 
B . the core t ge the penpheral margin of the economy 
Ieavmg · con ent unch 

This is th fl 'b angect under supply-demand dicho-
tomy. e ext le nature f · Th Mahal' 

Change the articl o economiCS. e ts too. es of prod t' · 
T heir bamboo-voorks . uc ton t.e. the t-ypes of basketry. 

were mamly . d f 11 b f 
d mestic use winnow· • compnse o sma - askets o 

o ' tng fan b . 
rovement of betel-leaf . ' ~m rella etc. But wtth the im-

p cultxvatto . h d' . h be f . dealers are largely in need f n _m t e Istnct, t e tel-lea 
leaf for disposal. The bas~ tthe btg baskets to pack their betel· 
betel-leaf dealers, which th e traders supply the baskets to .the 
dl'strict. Thus the M:ahalt' :y procure from the Mahalis of the 

s Includ · h . type of basket under stron e m t e1r bamboo-work, a new 
traders, retaining the core ~ pressure of demand from the basket-

. · th ontent of th · · · flexibihty IS us enhanced b eir economy mtact. ThtS 
traders). These strangers h Y the contractor-strangers (basket· 
vity. The flexibility or oscil:~~ channeled their economic acti· 
poles i.e. bamboo-work and Io~ of economy between the two · 

esident strangers. They agncuiture is also provided by the 
r are th 
Vlllaues, where the M.ahalis . e landholding castes of the 

~ . restde T 
trangers and resident stran · he roles of these contractor-

s b . gers a . . 
... .r.,balis for usmess reaso re to come m contact With the 
LY- n-th f 

d latter for supply of lab e onner for supply of baskers 
~ ~- . 

tn agricultural fields. Both of 
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them lend money to the Mahalis, purchase their commodities and 
labour for which they bind the Mal1alis in larger network of 
exchange. But the contractor-strangers and the resident stran­
gers are not morally bound to the Mahalis as they live 0utside 
the core of the Mahali social structure. 

The Mahalis supply their baskets to the basket traders and 
receive money for them. Again they supply baskets of domestic 
use to the villagers and receive payments both in cash and in 
kind. They are familiar with the monetary medium of exchange. 
Inside the village, the standard of exchange is the paddy cur­
rency, sometimes salt currency with the shop owners. pottery 
currency with the potters or reciprocal exchange of commodities 
With other exchangers. Money in the sense of measure of the 
value goods and services are less frequent inside the village. 
Whenever money exists, usually it is the standard with the widest 
sphere of exchange like "marriage money", purchage of bullocks 
from the markets, some luxury items, some items which confer 
status and prestige (commercial medicine for treatment. transis­
tor sets etc.) and for ploughing one's field. However. media of 
exchange depend on the appropriateness to each sphere of ex­
change. Big baskets are exchanged with the basket-traders for 
money and domestic basketry are exchanged for money or paddy 
or some other appropriate commodities inside· the village. Labour 
in the agricultural field is exchanged for paddy and sometime!> 
for money, cloth for money, grocery for money or basketry. 
bride for money or services as resident son-in-law. The media 
and circuits of exchange are dependent in various systems of 
exchange. The common system of exchange are markets and 
reciprocity. The market system is widespread among the 
Mahalis. It is free and open. Each basket-trader has some 
client basket supplier (Mahalis) who supply the baskets to the 
traders regularly for years together. Sometimes a special bond 
of patron-client or personal attachment grow up between this 
basket supplier and the basket trader which often turns into 
an extra-economic relationship. The basket trader lends money in 
needs, offer tenancy when possible. However this extra-economic 
relationship often cuts down the risk of economic uncertainty of 
the basket supplier and short fall of the supply of baskets to 
the basket traders in extreme needs. The exchange in market 
centre of the village is often run on credit for reciprocal interest 
of mutual advantage or obligation. The surplus agriculturists 
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of the village provide credit facilities to the basket makers for 
which they demand assurance of labour in crucial time and 
interest of loans. 
. Reciprocity is a form of exchange and is widely found 
among the Mahalis. Reciprocity suppress the bargaining bet­
ween two parties. A Mahali offers free labour in his neigh· 
hour's fields and receives free labour in exchange. Thus two 
friends of the same village or other villages, two kins, two 
families reciprocate each others need. Sometimes this recipro­
city -~f exchange occurs between two parties of different com­
mumtxes of unequal but less social distance. Again reciprocal 
exchange of commodities and mutual services occur. .For ins­
tance a Mahali gets an earthen pitcher from a potter in ex­
chang~ ~f a winnowing fan. A smith sharpens the plough of a 
Mahah ~ exchange of a small basket. These exchanges are for 
near eqmvalence of goods and services and approach .fixed rates. 

Men are ~he chief capital goods in Mahali society. Tools 
of basketry, hvestocks · 1 . . ·m-

. • agncu tural Implements and other 1 
Provements m productiv · s 

. e resources are controlled by convention nnd allocation of men M: d 
'" · anpower is organised to flow accor -
ing to _con~e~ts of maximisation. Capital property rules, or 
econom~ct c oxces do not Work against the ~alues and norms of 
the SOCie y. 

However the econ · . . 
eanina from the no omxc activity of the Mahalis derives xts 

~y the 0 norms and v~es~f the society .. The resource is defin:d 
oods and services, th A commodtty, control over certam 

g anomie behaviou e process of distribution and standards of 
ec r are also d fin d 1 
T he norms govem th e ed by the norms an va ues. 

e most soc"ai · Th · t d economy are functional! . 1 Interaction. e socxe Y an 
. . y Interde d M h r e actors m the economic k" . pen ent2 • The same a a xs ar 
Thus role performance ' f Inshtp, political and religious spheres. 
fit in some way With t~ the head of the family as father also 
fit with the believer Of t~ role of the basket-maker, which also· 
role of authority position .e Orak bonga, Jaher bonga, and also 
jn Mahali society forb·~n the family. The religious specia1ists 
women. 1 the economic role of the pregnant 

The forms of social t 
and services. The shift ~ ructu:e determine the nature of goods 
Shift in the society. Th n available facilities also enhances the 
. . e Volum 
-vices change m accordanc . e and variety of goods and ser-

e With the shift in social structure. The 
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~hange in the pheripheral economic life of the Mahalis comes 
drorn the expansion of the sale of big baskets and spread in the 
e~and of agricultural labourers in the villages where 1he Mahalis 

restde T . . t · he btg demand of the basket traders allow the Mahahs-
~ ear~ money in cash. The spread of monetisation gives the 

_hahs incentive to move upwards in the status ladder of the 
regton and they are trying hard to be absorbed in the Hindu 
c_aste fold. This cry for status elevation, of course is substan­
~Iated by radical changes in the social structure with certain 
I?clusion and exclusion of upper caste customs. The monetisa­
ti~n and new opportunities tend change in the role of corporate 
km-groups and place more emphasis on the families to evaluate 
the goods of society and to change traditional orthodoxy . 

. The function of economy is depended upon the interaction 
of Its own parts. Keynes3 fostered the concept of economic 
data as a systematic body of interrelated information. The Mahali 
economic data embrace the ranges of production, consumption. 
~aving "and investment for the economy as a whole. The gross 
mcome of the Mahalis shows how from different . sources and 
economic activities income comes to individual families. The 
personal income account shows the income received by indivi­
dual Mahalis in their role as participants in the productive pro­
cess. This also shows how much income the Mahalis dispose 
of, that is, how much of their incomes go for consumer expendi­
tures and taxes and how much is saved. The account of saving 
and investment shows the excess of income over expenditure 
and capital formation if any. 

II 

The Mahali society is little developed both technologically 
and economically. The action and behaviour patterns of them 
are described as "traditional". These action patterns are ineffi­
cient, technologically non-complex and strongly resistant to inno­
vation. In the concept of Redfield's' "folk society", the social 
acts in Mahali society typically are not .. single interest" but 
•'multiple interest" actions. Thus Mahali productive activity not 
only has an economic purpose but also is conceived of by the 
members of the society as containing ritual elements, elements 
pertaining to social cohesion or structure, "political goals" and 
others. Thus "multidimensionality" of all social behaviour is at 
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the back of all hurdles in bringing out changes in behaviour. In 
case of unidimensional social behaviour change is easy. A given 
action is conceived of not for a single specific objective but to 
meet number of objectives, for example the behaviour as plough­
ing others field, sowing of paddy seeds, harvesting, splitting of 
bamboo, weaving of baskets or engaging in exchange is conceived 
of not only as economic activity but also as behaviour to keep 
status, and stable relations of a Mahali with other persons in 
his culture. So different forms of economic activity only are 
aa::ept~ble to. the society when they can meet most of the other 
obJeCtives whtch are met by 'the activity to be replaced. 
. In th~ sen~e of _Tonnies5 "'small community" the small group 
m Mahah socte~ Is the relevant unit of social cohesion, the 
m_embers. _of whtc? s~nd in face-to-face relationships having 
tnbal ongm or kmshtp relations. Though the Mahalis are a 
tribal group b~t they have strong association with other caste 
groups of the villa~e having several socio-economic ties and joint 
.occupanc! of the village. The Mahalis have low status and they 
tend -~~ mter~~ 7os~ f~_equently with the other caste groups of 
the Vlt ba~:hmen: family as a productive unit loses its place ewing 
to es a o economj t" . · h the 
b ket traders and th c tes outside the km group wtt 
r~:tion with their o~n er ~~ste groups. Similarly the intimate 

radually entenn· . detties loses its full significance as they 
are g g In the · · d d 

fticts within and b caste soctety. Thts ten s to pro uce con eyond th M . · 
Weber's0 concept f " e abah commumty. 
t dition orient d 0 traditional behaviour" describes that the ra e or tr d · · · 

th psychic attitude set f a Ittonai social action 1s based upon 
. ethe everyday routin or the habitual work a day and belief 
lild not mean that the as an inviolable norm of conduct. This 

oes e tradif r · 
d"tficult to separate the 1\1 .1onal action retards change. t IS 

1 mic performance by th ahah ~ociety at different levels of eco-
no e relat " f d" · · n d behaviour that th · tve quantity" o tra tbon-one -
te eJr mernbe d" . . •. f tion is a conscious d rs show. The tra tt1ona IS IC 
ac emand "tal" • n f old values and of revival and revt tsatio 
o . h norms T d" . . f es onfticts wit the derna d · ra thonal action some trn . 
c 1 innovation and acts" Of sanskritisation and technologt-
ca as · · d. dynaroicity or rapid ch reinforcing element m retar mg 

ther hand tries to elevat ange. Traditionalistic action on rthe 
0 the level of current heh e ~he out dated customs and practices 
to ti" h avtoural . . listi" t• 1 5 a reac onary c aracte norms Tradttlona c ac ton 
18 r and tends to .check economic change. 
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Thus there arise the conflict between the traditionalistic action 
and modernistic action. The latter ·tries to obstruct the eleva­
tion of the outdated customs and practices to the current beha­
vioural norms and approves change in social behaviour in accord­
ance with contemporary needs. Hence, emergence of two groups: 
4 conservatives' and 'progressives' occur in the Mahali society. 
The latter group by the process of exclusion of some tradition­
alistic action of the tribe and by the inclusion of some modernis­
tic action i.e. upper caste custom tries to accelerate certain socio­
economic change in the society. However. traditional action and 
traditionalistic action are implicit in Weber's work. 

Talcott Parsons7 develops the theory of pattern variables to 
elaborate the characteristics of tradition oriented society. Parsons 
model consists of achievement-ascription, universalism-particular­
ism and specificity-diffuseness dichotomies. The Mahali society, 
in the sense of Parsons' non-industrial society predominantly 
exhibits features of ascription, particularism, functional diffuse­
ness in the fields of corresponding social action and to a certain 
degree of functional specificity. The assignment of economic 
roles in Mahali society is on the basis of status or ascription. 
though agriculture is open to all. Parsons concludes that the 
social mobility or the social change is difficult in the society where 
economic roles are ascriptive. The Mabalis are basket makers. 
The particularistic norms of economic action prescribe specific 
occupation to them. Certain markets and transactions are mono­
polised by them and admission to it by the outsiders are resented 
by them, for instance the Mahalis weave a special kind of baskets 
locally known as 'Jhuri' for the basket-traders V.:hich they supply 
to the betel-leaf dealers. Besides, the other kmds of basketry 
like winnowing fan, thick-sheet of basketry called 'Chanch' are 
exclusively monopolised technology. The functional diffuseness . 
is not strictly characterised the Mahali society. Though a Mahali 
not only performs the tasks connected with bamboo-work and 
agriculture, he also repairs and builds his house, makes his hunt­
ing and fishing implements, prepares his tools, occasionally makes 
fishing nets and other consumption goods yet functional speci­
ficity circumscribes certain economic roles. For instance a 
Mahali produces his baskets and crops. His implements of bas­
ketry and plough share are fitted and sharpended by the smith 
1n usual case. His earthen utensils are supplied by the potters, 
.clothes by the weavers and so on. Thus in the village the system 
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of social division of labour under the predominance of caste has 
. led functional specificity, though certain economic roles are func­

tionally diffuse in Mahali society where mobility is difficult.· 
Thus the stability of the Mahali economics depends on the 
••multi-dimensionality" which gives it the character of functional 
diffuseness and incidentally retards change. The cohesion and 
compactness of the Mahali society are accelerated for ascriptive 
economic roles. Though 'there is certain degree of specificity in· 
different economic roles in the village, the ascriptive norm en-· 
hances stability and internal compactness and retards change. 
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CHAPTER II 

ECONOMIC RESOURCES AND ACTIVITIES 

I 

The Mahalis of Midnapur district are a twin occupational 
group. Their economy is pivoted vocationally on bamboo-work 
and avocationally on agriculture. Throughout the year, they con­
tinue to do bamboo-work, but only in agricultural season, they 
reduce their activities partially and resort to agricultural pur­
suits. But very few of them possess substantial arable land. So 
they take part in agricultural operations, either as day-labourers 
or as seasonal labourers to cultivate lands of their neighbours of 
the same village or adjacent villages. Many of them cultivate 
small pieces of land under share-cropping (Bhagchas) system or 
on contract basis (Sanja) from the existing land-owners. Some 
of them also till the "Khas" or Government-owned lands or small 
pieces of land under their personal possession. In the present 
situation, the income from bamboo-work alone is not sufficient 
for the maintenance of their families in the majority of the cases. 
Taking the village as a whole it would appear that they are eco­
nomically well below average, like the Kols1 of Central India. 
So they pursue agricultural pursuits to grow paddy which are 
used for the consumption of their own families. However, 
though the performance of these agricultural pursuits are not 
the primary sources of their income, these help them to meet a 
large part of their financial needs, which remain unbalanced only 
with the income from bamboo-work. 

Children are sometimes sent casually by their parents for 
herding cattle of the local people and to earn some money there­
by. Some of them do the job of domestic servants and thus 
relieve their parents from economic burden to some extent. Very 
few Mahalis are service-holders (office-peon, employees in 
grocer's ·shop and rice-mill, pointsman in Railway Station, lorry­
driver), in the local areas and a negligible number (only 5 per­
sons) have taken .the profession of teacher in primary schools. 

Besides, income from livestock is another stable source of 
subsidiary earning of these people. Almost all the Mahali fami­
lies have a few livestocks like, hens and cocks. A few of them 
herd swine, goats and bullocks are found in some houses. 

Mahali-3 
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Hunting and fishing occasionally add to their earning al­
though nominally. Collection of wildly grown products like. 
edible roots and tubers and other vegetables. faggots. etc. are a 
daily practice of Mahali families, which is more intensive in 
jungle areas than in non-jungle areas. Co-operation of all the 
members of the family is very significant in Mahali families. 

n 
The ~m~~nents of an economic system are individuals or 

group of mdlVlduals when such groups are organised in some 
way. They fall into two clearly difinable classes. Production 
units on the one hand d · · lin "t • an consumption or mcome-poo g urns 
?n .t~e other. A production unit is any individual or group of 
~dlVldduals. engag~ in or organised for .the purpose of engaging 
m pro uctlve act1V1ty2. · 

!he ainla.dult members, both men and women of the family. 
remam m Y engaged in b b . . · u1 al 

ations all th am oo-work and m maJOr agnc tur 
odpe~Y 1·obs t e ~ay. Even tender-aged boys and girls also 

o ' . o assiSt the· t 
ing the family income lr par~nts and thus help in supplem~ -
bands with their pare~ts '!he children of about 6 ?r 7 years JOlll 
and firewood, sometimes lil bamboo-work, collect JUngle products 
of the family, and some .acco~panied by other elderly members 
tber. A boy of about ~es 1I1 groups of 5 or 6 children toge­
and follows his fathe 2 Years can prepare handsome baskets 
for basketry, or forr, whhen he goes out in search of bamboo 

t e · 1 · in agricultural operaf agncu tural fields and helps htm 
Jarly. girls of about 1 ~0~· or looks after the bullocks. Simi­
out for bringing water /ears, follow their mothers when they go 
engages herself in COo~r domestic purposes. When the mother 
other ho~sehold duties, ~; or sweeping the courtyard, or ~ny 
ways. Girls too, assist th .r daughter helps her in all posstble 
cultural pursuits. 'fhus . etr mothers in basketry-work and agri­
force take part in PrOd 11. shows that children as a non-labour 

eeds Uchve a t" .• cial n c lVlbes, owing to pressing finan-
The table 5 indi 

f all cates th t 
sons 0 . ages are worker a out of 2,193 persons, 1,701 per-
productive ~tegory. It is s, that is nearly 77.56 belonging to 
of persollS 1.~. 1.701 are w seen therefore that a greater number 
'fhUS the ratio between wo ~kers and 492 are purely dependents. 
which means the number ~fers and non-workers stands at 3.5 : 1 

PUrely dependents are very meagre 
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TABLE-5 
'Workers and non-workers in Mahali families 

No. of 
families 

No. of persons Workers Non-workers 

Total Male Female Tot::tl Male Female Total Male Female 

404 2193 1084 1109 1701 851 850 492 233 259 

in the Mahali families. Women equally participate with men in 
productive activities. For instance out of 1,701 workers 850 an:!! 
women which is nearly 49.97% of the total working force. 

The table 6 below will indicate how far children and old 
women can be treated as non-labour force even though they 
take part in productive activities with the actual labour force 
group3 and how many of them remain as totally non-partici­
pants. 

Many persons belonging to non-labour force inJ the age­
groups of 5-14 and 61-up, participate in productive activities. 

TABLE-6 
Frequency of participation of non-labour and labour 

force as working for~ 

Workers (working force) Non-workers 

Male Female Total % Male Female Total % 

A. Labour force : 
Ages 15-60 620 614 1234 100.00 

B. Non-labour 
force: 
Ages 0-4 90 102 192 100.00 

5-14 141 136 277 61.02 85 92 177 38.98 
61-up 90 100 190 60.71 58 65 123 39.29 

Total 851 850 1701 77.56 233 259 492 22.44 

Total 

1234 

192 
454 
313 
-

2193 

Out of a total of 454 persons belonging to non-labour force group 
(5-14), 277 persons take part in productive activities, i.e., only 
117 persons remain non-participants, which means nearly 38.98% 
in age-group (5-14) are non-workers, while 61.02% are workers. 
Again, in non-labour force group of 6f-up out of a total of 313 
persons, 190 persons take part in economic activities of some 
sort or other and only 123 persons remain non-participants. Thus 
it is seen that nearly 39.29% are non-workers in this age-group 
It further indicates that the ratio of workers in labour force 
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group and non-labour force group stands approximately at 2.8 : 1-
In the age-group .(0-4), all the persons are purely dependents. 
due to their tender age and their number stands at 192. 

All the persons in labour force group (15-60) are workers. 
It is therefore apparent from the table 6 that 492 persons are 
non-participants, i.e., a total of 22.44%. Among these 492 per­
sons, children belonging to age-group (0-4) constitute 8.7~%; 
and boys and girls belonging to age-group (5-14) consutute 
8.07%, while old men and women of the age-group (61-UP? 
constitute 5.62%. which shows that the percentage of non-partl­
cipants in economic activities is maximum in the age-group (0-4) · 
The table thus indicates how in early life and in old and infirm 
condition, the Mahalis participate in economic activities. 

m 
The synoptic chart below about participation of the non­

labour force in different activities will show the division of 
labour between the sexes, what kinds of work they perform an~ 
how far each of them participate in similar activities to run thetr 
families. 

Types of participation of non-labour force in differeltt activities 
(5-9 years) 

Boys 
Occasionally they join hands 
with their parents or elderly 
members of the family in 
bamboo-work, to assist their 
elders in tending goats, driving 
away birds, hens, cocks, so that 
they cannot do any harm to 
crops, look after grains kept for 
d . . 

rymg m the sun, carry water 
fo d ' 0 • etc., to their parents and 
brothers working in the field. 
~t the end of this period of 
GUty t~ey regularly go out for 
c~llectmg faggots, tubers and 
~lld edible roots from the 
Jungle and catch fishes from 
paddy fields in company with 
other siblings. 

Girls 
At the beginning of this period 
they do similar duties like the 
boys. Towards the end of this 
period, they accompany their 
mothers to bring water from 
tanks in small pots. Often the_Y 
nurse infants and help thelr 
mothers in sweeping the cour~­
yards. They accompany thelr 
mothers in fishing or for collec­
tion of edible roots and tubers. 
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(10- 12 years) 

Boys 

They regularly participate in 
bamboo-work and assist in bas­
ket-making. At the end of the 
period. they accompany their 
fathers to the paddy fields and 
help them in sowing, ploughing 
.and taking care of bullocks. 
They accompany their fathers 
when they go out in search of 
bamboo or collection of fag­
gots, and go to the market for 
cisposal of baskets. They are 
also sent to the houses of other 
neighbouring castes to work as 
domestic servants or herders. 

Girls 

They regularly participate in 
bamboo-work and assist their 
mothers in all sorts of domestic 
work like, cooking, nursing of 
infants, cleaning of household 
utensils, carrying, drinking 
water, serving food to the 
family members, etc. They 
also go to market with their 
parents for selling tbings. 
Help their fathers in sowing, . 
weeding, etc. Often they are 

sent to shops for purchasing 
various articles. 

(12- 14 years) 

'Their activities are same as 
;above, but done with more res­
ponsibility. They take responsi­
ble care of livestock, do bam­
boo-work, look after infants, do 
.the job of herdsmen or domestic 
·servants in the houses of neigh­
bouring castes, collect faggots 
and jungle vegetable products 
regularly and take part in fish­
ing and hunting operations, at 
times. They catch fishes from 
11eighbouring ditches, tanks and 
paddy fields. Occasionally make 
winnowing fans and other bas­
ketry products and split bam­
boos' and scrape these into 
:strips for basket-making. 

All their activities are similar 
to the above, they take charge 
of responsible domestic duties 
and associated ceremonial per­
formances, take care of live­
stock, nurse infants, serve and 
cook food and edible jungle 
products. Collect small pilas for 
cooking, etc. and assist. the 
family members in preparing 
rice beer during festivals. 
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(61-up) 

Old-men 
They do bamboo-work regu­
ll:rly. right from splitting of 
bamboos to disposal of bas­
ketry products, join their sons 
in the paddy-fields for sowing, 
ploughing and weeding opera­
tions and go to other villages 
for securing bamboos. Very 
old persons also do bamboo­
work and weaving, but do not 
take part in agricultural opera­
tions or go for procuring bam­
boo. They also do not split 
bamboo. They only scrape and 
weave these into baskets. Oc­
casionally they take rest and do 
these jobs whenever they feel 
inclined and comfortable. 

Old-women 
They regularly take part 
domestic duties and barnlx 
work, right from weaving to t 
disposal of these products· Th 
do not take part in agricultut 
operations. At the ripe old a~ 
they only weave and nurse 1 

fants and scarcely take part 
other domestic duties. 

Different activities of labour force 
(15- 60 years) 

Men 
Daily domestic duties : 
(1) Bringing firewood, taking 
c~re of children, scaring away 
b1rds to protect grains, taking 
care of fowl, goats, pigs, bul­
locks, sweeping courtyard in 
some instances, or cooking 
food. . 

Food collection : 

Women 

Drawing water for domestic fiuse, 
. re-

collecting fuel, bringlllg . 
. 1 anmcr wood, sweepmg and c e . "' 

house and courtyard, prepan~g 
and serving food to f~ Y 

. undmcr 
members, husking and po ~ 
of rice, making beds, taking ~u 
daily' requirements of gr~s · 

. h kin wm-from Moral for us g. 
. . d. d pounding nowmg, gnn mg an . d. 

. . beer an corns, brewmg nee 
taking care of livestock. 

(2) Searching about and t h d Uecting. 
. . ca c - Searching about an co . 
mg tortoiSe, collecting mush- edible leaves, fish, tortotse. 
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Men Women 

rooms, fishes, meat, wild-fruits, 
lOots and edible tubers for 
domestic use or for selling them 
in the market. 

Basketry: 

(3) Carrrying bamboo, splitting 
and scraping of thin strips, 
making large and small baskets 
and other types of basketry. 
Preparing stand for scraping 
bamboo splits, bamboo ham­
mer, etc. preparing axe-handle. 

Garden and field work : 

( 4) Ploughing, hoeing, sowing, 
digging, manuring, transplant­
ing, weeding, harvesting, carry­
ing paddy from fields to 
threshing ground, threshing and 
stacking grains etc. 

Hunting and {is/zing: 

(5) Preparation of hunting im­
plements like bolt, bow, spear­
shaft, arrow-shaft. Trapping 
games, birds, mice. Fishing by 
nets, basket traps, spearing fish­
es with trident harpoon and 
catching fish with hooks, etc. 

Hut construction : 

( 6) Marking out land for cons­
truction of huts, bringing poles, 
ropes, straw, thatching, erect­
ing, trampling mud for plaster­
ing hut, rough plastering of 
door made with bamboo strips, 
etc. 

small pilas from ponds and 
gathering wild vegetables. 

Carrying bamboo, spliting and 
scraping these into thin strips. 
Preparing large and small bas­
kets and other types of bas­
ketry. 

Transplanting, weeding, har­
vesting, carrying bundles of 
paddy and straw to the thresh­
ing arena when required. 

Catching fish angling with 
thread, bait, hook and trappin:;r, 
them with basket traps, nets, 
etc. 

Making ready straw bundles for 
,thatching, water for mud-mak­
ing, plastering walls and plinth, 
ramming of floor with small 
bamboo hammers, making 
small lumps of mud for hut 
making and assisting males 
in building walls. 
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The divisions of economic activities, according to sex, have 
been described in some chronological details in the synoptic chart 
above. In the discussion below emphasis will be laid on the, 
observation of some of the more marked aspects of activities of 
adult life. 

It is obvious that the basic division is drawn between in­
door activities, associated with production and processing res­
pectively. A woman's tasks are limited mainly to the home and 
the backyard, while a man's work is conceived of as lying 
outside his house. In practice however this is not always 
followed rigidly in the Mahali life. For example almost all 
wo~cn h~~e .t? work in fields and for basketry and in this way 
thetr participatiOns in outdoor work are becoming more and more· 
frequent through the increasing agricultural pursuits and demand 
of baskets, pe~ormance and production of which depend upon 
numerous workmg force. 

On tfhe other hand, men pass a good deal of their time 
· doors or proce · 10 . . 'h ssmg of bamboo-work and sometimes for re-
pamng oAuslehs and other household obJ'ects and often in sheer 
·die ness t ough · d 
1 · d 1 eaUy the man should be food-provider 
and lro 1~cer and the Woman is the food-processor, almost all 
fam 1es -t~~~u ohn bthe bigger share of income, provided by the 
women · g asketr d I 

•t b . Y an agricultural pursuits. In genera terms. 1 can e satd th . . . . 
· subsJ.S· ten at wrth the mcreasmg necessity of eco-nonnc ce, .the d' · · 

b mes Jess and 1 IVISion of labour between the sexes 
eco ess marked 

Very few distinct" · 
. man. and there Ions are drawn between the man and the 

"
0rformed by both a~ more and more activities. that are 'being 

pe ance of a given t e sexes, simply because survival or main-
ten econom · 1 · 

N, few words Ic evel demands It. 
Ur specialisation ~ay be said here about the specialists. La-

bO IS llle .. . . d 
t a single individual agrely developed m this society an 

11~cialised activity. Thmakes his living exclusively by a certain 
~wo or three people wo: basket makers are also agriculturists. 

griculturists and w k as carpenters, are also basket-makers. 
a Ork as hir d · d · b Arllongst the M:aba1· ed labourers omg od JO s. 
a}so do similar jobs. Is, sch~l teachers and service-holders 
...... ~inlY are fOod-g...... Gunnts or Ojbas or the Medicinemen 
v-- •vWers . 
basicets to sell theltl t llli agricultural fields and prepare 
:rv.fabalis. 0 the basket-traders like other ordinary 



ECONOMIC RESOURCES 41 

Thus it seems that everyone derives his. daily sus~enance 
. from a variety of activities for which special s1.'i11 provides only 

a fraction. 

IV 

Occupational patterns of the Mahalis comprising 1701 
workers of both sexes have been depicted in Table 7 to show 

· what types of work they pursue to earn their living. 

AGE GROUPS 

61 -UP 

.31-60 

15-30 

5-14 

MALE 

Primary occupation [bamboo-work] 

PERCENTAGE 

It is clear from the table 7 .that the Mahalis are primarily 
hamboo-workers. Out of 1,701 workers, 1,626 persons of all 

. '3ges engage in bamboo-works, i.e., nearly 95.59 per cent do so. 
In non-labour force in the age group of '(:S-14), out of 277 

boys . and girls, 214 or 77.25 pursue basketry, among whom 95 
boys out of 141 and 119 girls out of 136 do this work repre­

. >Sentiog 67.37 and 87.50 per cent respectively. Thus girls pre­
dominate over boys in this occupational type. In the age group 

. of 61-up, all persons do bamboo-work, although they belong to 
the non-labour force group and thuS! constitute a part of the 
total working force. In the labour force age group of 15-30, 

· 736 persons (98.79%), out of 745 persons take part in 



TABLE·-7 
Occupational patterns lPrimary) 

Non-labour force Labour force 

Age-groups Age-groups Total 

Occupation (5-14) (61-up) (15-30) (31-60) 

Male Female Total Male Female Total Ma!e Female Total Male Female Total 

' 
J, Bamboo work 95 119 214 90 100 190 371 365 736 237 249 486 1626 

Percentage 67.37 87.50 77.25 100.00 100.00 100.00 97.63 100.00 98.19 98.75 100.00 99.39 95.59 

2· Herding 20 - 20 - - - - - - - - - 20 

Percentage 14.18 - 7.23 - - - - - - - - - 1.18 

3. Domestic servant 26 17 43 - - - - - - - - - 43 

Percentage 18.45 12.50 15.52 - - - - - - - - - 2.53 

4. Service• - - - - - - 5 - 5 2 - 2 7 

Percentage - - - - - - 1.32 - 0.68 0.83 - 0.41 0.41 

5. Teacher - - - - - - 4 - 4 1 - 1 5 
(Primary school) 
Percentage - - - - - - 1.05 - 0.53 0.42 -- 0.20 0.29 

Total 141 136 277 90 100 190 380 356 745 240 249 489 1701 

• For the convenience of study office peon, employee in a grocer's shop and rice mill, points' man in Railway Station and lorry-
driver in rice mill arc included in service group. 

~ . . ' . \, . . 
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basketry work. Out of 380 men, 371 do bamboo-work, i.e. nearly 
97.63 per cent, while all women take part in this pursuit. Again 
in this age group, women prCxlominate over men in this occupa­
tion. In the next age group of 31-60 out of 489 persons. 48'6 
(99.39%) take part in basketry work. Out of 240 men and 249 
women, 237 men and 249 women engage themselveS! in bamboo­
work, representing 98.75% and 10Q0/0 respectively. As such, 
in this age group. women predominate over men. Thus it is· 
apparent that in all age groups. women take part in this activi­
ty in greater percentage than men excepting in the age group 
of 61-up, where both men and women represent the same 
percentage. Thus it reveals that a tendency to shift towards. 
other occupations is a little gre~ter in proportion among men: 
than women. 

Herd-keeping is mainly the occupation of boys of the age· 
group between 5-14. Out of a total of 1,701 workers. only 20' 
boys of non-labour force group are herdsmen, that is. nearly 
1.18% do this job. Out of 141 boys of ages between 5-14, only 
14.18% do this job of herd-keeping. 

Job of dome.Stic servants is done by 43 persons, out of 1',701,. 
that is 2.53%. Working as domestic servants in the houses of 
well-to-do caste people like. Kayastha. Karan. Sadgop. Tambuli, 
Mahisya is the job of 43 (15.52%) boys and girls of ages· 
be,tween 5-14. Out of 141 boys and 136 girls, 26 boys and 17 
girls work as domestic servants. and maid-servants representing 
18.45% and 12.50% respectively. In this pursuit. boys predo­
minate over girls. Service has been taken as a profession only 
by 7 men, that is by 0.41% of lto,tal workers. Similarly, teach,-· 
ing is the profession of only 5 men·. representing 0.29% of the 
total workers. 

Thus it would be seen from the table that non-labour force 
belonging to age 5-14 do the job of herdsmen and domestic 
servants in small numbers and in the quinquenium 15-30 and' 
31-60. only a few persons have taken service and teaching as 
the main profession. while the rest pursue the occupation of 
bamboo-work. The . bar-chart representation reveals the Same. 
The shift from bamboo-work in the. age group 5-14 is rather 
circumstantial and not conscious. They had been mostly 
put to other jobs by their · parents to get a lump-sum 
amount of paddy from the employers in lieu of wages, which is. 
customary. The shift from bamboo-work in age groups 15-30 
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and 31-60 is however, a self-choice. Where the persons are 
1ittle educated, they do not want to remain attached to basketry 
work because they think it to be beneath their dignity and at 
the same time, they want to raise their personal status giving 
up this bamboo-work. 

Besides, basketry work calls for a good deal of physical 
labour which an individual, by nature, is not inclined to do, 
if he could find other easier means of earning. However, the 
women in the Mahali families are almost engaged for whole time 
in productive activities. It is seen that in each group, women 
belonging to non-labour force or labour force, participate in all 
economic pursuits in a large number. 

v 
As regards secondary occupation it may be said that an 

individual ?n account of compelling demand of the family. 
takes part In various agricultural pursuits. Many persons take 
part in diverse agricultural activities. As such we find there is 
some sort of overlapping in various economic activities. The 
share cropper, and contract cultivator also do the job of day­
labourers or wage earners. One who cultivate his own land or 
government owned khas land may be found to cultivate the land 
as share-crop~er or hired agricultural labourer. Thus there is a 
con.stant rotatr~n. ~f the personnel in two or more catego_ries ~f 
agr:cultur~ a~tiVIhes. But these types of diverse economtc acU­
viu_es. are limited to a small number of persons in Mahali societY 
as tt IS seen _w_h:never a Mahali becomes free from any of the agri-

. cultural actlvihes, at once he resumes his traditional bamboo­
work. Of c~~rse 75 persons belonging to labour force group are 
Seen to parhcipate I·n d" . . . . h" h t.. .. . . Iverse economic activities w tc may vv 

tegonsed Into fou . · · · ca f 11 r combmations of secondary economtc activl· ties as o ows :-

(a) ~w~ntyfive Persons are seen to cultivate land on contract 
;~~stand Work as agricultural day-labourers; 

(b) Irk· YOne persons are seen to cultivate khas land and 
wor as da I 
N"n Y- abourers on others fields, 

(c) a Ide !persons cultivate small pieces of personal lands 
n a so CUlti" 

(d) Ten vate land as share-croppers; 
persons . b . 

work are seen to culttvate land on contract astS. 
k on Others• fields as day-labourer and also other wor on dai} 

Y wages. 
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However, these 75 persons are considered separately for their 
diverse agricultural activities. to find out in which category of 
work they participated during the major days of the agricultural 
seasons. Only those activities have been taken into considera-· 
tion to avoid complexity and to maintain uniform statistical re­
presentation in the table of secondary occupation. 

From the table 8 it is revealed that out of 1,707 workers, 
1,457 persons of all ages and sexes pursue other avocations, that 
is nearly 85.65% do so. Only in non-labour force belonging to 
age groups of 5-14 and 61-up, a few persons do not participate 
in secondary occupation. Besides, three persons (two service­
men and one primary school teacher) also do not take part in 
secondary job. The table indicates that out of 277 persons in 
age group (5-14) 144 persons are engaged in secondary occupa­
tion i.e .• nearly 48.37·%. Again out of 141 boys and 136 girls 
of this age group, 75 _boys and 69 girls take part in secondary 
occupation representing 53.16% and 50.73% respectively. In 
age group 61-up only 82 persons take part in secondary occupa­
tion (43.58%). Out of 96 men, 37 (41.11%) are engaged in 
secondary occupations while only 45 (45%) women out of 100 
take part in secondary occupations. In labour force belonging 
to 15-30 age group all persons take part in secondary occupa­
tions. 

Table 8 indicates that out of 1,457 persons 454 (3l.l5%) do 
the job of agricultural day-labourers. The job of seasonal 
labourer is done by 25 persons, that is, by approximately 1.72%. 
Share-cropping is one of the agricultural pursuits of the Mahalis, 
which is practised by 291 persons of all ages and thus represents 
19.97% of the total labour force. Cultivation on contract basis 
and cultivation of own land are performed by 285 and 308 per­
sons of all ages which constitute 19.56% and 21.15% respectively. 
Cultivation of governmental owned khas land is the avocation 
of 82 (5.63%) persons. Wage earners are very few among the 
Mahalis and only 12 (0.82%) persons work as such. 

In considering non-labour force, it is seen 144 persons of 
ages between 5-14 pursue secondary economic activities of diff­
erent types. The table indicates only 15 00.42%) persons do 
the job of agricultural day-labourer among which 7 are boys and 
8 girls and it signifies that the non-adult Mahali day-labourers 
are appointed in lesser percentage. Similarly 10 persons (6.95%) 
of this age group pursue the work of seasonal labourer. There 



.TAB(B 8 
Occupational patterns (Secondary) 

Non-labour force Labour force 

Age-groups Age-groups 
Occupation (5-14) -

(61-up) (15-30) (31-60) Total 
Male Female Total Male Female Total Male Female Total Male Female Total 

A. Cultivators : 
1. Day labourer 7 8 15 - - - 128 101 229 101 109 210 454 Percentage 9.33 11.59 10.42 - - - 33.68 27.68 30.75 42.62 43.75 43.21 31.15 2. Seasonal labourer 10 - 10 - - - 15 - 15 - - - 25 Percentage 13.34 - 6.95 - - - 3.95 -/ 2.02 - - - 1.72 3. Share-cropper 18 26 44 17 21 38 55 95 150 28 31 59 291 

Percentage 24.00 37.69 30.55 45.96 46.67 46.35 14.47 26.02 ~0.13 11.81 12.46 12.14 19.97 
4. Cultivation of contract 

land 15 18 33 13 17 30 58 69 127 46 49 95 285 
Percentage 20.00 26.08 22.91 35.13 37.78 36.58 15.26 18.90 17.05 19.42: 19.68 19.55 19.56 

5. Cultivation of own land 18 13 31 7 7 14 86 90 176 45 42 87 308 
Percentage 24.00 18.85 21.53 18.91 15.55 17.07 22.63 24.66 23.59 18.98 16.85 17.90 21.15 

6. Cultivation of Government 
Khas land 7 4 11 - - - 26 10 36 17 18 35 82 
Percentage 9.33 5.79 7.64 - - - 6.85 2.74 4.84 7.17 7.23 7.20 5.63 

B. Wage earners - - - - - - 12 - 12 - - - 12 
Percentage - - - - - - 3.16 - 1.62 - - - 0.82 

Total 75 69 144 37 45 82 380 365 745 234 249 486 1457 
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.is no girl in this avocation, signifying that the job of seasonal 
labourer in this age group is solely the secondary pursuit of the 
.boys, which represent 13.34% of a total of 75 persons. Share­
cropping is the pursuit of 44 (30.55%) persons among which 18 
.are boys and 26 girls. Mostly these boys and girls participate in 
this pursuit witil their parents. Likewise 33 (22.91%) persons take 
.part in cultivation of contract land to render assistance to their 
,parents or other elder relatives. Among these 33 persons 15 
boys and 18 girls participate in cultivation of contract land. 
Cultivation of own land is the secondary pursuit of 31 persons 
.(21.53%) among which 18 boys and 13 girls are found to help 
their parents in cultivation of this personally possessed land. 
Similarly 11 persons (7.64%) among which 7 boys and 4 girls are 
found to participate with their parents in cultivating khas or 
government owned land. Preponderance of females over males 
in the occupations of day-labourer, share-cropping and cultiva­
tion of land in contract basis is due to their non-participation in 
the job of seasonal labourer and participation on a lesser percen­
tage in other three avocation, like cultivation of own land, share­
cropping, and khas land. There are no wage-earners in this age 
-group of non-labour force category. 

In the age group of 61-up 82 persons pursue secondary occu­
pation of different types. But there is no person among them 
who does the job of day-labourer. It seems that the aged per­
sons due to their physical. infirmity, do not take part in the work 
-of day-labourer. Similarly no person of this age group is found 
to work as seasonal labourer. Share-cropping is the pursuit of 
38 ( 46.35%) persons. Most of them take part in this activity 
with rtheir sons or relations to render assistance. Likewise 30 
·(36.58%) persons take part in cultivation of contract lantl. 
Among these 30 persons, 13 are men and 17 women. Here also 
they render their assistance to their sons or other relations per­
forming lighter agricultural operations during cultivation. Cul­
tivation of own land is the secondary pursuit of 14 (,17.07%) 
persons. In this activity 7 men and 7 women co-operate with 
their sons contributing their labour for earning paddy. There 
are no cultivators of khas land and wage earners in this age 
group. 

While considering labour force group, in age group of 15-30, 
299 (30.75%) persons are found to work as day-labourers. 
These 229 persons of this age group constitutes 128 men and 101 
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women. Seasonal agricultural labourers comprise of only 15 · 
(2.02%) men. Share-cropping is performed by 150 ,(20.13%) 
persons of whom 55 are men and 95 are women. One hundred 
and twentyseven persons (17.05%) cultivate lands on contract 
as subsidiary occupation. Amongst these 127 persons 58 are 
men and 69 are women. Another subsidiary means of livelihood 
is the cultivation of small pieces of personal land in which 176 
(23.59%) take part. These 176 persons comprise of 86 men 
and 90 women. Government owned khas land is cultivated by 
some Mahalis !4.84) to earn an additional amount of paddy. 
Among them 26 are men and 10 a're women. There is only 12 
(1.62%) wage earner in this age group. All of them arc men. 
All persons take part in these secondary pursuits. even including 
the servicemen and two school teachers. · 

In the age group of 31-60. 210 (43.21%) persons are found 
to work as day-~abourers amongst whom 101 men and 109 are 
women. There •s no seasonal agricultural labourers in this age 
group. In_ share-cropping 59 (1 2.14%) persons participate as 
one of their avocation of whom 28 are men and 31 are women. 
Ninetyfiv~ persons ( 19.55%) are found to cultivate lands on con­
tract basis as subsidiary occupation. Almongst these 95 persons. 
46 ~re men and 49 are women. Eightyseven persons (17.90%) 
cultivate personally possessed land. Out of these 87 persons 45 
are men and 42 are w . . d 

. omen. Cultivation of government owne 
khas ·land IS the pursuit of 35 (7 2001 ) f h 17 are 

d 18 . 10 persons o w om 
~enth~n are. whomen. Thus it is found almost all the persons 
m Is group Wit the . · 

d d exception of only 3 persons (two servJce-
hol edrs an one _Primary school teacher) pursue some sort of 
secon ary occupatiOn to k __ w s 

The tables 9 eep economic balance of their fwuule · 
ix men durino- and 10. show one month's activities executed by 

s . "" non-agncultural and agricultural seasons. 
A Non-agrzcultural seas . 

N 1 . on. 
o. Is a youngm . 

mature children. In tl an of 30, ~aving his wife and two 1IU-

the job of bamboo-wor~e non-agricultural season he performe_d 
own house for fencing t er fo~ 20 days and spent one day in hts 

oJes to the hut. Fo~ hatching and replacement of old bamboo-
p thatch roof on another two days, he helped his brother 
to a hut · h · h" or tWO days he worked Wit out any remuneration for t IS. 
F wage of 0.50 pa· for clearing a garden of a caste people 
on a •se ad . 1 
. of salt, red peppers ay and 1 kg. of nee, a smal quan-

titY and mustard oil, and a mid-day meal. 
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TADLE-9 

One month's activities of six men in non-agricultural (March) 
season (in days) 

Persons 
Activity 

1 2 3 4 5 6 

Bamboo-work 20 23 21 24 20 18 
Working in own 

house 1 1 
Helping others 2 1 2 
Wage earners 2 1 4 
Travelling and 

attending markets, 
selling baskets etc. 2 3 2 2 2 

Participation in festivals 
and ceremonies 2 2 2 2 2 2 

Sick and not working 2 4 
Fishing 2 3 1 3 4 
Not working 1 2 1 

Total 31 31 31 31 31 31 

For selling bamboo products to the basket traders in four 
weeks and attending market, he spent half of a day per 
week, which means two days in total, per month. He spent 
another two days for attending festival of toe conununity in the 
village. For two days he went for fishing in near about ponds 
for about 4 ,to 5 hours daily and then he took rest in his own house. 
Although during the month he earned only Rs. 51.00 personally. 
the baskets made by his wife every day provided additional 
income, amounting Rs. 46.00 and their joint income enabled 
them to meet the expenses of family maintenance. 

B. Agricultural season : 
The same person worked for ten days in his own field and 

for four days as day-labourer in the field of a caste people (Sad­
gop). He devoted his time for bamboo work only for eight 
days. He spent two days for attending market to sell his pro­
ducts. For four days, he had been sick and did not work and 

Mahali--4 
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TABLE 10 

·One month's activities of these six men in agricultural (July) 
season (in days) 

Activity 

A. Agricultural 
Working in 

I 

own land 10 
Working in share­
cropping 

Working in 
contract land 

Working 'in fields as 
agricultural day-
labourer 4 

Working in govern­
ment owned khas 
land 

B. Non-Agricultural 
Bamboo-work 
Working in own 
hous_e (repairing, 

8 

fencmg etc.) 
Helping others 
Traveliing 
Sick and not 2 

working 

2 

15 

3 

7 

2 

Persons 

3 4 

12 

5 15 

9 7 

1 1 

2 2 

5 

10 

10 

2 
2 

6 

--
13 

-
? 

1 
4 

Fishing ~ 3 
Not working 3 2 3 5 5 

---- Tom! --------~-----1 ________________ 2 ______ 1 -- 31 31 31 31 31 3V 
----------------------------------for three days, he w 

da.Y· The catch was ent to catch fishes for about 5/6 hours a 
wa.s sold f_or R.s. 4_0;;ore than his requirements and a portion 
ba.t in agnculturai se to the neighbouring castes. It is seen 

t . . ason h · 1 1 · ·bicb ts responsible fo : e resorted to agncu tura operauon 
~sser number of days. r hls participation in bamboo work for a 
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A. Non-agricultural season: 
No. 2 is an old man of 50 having his wife and two boys ot 

12 and 10 respectively. He did bamboo work for 23 days right 
from securing of bamboo, to their weaving. For two days he 
remained in the house being sick and took rest for one more 
day. He attended the community festival for two days as­
usual. For the selling and marketing of bamboo products he 
did not spend even a day, as his sons and wife did this job. But 
he went to catch fishes for 3 days for family consumption. Dur­
ing this month he earned personally Rs. 48.00 but the assist­
.ance rendered by his wife and sons helped him to balance his 
family budget. They prepared the baskets of worth saleable 
;at Rs. 63.00. 

B. Agriculwral season : 
The same person has no land in his own possession. So he 

tilled the land of a caste people (Mahisya) on share-cropping 
basis for fifteen days. For three days, he worked as day-labour­
·er jn the house of a Brahman. He remained engage in bam­
.boo work only for seven days. He spent two days for attending 
the market and carrying saleable baskets to the market. He spent 
three days for catching fishes and remained in the house for 
-one day only for taking rest. 

A. Non agricultural season: 
No. 3 is an unmarried man of 21 having his widow mother 

:and a sister of about 14. He was engaged in bamboo work 
for 21 days. He assisted his elder brother remaining separately 
for one day for thatching and received only the mid-day meal 
there. He also spent a day working as wage-earner in the 
house of a caste people (Mahisya) and received payment of 
0.50 paise, 1 kg. of rice ·and a small quantity of salt, red 
peppers and mustard oil and mid-day meal, for clearing mar­
shes from the pond. He spent another 3 days for travelling, 
two days for attending the market and another day for visiting 
his relatives' house in Jhilinga (10 miles from his village). He 
spent two days for participation in festivals and two days for 
fishing. He did not do any work for two days, but his mother 
and ·sister did basketry-work on those two days. 

B. Agricultural season: 
The same person is landless, but cultivated land of a caste 

people (Kayastha) on contract basis for twelve days and worked 
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as agricultural day-labourer for five days _in the land of 
another people. Only for nine days be dtd bamboo-work. 
He worked for only one day in his bouse. He spent two days 
for attending market and carrying baskets to the m~rket and 
caught fishes for anoth . d of two days. Thts person er perto 1. 
earned Rs. 52.00 by his personal labour and us mother and 
sister made baskets of Rs. 34_00 in the market value. 

A. Non-agricultural season . 
~o. 4 is an old man of 55• having his wife and a son of 20~ 

He dt~ bamboo-works for 24 days. He spent two days for 
attendmg market and carrying of baskets to the market. He 
spent two days for participation in festivals and went on fishing 
for three day~, when his wife and son carried on the job of 
basket_ry. _Thts person earned from his basketry about Rs. 41.0()­
and hts Wife and son earned Rs. 65.00 by selling baskets. 

B. Agricultural season. . 
This person · h. d 

1 d f 1 . . nelt er possesses land nor oes he get any 
:nd t or cu ~Vtton on share or contract basis. As a result, he: 
.:Cee 0ho:or ofr fifteen days as aoricultural day labourer in 
• ses o cast "' . M h' 
and the other bein e people, two belongmg to a tsya caste 
only for seve d g one of a Brahman. He prepared baskets. 

Pairing it ·and n ays. He spent one day in his house for re-
another t · b k and attending h . wo days for .carrymg as etry products 

three days. He~- e Betng sick, he remained in his house for 
p nt three days for fishing. 

A. Non-agricultural 
. No 5 . season. . 

. lS a boy of I . . . . 
two sisters of II 8 years, havmg hts widowed father and 

. andg . 1 H gaged m basketry Wo Years of age respective y. e was en-
his father's brothe rk for 20 _days and assisted for two days 
1:emuneration. Her to construct the plinth of his hut, without 
garden, fencing, et spent one day for clearing the kitchen 
carrying basket to the. around his hut. He spent 2 days for 
Vnfortunately, he fei~ g~down of a trader and attending markets. 
for four days, when h'Slck and remained confined in the house 

· IS ' of wea vmg and splitr Sister and father pulled on with the job 
two days. This man tng of bamboo. He attended festivals for 
and his father and tw~a~ed by his personal labour Rs. 45.00 
managed to procure the ;Ist:rs earned Rs. 53.00 and somehow 

amdy subsistence. 
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B. Agricultural season : 
This person worked for ten days for cultivating the khas 

.land and for another ten days was engaged in bamboo work. 
He helped for two days. his brother-in-law for repairing 
his hut without remuneration. He spent two days for car­
rying baskets to the traders and attending the market and 
another five days for fishing. The catch was good and a small 
quantity of it was sold to the neighbours. For two days, he 
remained in his house without any work. 

A. Non-Agricultural season : 
No. 6 is a man of 40, having his wife and no issue. He was 

engaged in bamboo work for 18 days and for another 4 days, 
he worked as wage earner. He spent two days for attending 
market and two days for festival. For another five days. he did 
not do any work. His family is small and their requirements 
could be fully met from the earning he made doing jobs for 22 
days. He went to catch fishes for 4/5 hours a day. for four days 
and took rest for one complete day. This man earned Rs. 40.00 by 
his personal labour and his wife assisted him contributing 
Rs. 35.00 by her labours. 

B. Agricultural season: 
This person worked for thirteen days as day-labourer and 

"for seven days was engaged in bamboo work. For one day. he 
offered his labour in his brother's house for reparing his hut. 
without any remuneration but received his mid-day meal. He 
fell sick for five days and remained in his home. On one day. 
he did not work and remained idle in his home. 

These six men. who are- all residents of village Kotai form 
a representative sample. As these days were chosen during the 
month of maximum activity. both the agricultural and non­
agricultural seasons. it may be supposed that during the rest of 
the year. the pace of individ~al work becomes considerably slower. 
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CHAPTER III 

OCCUPATIONAL PATTERN: TRADITIONAL 

I 
The Mahalis are primarily bamboo-workers and traditional 

basket-makers of various kinds. The big baskets locally known_ as 
'Jhuri' are their major products and have consi~erable beanng. 
on the Mahali economy. The betel-leaf dealers are the largest 
buyers of these baskets, which they utilise extensively for pack­
ing betel-leaves for export to other places. They cannot, how­
ever, purchase these straightway from the Mahalis, but get 
these from the local basket traders belonging to various caste 
groups like the Brahman (Priest & Scholars). Karan (Scribe), 
Kayastha (Writer), Mahisya (Cultivator), Tambuli (Betel-leaf 
Seller), Sadgop (Cultivator), Solanki (Cultivator), Jele (Fisher­
man)* .and a sectioin of Marawari trader, popularly known as 
'Mamu (m~t~rnal uncle) to the Mahalis. They purchase 
largest quantities of big baskets from the Mahalis of Dantan. 
Kesiari, Sankrail and Narayangarh Police Stations and supply these 
to the betel-leaf dealers. 

There are n:tainly five types of such baskets for which there 
is normally a high d 1 d 

. emand amongst the betel-leaf dea ers an accordmg to their d . d s 
. emands, the suppliers or the basket tra er 

place their ord~rs to the producers (the Mahalis). The basket 
tradethrs a~t at 1 mtermediaries between the users and the makers 
i.e., e ete - eaf dealers and the Mahalis. The name of each 
typ~ 1~f bas~~t conforms to its size and measurements. The· 
Ma a IS usuta Y _maintain the size of these baskets by simple 
Jlleasuremen s With h d' 
00 the length of th ands. The size of the baske~ is cal~ulate, 

In local terms ~ Warp, known to the Mabahs as Bada · 
( i) Das-se he types of these baskets are called 

ra mean b · · · 1 10 seers of b s asket contammg approximate y 
in length. etei-leaves, the 'Bada' (warp) measured 28'" 

(:ii) Panera-sera 
leaves, the means basket containing 15 seers of betel·· 

(iii) Bis-sera Warp measured 36" in length. 
leaves, th~~ns basket containing 20 seers of betel-

. arp measured 42" in length. 
,.. In parenthesis trad't· · 

I IOna! . 
occupation of each caste is mentiOned. 
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( i v) Pachis-sera means basket containing 25 seers of betel­
leaves, the warp measured 45" in length. 

(v) Rengun means basket containing 30 seers of betel leaves. 
the warp measured 55" in length. 

The baskets are sold by the Mahalis to the basket-traders 
both in piece rate as well as wholesale in bundles. Each 
bundle consists of 40 or 50 such big baskets according to their 
sizes, as for instance, one bundle of Pachis-sera or Rengun 
basket comprises of forty such baskets whereas one bundle of 
Das-sera or Panera-sera baskets consists of fifty such baskets. 

Usually the Mahalis carry all their week's products; the 
volume of which varies from family to family according to the 
number of working members but on average they carry usually 
one and half bundles to a basket-trader on a fixed day of the 
week, preferably on a weekly market day, because they are 
benefited by such bulk sale, being able ·to earn a lumpsum in 
a single deal and could also purchase with the money thus earned, 
their weekly food requirements and other needs from local mar­
ket. Of course, occasional sales and purchases of baskets take 
place on other day too, if a Mahali family needs money on any 
other day during the intervening period. In such cases, they sell 
out one or two days' outturn at a time. Persons of both sexes 
carry and bring their baskets for disposal to the traders who 
purchase and stock these in their godowns for future sale. The 
basket traders export these baskets to the betel-leaf dealer by 
lorries and goods trains. In this connection, it must be said 
that Tamluk Police Station of the district of Midnapur is the lar­
gest business centre of betel-leaves and so, for these baskets 
too. As none of the Mahalis takes the trouble of supplying 
baskets directly to the betel-leaf dealers, so they forego the 
expected profits made by the traders. 

It has been assessed from the basket-traders that by selling 
these baskets to the betel-leaf dealers, the basket-traders 
generally make profits varying from Rs. 4.00 to Rs .. 5.00 per 
bundle. This is not of course their nett. profit per bundle 
because during the period between receiving baskets from th~ 
Mahalis and their disposal to the betel-leaf dealers, they have 
to incur a variety of expenses. Loading of the baskets in 
lorries or carts, despatching these to the railway 'stati.)n for 
booking in the name of the betel-leaf dealers at Baghnan, 
Mecheda, Tamluk, Kaktia and others involve a lot of loading and 
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unloading expenses and booking charges. Besides, during tran~­
actions, many of the baskets become damaged and are rejected 
by the betel-leaf dealers. However, on average, a basket­
trader makes profits between Rs. 2.50 to Rs. 3.00 per bundle in 
normal transactions. 

In the area under study, there are certain other characteri­
stic products of bamboo-work like, Kula (winnowing fan), 
Chhata (umbrella), Pachhi (small basket), Pakha (hand-fan), 
Khaloi (small basket for keeping fishes), Tatar (plain sheet of 
thick basketry), Dole (container for keeping paddy) and Dobka, 
(bowling vessel) etc. Neighbouring villagers of different castes 
and communities are the largest purchasers of these basketry 
products needed for their domestic use. The following is the 
list of basketry products with their approximate market prices. 

-

TABLE-11 

List of bamboo products 

Name of English equivalent Mahali equivalent Price of each 
basketry 

1. Chhoto Small winnowing Suptit 0.37 P. 
kula fan 

2. Bara Big winnowing Hath a 0.50 P. 
kula fan 

3. Chhata Umbrella Chhatam 2.00 P. 
4. Pachhi Small basket Tupla or Futia 0.25 P. to 0.50 P. 
5. Pakha Hand-fan Bichna 0.25 P. to 0.37 P. 
6. Khaloi Basket for wash- Kharai 0.37 P. 

ing fish 
7. Tatar Plain sheet of Chanch 0.50P. to0.75 P. 

thick basketry per cubit. 
8. Tukri Bi~ basket of very Thaka 0.50 P. to 0.62 P. 

thick weaving 
9. Morai Container of Dole 2.00 P. to 2.50 P. 

' :paddy 
~0. Dobka Bowling basket for 

removing Water 
Dobka 0.37 P. to 0.50 P. 

These basketry products are not regularly manufactured. 
,often tbey prepare these things to sell in the local market. 
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"Baskelry 1s eas1er than cooking"', shyly says the newly-wedded girl. 





OCCUPATIONAL PATTERN : TRADITIONAL 57 

'Sometimes they make these against orders received from the 
local people. Thus their sales are somewhat scattered and 
-elastic. 

Green bamboos are· indispensable for basketry-work. The 
Mahalis wander about in the nearby villages in search of bam­
·boos. If they do not find any good quality of bamboo in these 
places, then only they go 10 distant villages in search of bam­
boos. 

There are three varieties of bamboos as stated below \\hich 
. ·are usually used by the Mahalis for basketry. 

(I) Bamboo of Tarala type (Bambusa tulda)-This thin 
bamboo is extensively used for making baskets. These 
are short and slender in girth and cost about 0.50 P. 
each of average size. 

(2) Bamboo of Bardia type (Bambusa arundinacea)­
This type of thick bamboo is primarily used for making 
big baskets, winnowing fans, thick sheets of basketry. 
These are long and much wider in girth than the pre­
vious type and cost about Rs. 1.50P. each. 

(G) Bamboo of Chapat type (Bambusa balcooa)-This 
type of thin bamboo is mainly used for making various 
baskets of domestic purposes. Their length and girth 
are between Tarala and Bardia types and the cost is 
about Re. 1.00 each. 

The tools and other accessories required for basketry-work 
are of simple types. Each family possesses such tools in ap­
preciable number. The following tools and other accessories are 

. mainly used by them for bamboo-work. 
( 1) Buria (axe )-It' is locally known as Kural and consists 

of two parts, a bamboo handle and an iron blade. 
Its price varies according to its size, between Rs. 2.00 
and Rs. 2.50P. each. 

(2) Katan (big cutter)-lt is locally known as Dao and 
consists of two parts, namely an iron blade and 1he 
iron handle. Its price is about Rs. 2.50P. each. 

(3) Katu (small cutter)-It is also made up of iron and has 
1wo parts, the bill-hook blade and the iron handle. Its 
price varies between 0.62 P. and 0.80 P. each. 

(4) Jambati ((brass cup)-'-Whenever the Mahalis sit 
for bamboo-work, they keep these cups full of water 



58 MAHALI ECONOMY 

by their side, for sprinkling water on the bamboo strips 
to soften the materials. 

(5) Lasher Dhiri (stone block)-This is a stone block usect 
for sharpening the implements. 

(6) Ganrah (seat)-This is made up of a thin wooden planlc 
or small splits of palm-leaves or of bamboo. The 
splits are woven in a check pattern. 

(7) Mugar (hammer)-It is a solid piece of bamboo, used 
for hammering during splitting of bamboo knots. . 

(8) Ghura (stand)-It is a bamboo tripod, used durmg 
scraping of bamboo splits. The splits are scraped and 
smoothened, keeping these on the longer logs of the 
Ghura. 

The unit of production is the family, the members of which 
work together in a systematic way, to ensure regular and bulk 
production. Though co-operation of other families of the village 
is not required in such bamboo-work, yet it may be necessary 
in some cases, as for procuring bamboos, sharpening of tools, 
disposing of weekly production, etc. Such co-operation amongst 
co-villagers is in vogue, which points to the existence of mutual 
adjustment amongst them. All the members of a family engage 
themselves in bamboo-work, specially for preparing baskets. From 
about 60 years old men and women to children of merely 6 or 
7 years, none remains unattached to this work, in some way or 
other. But the boys and girls of 6 or 7 years, only do the work 
of ea~iest types _for basketry. They cannot split 'the bamboos 
into si.ZCs or splmters and could prepare the basic part or th~ 
core _structure of the baskets. Bamboo-works like Pachhl, 
KbalOI, Chhata, Kula, Chanch and other domestic types are 
solely the adults' job. Howeve; children of tender ages usually 
remain attac~ed. 1o such work in some way or other and thus 
help the family In economi·c · · . . acttv1t1es. 

There Is no regular procedure to train up the children in 
bamboo-_work. They learn the technique of basketry, simply by 
observa.tiOn and gradually become professional by acquiring skill. 
The children first learn to weave the big baskets or 'jhuri' for 
betel-leaf dealers, the techniques of which are not very difficult 
to Icam. b"La~er when they are acquainted with all the techni­
ques of bIg basket-making, they gradually try to learn othe..­
types of :m :~~w.ork. No initiating ritual is held for employ-

. Jllent of t e c 1 In basket work. They do not believe in any 
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supernatural agency or power who has to be propitiated for 
bestowing skill in basketry work. Some of them are gifted with 
special skill in the art of basketry like, kula, chhata, khaloi, 
pachhi, etc. There are some others, who are famous for their 
dexterity in basket work, they would say. But that does not 
carry much weight with -the basket traders who pay them not 
for skill but for quantity of the products they buy. 

All day long, Mahalis remain busy in bamboo-work during 
the non-agricultural season. They are early riser. From about 
6 a.m. to 1 or 2p.m. they work ceaselessly, though in between 
these hours, they take their morning meal, consisting mainly of 
soaked rice. After 1 to 2 P.M. they stop working for sometime 
and go for ba:thing and taking their mid-day meal and a little 
rest thereafter. About 3.30 p.m. they start their work again 
and continue working till dusk. Sometimes, if they cannot make 
their baskets in the earlier part of the we.ek, for some reason or 
other, they engage themselves in this work even after dusk, 
sitting in front of a kerosene lamp or in the courtyard under 
moon-lit night, to make up the lost time. 

TABLE-12 
Productive hours per week 

Time spent in each activity (in hours) 

Activity Men Women 

2 3 4 5 1 2 3 4 5 

1. Collection of 
bamboo 8 4 10 .... 6 2 4 6 .) 

2. Splitting of 
bamboo 38 30 34 32 28 28 25 28 20 18 

3. Preparing bas-
kets and other 
types of bas-
ketry 34 40 37 40 42 26 30 35 30 26 

4. Selling of bas-
kets and other 
types of bas-
ketry 6 8 4 6 5 6 3 10 9 12 

Total 86 82 85 81 81 62 62 73 59 62 
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The activities of 5 men and 5 women belonging to 25 to 3S 
years of age and are largely dependent on bamboo-work, even iQ 
the agricultural season have been recorded as a representative 
sample for the purpose of conveying a general idea about theit 
total productive and non-productive hours in a week in the non. 
agricultural season, in the month of Magh (February-March). 

The tables 12 and 13 show that out of a total of 168 hours 
in a week, the Mahali men remain engaged in productive activi. 
ties from 81 to 86 hours, i.e. on average for approximately 83 

TABLE-13 

Non-productive hours per week 
(for the same individuals) 

Time spent in each activity (in hours) 

Activity 

1 . Rest at home 
(eating, bath­
ing, sleeping, 

Men 

1 2 3 4 5 

Women 

1 2 3 4 .. 5 

excretion) 58 59 61 55 61 62 59 55 63 61 
2 Sick and con-

fined 
3. Gossip athome, 

discussions, visit­
ing neighbour's 

house 12 14 11 15 10 
4. Attending market 6 5 6 7 8 
5. Doing bouse­

hold work 
(cooking, wash-
ing of cook-
ing u t e n s i 1 s, 
sweeping court-
yard, bringing 
faggots, looking 
after livestock 

13 12 15 
5 7 5 

12 18 
6 

children etc ' 6 8 5 10 8 
26 28 20 28 27 

-- Total ---=-----------------.,--
----- ~ 83 87 87 106 106 95 109 106 

----------------
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bours a week, while women remain engaged in productive acti­
vities between 59 and 73 hours, i.e. on average for 63.6 hours. 
Women devote less hours than men in productive activities be­
cause they have• to spend much time in household works. The 
women generally do not. go for securing bamboo to distant 
places. When required, if they have to secure it, they try to 
find these out within the villlage or nearby villages: Thus it is 
seen that they spend less time in the activity of securing bam­
boo for which they mostly depend on their husbands or on 
other male members of the family. The total non-productive 
hours as seen are between 82 and 87 in case of men and between 
95 and 109 in case of women, which stand on average approxi­
mately at 85 hours and 104.4 hours respectively. Most of the 
con-productive hours in the case of men are spent in sleeping 
and gossiping, whereas in case of women these are spent by 
sleeping and doing domestic works. 

There is no clear-cut division of labour for this vocation. 
Both men and women of a family take part in this work 'toge­
ther. In all phases of activities concerning basketry, right from 
the procurement of bamboos to the disposal of the products, 
both men and women take part together. It was told by them 
that the women generally carry the bamboos from the bamboo 
groves on their head, instead of carrying these on their 
shoulders, which are usually done by men. It is their conviction 
that the women cannot carry loads on their shoulders as the 
men do. Besides, it becomes an object of ridicule also if any 
woman tries to carry bamboo in this fashion. 

For all types of basketry, bamboo is first split into splinters 
or strips. Five kinds of splinters or bamboo strips are necessary 
for big baskets namely, Bada, Clzhipti, Pendaard/i, Puraardli and 
Pataardli, for big baskets. Bada is a thick and short bamboo 
strip approximately two centimetre in breadth. Fourteen to 
eighteen such Badas are arranged in the fashion of a star and 
tied at the centre by a clzhipti, passing over and under the Badas 
alternatively. The chhipti is a very thin bamboo splinter of about 
10' to 12' in length and one centimetre in breadth. Only two or 
one-and-a-half such chhiptis are necessary for making a basket. 
This process is called 'A teth', i.e. tightening of the Bad a. This 
structure is usually made by adult members of the family. 
Children of 9 or 10 years of age who arc also emplyed in bas­
ketry work, cannot do it properly. 
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The next phase is 'Penda', i.e. fixing of Ardli, which _con­
structs two-thirds of the baskets. The Ardli is a comparatively 
thick and long bamboo splinter of about 8 rpm. in breadth. 
During fixing of Ardli, usually care is taken to avoid double 
turning, at any place. As this phase is known as Penda, the 
Ardli used also is known as Penda-Ardli. The Bada now forms 
the warp and the Ardli the wept. The Bada remains stationary, 
whereas the Penda-ardli passes over and under the Bada, singly 
and alternatively. The tightening of the Clzlzipti during Ateth, 
the Bada turns upwards and the Ardli and the Bada are woven 
in a check pattern. 

The next phase is 'Purao', i.e. the fixing of more Ardlis to 
make the body of the jhuri stronger and complete. At this 
stage, the Ardli is known as 'Pura Ardli'. The Ardli is woven 
under and above the Bada, in the similar fashion as the Fenda 
Ardli. At the end of weaving, strokes are given at random on 
the body and the upper end, with the help of the back of a 
cutter to make the weaving tight. 

The next phase is 'Murimara', i.e. the fixing of three thicker 
bamboo splinters at the free-end or the margin of the baskets 
to prevent the Ardli from getting loose and detached. These 
bamboo splinters are called Pata-ard/i and are partly green and 
thick, the length of which is about 10' to 12'. They are tied 
together, passing them over and under the Bada. The first 
pata-ardli is inserted under the Bada, the second one is fixed 
just under the Bada following the former, and the third one is 
fixed just under the Bada following the second. These three 
Pata-ardli are woven alternatively, one above the other, under 
and above the Bada. Strokes are then given on the top of the 
wept inbetween the warps to make it tight. After this, ~he pro­
jecting portion of the Bada or the free-ends are twisted and 
inserted into the cleft of the Pura Ardli to prevent! the Ardli 
from crossing or coming out, or snapping during use. During 
all these processes, water kept in a jambati is sprinkled on the 
bamboo splinters to protect these from getting dry. 

The general patterns of investment and outturn or income 
from basketry will reveal the economic position of the Mahalis 
partially. An attempt has been made in the following lines to 
show how much a Mahali family earns in a year by basket­
making. These data have been recorded by survey of 200 
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Mahali families, living in Dantan, Narayangarh, Kesiari, Sankrail, 
Nayagram and Kharagpur Police Stations. 

The following are the statements of accounts of the nett 
cost of production and nett profit per 100 basketry products of 
four types, namely big baskets (jhuri), small baskets (pachhi), 
winnowing fan (kula) and chanch (tator). These have been 
culculated on average costs and selling prices. 

TABLE-14 
Cost of production 

Approximate Labour Total 
price of required cost 

Items Quantity raw in terms 
material* of 

rupees 

1. Big baskets: 
(a) Bisshera (big) 2 bundles 9.00 10.00 19.00 
(b) Pachisshera 2-l bundles 13.00 14.00 27.00 
(c) Rengun 2-l bundles 15.25 14.50 29.75 
(d) Small baskets 

(Pachhi) 100 8.00 16.00 24.00 
(e) Winnowing 

fan (Kula) 100 20.00 22.00 42.00 
(f) Chanch (3 

cubits 
in breadth) Per I 00 cubits 27.00 30.00 57.00 

The tables 14 and 15 show that the Mahalis, if they have 
to employ any labour for helping them in basketry work, would 
earn very little profit, unless they could sell these at a considera­
bly high prices than the prices they sell at present. But the 
Mahalis generally do all these work themselves and the family 
members are all unpaid labourers. The profit of basket-making 
are insufficient to maintain the basket-maker and his family in 
marginal comfort. There arise no question of surplus or any 
attractive competition. Identically, Bailey comments about the 
position of basket-makers in Bisipera1 • 

• Price of bamboo was taken to be Re. 1.00 eac~ for the conve­
nience of determining the approximate cost of production. 
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TABLE-15 
Selling price 

--------:--
Nett profit 

Items Total price 

(a) Bisshera jhuri (big) @ Rs. 14.00 per bundle 
=Rs. 28.00 

(b) Pachisshera jhuri @ Rs. 16.00 per bundle 
=Rs. 40.00 

(c) Rengun jhuri @ Rs. 17.00 per bundle 
=Rs. 42.50 

(d) Small baskets (Pachhi) @ Re. 0.40 P. each 

=Rs. 40.00 
(e) Winnowing fan (Kula) @ Re. 0.50 P. each 

=Rs. 50.00 
(f) Chanch @ Re. 0.75 P. cubit 

=Rs. 75.00 

(selling 
price minus · 

cost of 
production)' 

+ 9.00 

+ 13.00 

+ 12.75 

+ 16.00 

+ a.oo 

+ 18.00 

The income from the Chanch is the highest and income 
from basketry like, Pachhi and Kula are larger than that of 
big baskets. But these products of basketry have very little de­
mand in the locality and a family cannot sell them in good 
numbers locally, excepting a few. But the demand of baskets 
is higher and more or less constant. So the Mahalis generally 
produce these items. 

The month-wise average production and sales of basketry 
in individual Mahali families arc given in the table 16 to assess 
their gross income from sale of basketry products throughout 
t!:Ie year. 

The gross annual disposal of basketry products on average 
per family as seen from the table 16 is Rs. 995.55. i.e. 1he value 
of ave:age monthly disposal of basketry products is Rs. 82.96 
approxtmately. The peak months of sales of basketry are the· 
months of Magh (January-February). Phaloun (February-March) 
and Chaitra (March-April) during which they earn about 
Rs. 98.89 on average, it falls down from the month of Vaisak 
(April-May) and reaches the minimum in the months of Ashar 
(June-July) and Sravana (July-August) and again during Kartick. 
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TABLE-16 
Month-wise average production and sales of basketry 

Months 
'(in Bengali calender) 

l. Paus 
(December-January) 

2. Magh 
(January-February) 

3. Phalgun 
(February-March) 

4. Chaitra 
(March-April) 

5. Baisak 
(April-May) 

6. Jaistha 
(May-June) 

Mahali-5 

I terns disposed of Price 

4 bundles of Bis-sera Rs. 60.00 
baskets (small), 4 
winnowing fans and 8 
pachhis. 
3 bundles of Pachis- Rs. 101.33 
sera baskets, 2 bundles 
of Bis-sera baskets 
(small), 2 bundles of 
Das-sera baskets, 6 
Pachhis, 4 cubits of 
Chanch, 3 Pakha. 
3 bundles of Pachis- Rs. 90.98 
sera baskets, 2 bundles 
of Rengun baskets, 10 
Pacchis, 4 Khalois, 4 
Pakhas, 2 Umbrellas. 
4 bundles of Bis-sera Rs. 104.36 
baskets (big), 3 bund-
les of Panera-sera bas-
kets, 6 Pachhis, 4 
winnowing f a n s, 4 
Khalois, 2 Thakhas. 
4 bundles of Das- Rs. 89.00 
sera baskets, 2 bundles 
of Bis-sera baskets 
(small), 1 bundle of 
Rengun basket, 6 Pach-
his, 4 winnowing fans. 
3 bundles of Bis-sera Rs. 87.49 
baskets 1(small), 2 
bundles of Panera-sera 
baskets. 2 bundles of 
Das-sera baskets, 3 
Pachhis, 2 winnowing 
fans. 
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TABLE 16 (Contd.) 

Months 
(in Bengali calender) 

7. Ashar 
(June-July) 

8. Sravana 
(July-August) 

9. Bhadra 
(August-September) 

10. Aswin 
(September-October) 

1 I. Kartick 
(October-November) 

12. Agrahayan 
(November-December) 

Items disposed of Price 

4 bundles of Bis-sera Rs. 58.62 
baskets (small), 2 
Pachhis, 4 Khalois, 2 
winnowing fans. 
2 bundles of Panera- Rs. 58.28 
sera baskets and 2 bun-
dles of Bis-sera (big) 
baskets, 2 Dobkas, 2 
Khalois, 2 winnowing 
fans. 
2 bundles of Das-sera 
baskets, 4 bundles of 
Bis-sera (small) bas-
kets, 3 Dobkas, 3 
Khalois, 2 Thakas.-
2 bundles of Pachis­
sera ·baskets, 2 bundles 
of Rengun, 1 bundle 
of Panera-sera, 2 
Khalois, 5 Pachhis. 
2 bundles of panera­
sera, 3 bundles of His-
sera (small), 1 bundle 
of Das-sera. 
2 bundles of Pachis­
sera, 3 bundles of Das­
sera, 5 Pachhis. 

Total 

Rs. 79.02 

Rs. 80.62 

Rs. 78.00 

Rs. 67.85 

Rs. 955.55 

(October-November) to Paus (December-January). In all these 
months the Mahalis as said before, partially remain engaged in 
agricultural activities, as a result of which, their productions of 
bamboo-work dwindle very much. 

It is apparent from the table 16 that the Mahalis during 
the non-agricultural_ season, fully subsist on income from bas­
ketry products barnng occasional participation in other supple-
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MonUnvise Average Gross Income from Basketry 
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"Time Periods in Months : 
J · Paus (December-January) ; 2. Magh (January-February) ; 3. Phalgun 
(Februa ry-March); 4. Chai tra (March-April) ; 5. Baisak (April-May) ; 

·6. Jaistha (May-June) ; 7. Ashar (June-July); s. Srabana (July-August); 
9· Bhadra (August-September) ; 10. Aswin (September-October) ; 
I) . Kartick (October-November); 12. Agrahayan (November-December) 
I I. Kartick (October-November) ; 12. Agrahayan (November-December) 
I 1. Kartick (October-November) ; 12. Agrahayan (November-December) 

mentary occupations like, hunting, fishing. procurement of wild 
·products and rarely as wage earners. But in the agricultural 
season, most of the Mahali families earn their livelihood from 
basketry-work as well as from agricultural works, supplemented 
by bunting and fishing, in the majority of the cases. 

n 
Knight2 classifies the funotion of economy. Of his 

.fivefold classification, only four functions have been con­
·sidered here. These are (a) determination of output composi­
tion; (b) organisation of production; (c) distribll'tioo of pro­
duction or income; and (d) provision for the future. These 
are the main problems of resource allocation framework. Om­
side this framework their lies media of exchange or money, price 
Jevel and level of employment. From the foregoing description 

' 
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it may be subscribed that the production of Mahali baskets or· 
its nature and types depend on its market. The betal-le~f 
dealers' (consumers) preferences are communicated to the Mahahs 
J(producers) through the basket traders (intermediaries). The· 
purchases of Mahali baskets (goods and services) are made by 
the basket traders to meet the demand of the betel-leaf dealers. 
Hence the rise and fall of the price of the Mahali baskets and 
profit in its production depend on the fluctuation of the con­
sumers' (betel-leaf dealers) wants. The betel-leaf dealers also· 
govern the increase or decrease of the producers' output in­
directly by controlling the order of the basket taders to the 
Mahalis. Again fall or rise in the price of baskets indicates 
the nature of demands of the same and direct th~ 
patterns of its production. Increase in demand of baskets is 
indicated by the rapid disappearance of baskets from the basket 
traders' godown and placement of fresh order to the Mahalis for 
more baskets. On the other hand decrease in demand is­
determined by slow disposal of baskets from the traders' godown 
and subsequent delay in placing fresh order. The prices are 
controlled on the nature of demand. Thus fluctuation in de­
mands dictates prices of the baskets. On the basis of demand 
the prices of baskets are administered by the traders which are 
direc~ly governed by the betel-leaf dealers' preferences. Even 
the sizes of the baskets are controlled by the choice of the betel­
leaf dealers. Thus the production of baskets and its markets ar~ 
fully responsive to the changes in betel-leaf dealers' tastes. The· 
Mahalis (producers) make their baskets (product) only for a 
few betel-leaf dealers whose choices are communicated to them 
by t~e basket-trad~rs. This market system characteristically 
provides the Mahahs more scope for earning of certain depen­
da~le amount which_ they cannot deserve by selling basketry of 
vanous types and SIZes to the villagers for their domestic use. 
Hence ~he t~ste of the betel-leaf dealer as consumer offers a 
strong mcentives to the Mahalis t d 1 new patterns of k f .1. o eve op a 
bas etry o Utlity which have gained betel-leaf dealers accep­
tance and proved profitable to th 

p d f . em. 
. ro uc IO? mvolves combination of 'factors of production~ 

which de~ermhmes the expected output There are tripartite· 
oncepts m t e economic f · . . . f 1 b 

c . · d s o production · DIVISIOn o a our, PeciahsatiOn an exchanae 1 · d · 
5 . d out b . . . 1:> • n Mahali society much pro uct10n 
is came y mdividuals and small groups like the families. 
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of different types. Output is solely consumed by them. The 
Mahalis are specialised in the production of a particular type of 
bamboo-work and usually prepare basketry of domestic use for 
.the villagers and also big-baskets (Jhuri) for betel-leaf dealers. 
In village-India occupation is tradition-bound as well as ascrip­
tive. The specialisation of bamboo-work is monopolistic and 
large production is possible as the Mahalis seldom waste time 
moving from this ascriptive occupation to some other open 
occupation excepting agriculture. Though their access to agri­
culture certainly minimise production to certain period of the 
year yet this minimisation3 is balanced by maximation of pro­
duction in non-agricultural season. However this monopolistic 
specialisation and concentration to this particular activity (bam­
boo work) and subsequent maximisation of production to over­
come the minimisation of ~t in certain period make large-scale 
production possible which can meet the demand of the betel­
leaf dealers and the basket traders. There is practically no 
division of labour in basketry. A man performs all the activi­
ties right from carrying the bamboo from the bamboo grove to 
its piecing, scraping, weaving, and even disposal of the product. 
Woman performs alike. 

The cost of output is minimised by the effeciency of the 
producers and fruitful utilisation of the resources. The natural 
resources are green bamboos which the Mahalis carefully choose 
and use for preparing baskets. Bamboos are split and scraped by 
expert adult members of the family to avoid even minimum 
wastage of it. Labour is contributed by the family members. 
Even children of about ten or twelve contribute their labour. 
The time of bamboo-work is judiciously spent. Even leisure 
time is spent for weaving and in gossiping. Moon lit night is 
used for weaving. The bamboos are secured in exchange of 
money with prolonged bargaining. Money is scarcely invested 
at random. Thus utilisation of bamboo, labour. t~e and money 
involve judicial and preconceived idea of production. 

The distribution of income from basketry is confined within 
the family members. Each family consumes largely the pro­
.ducts of its own labour. Most income of basketry comes in 
money which represents purchasing power or command over 
necessary goods and services available for sale. The Mahalis 
generally use money income to purchase paddy and other available 
·raw ingrediants necessary to their subsistence. The income 
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from basketry is actually consumed. The consum~tion o~ average 
is more than actual income and as such there IS practically no• 

saving. 
Future provision includes conservation of natural resources, 

maintenance or replacement of existing stock of basketry and 
accumulation of wealth. A Mahali never gets an incentive t?' 
spare a bamboo for future use because if he fails to procure It 
now it may be taken by some other member of his tribe. He 
cannot reserve it advancing money to the bamboo-grove owner­
for three reasons: firstly for subsistence he cannot invest money 
for future needs instead of meeting the immediate needs; secondly 
the bamboo-owner does not agree to accept the advance as the 
price of the bamboo fluctuates in short run and with different 
purchasers; thirdly requirement of bamboo depends on the de­
mand of baskets and available time to spend for its processing. 

The maintenance of the existing stock of baskets is not 
worrysome to the Mahalis. Usually they dispose of their pro­
ducts once a week to the basket traders. In average the Mahali 
families can do two to two and half bundles of baskets. In dry 
season their maintenance is not a question only in damp weather 
the bamboo strips of the baskets are blackened by the growth 
of some fungae and become brittle which the basket traders do 
not purchase. Generally the Mahalis scatter the baskets in open 
courtyard to dry them up sufficiently to check the growth of the 
fungae. Besides, maintenance for future sale for future provi­
sion is out of question. Saving and accumulation of wealth are 
unthinkable. Most of the Mahalis beloncr to subsistence or below 

• b 

subsistence level. Only in a few families have surplus, where 
consumptions are less than the total productions. They invest the 
surplus in landed property, Iivestocks and contingences like 
hou~e repair, erection of new huts, illness, marriage in the 
family etc. 

Ex~hange ?f a few types of basketry of domestic use takes 
place w~th the aid of barter-the direct exchange of one commodity 
or servxces for other. The essential characteristic of barter as 
foun_d among the. Mahalis are: (a} goods for goods, goods for 
services and ser~Ices for services which are exchanged without 
t~e ~one~ rnedmm_ (?). every transaction involves two par· 
ties I.e. either two mdiVIduals or t and (c) each . . 1 , wo groups 
transactiOn mvo ves proper' or •1·ust' · 1 The Mahalis h . b k eqmva ence. · 
exchange t eir as etry of domestic use for salts, pulses, mus-
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tard oils, paddy, flattened rice (Chira) fried rice (Muri), earthen 
pitcher, clothes, etc. Again a Mahali gets the service of a 
barber in exchange of a winnowing fan. The blacksmith 
too, sharpens the implements of basketry in exchange of a thick­
sheet of basketry (Chanch) locally used for parti,tion in the 
verandah or room. Again a Mahali gets help from a Santa! or 
a Kaibartta or a Hadi in ploughing the land simply by offering 
his services in their fields. The near equivalence is settled among 
the parties involved. However, in addition to barter, the bas­
ketry of domestic use are also sold to the villagers in exchange 
of money. The big baskets are always sold to the basket tra· 
ders in exchange of money. 

But the prices are not fixed here. Hence prices are deter­
mined by competition an10ng the sellers (Mahalis) on the one 
hand and buyers on the other hand. For instance the basket 
traders often bargain with the Mahalis and vice versa. The 
scope of bargain depends on two factors: (a) supply demand 
dichotomy and (b) seller-buyer relationship. 

In supply-demand dichotomy three conditions crop up. 
Firstly, pressure falls on the Mahalis (sellers) when demand of 
baskets shrinks either for fall in the preference of the betel-leaf 
dealers or for low buying capacity of the basket traders (buyers) 
or for huge supply of baskets. The basket traders bargain with 
the Mahalis demanding reduction of price of the baskets whilst 
the Mahalis also offer cheap rates for ready sale and competi­
tion. Secondly, pressure falls on the basket traders (buyers) 
when demand of baskets increases either for consumers' pre­
ferences or attendance of large number of buyers in the market 
and small number of sellers or only for scanty supply of baskets. 
The buyers face competition when they offer a bit higher price 
of baskets than usual to attract the sellers. The bargain in this 
situation is done by the Mahalis (seller) instead of basket trad­
ers (buyer). This situation is scarce in Midnapur. Thirdly, 
'there arise a situation where supply and demand are almost 
balanced. Here bargain is not involved : sales and purchases 
are made on the principle of buyer-seller relationship. The 
buyer-seller relationship involves certain amount of sacrifices on 
either side. 

In course of transaction for years together there develops a 
buyer-seller relationship. There are some Mahalis who supply 
theii: baskets specifically to one or more fixed baskef-trad~rs. 
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As such, an extra-economic relationship is developed between 
them. The traders sometimes help their suppliers leasing lands 
in tenancy, loans in needs and in lieu, the suppliers (Mahalis) out 
of obligation also give them baskets in crucial needs without 
charging extra prices. 

Thus when the Mahalis (sellers) offer usual price at the 
time of highest demand i.e. bright market for the sellers, the 
basket traders purchase the baskets in usual price at the time 
0f huge supply but minimum demand i.e. dull market for 
the sellers. Thus the problem of proper or just equivalence is 
solved. 
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CHAPTER IV 

"OCCUPATIONAL PATTERN : SUPPLEMENTARY 

I 

The Mahalis practise agriculture as one of their avocations. 
Agricultural activities are only seasonal in this region and they 
do not depend on it to an appreciably great extent. But do such 
jobs only to get some paddy or rice in return for their day-to­
day maintenance. It is however. theoretically possible for non­
agricultural Mahalis to live largely independent of the village eco­
nomy by preparing baskets for a weekly market and basket­
traders. Thus basket-maker can make a living largely outside 
the village. economy. This is however, infrequent as a weekly 
market does not provide the same security of livelihood that 
grain payments in agricultural works do, unless the market is 
an exceptionally big one. It is more usual for a basket-maker 
to sell his baskets to a weekly market simply to supplement his 
more certain income from sales of baskets to basket-trader, out­
side the village. Another alternative for supplement basJ,cet­
makers' income is to take up agriculture as tenants and hired 
labourers within the village. The similar condition is observed 
by Srinivas among the basket-makers of Mysore village].. The 
Mahalis pursue agriculture for a few months in the year. 
when they ·stop partially their bamboo-work and find a demand 
of the agricultural labourers in the locality. 

Very few of them possess substantial arable land, as a result 
of which, they have to cultivate the lands of others as tenants. 
Tenants are of two types : share-cropper (Bhag Chasi) where 
the tenant and the owner divide the crop equally, and contract 
cultivator (Sanja) where a fixed sum in cash or kind is 
paid to the owner of land after harvest as in Ramkheri.2 with the 

. exception that the Mahali share-cropper has to ?ear all expenses 
.including paddy seeds. Besides they (Mahalts) also engage 
themselves as hired agricultural labourers. Two types of labour­

. ers exist. Every year at the start of agricultural season in March-
April some land-owners arrange to have a labourer for the rest 
of 'the year. Payment is made in kind or cash. They are known 

·as seasonal labourers ,(Baramasi majur) and the labourer hired on 
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daily payment basis are called day-labourer (Din rnajur). The 
former is always at their master's command and some men co~­
demn the loss of independence. But the advantages are yea.r s 
security at a rate of pay more or less equal to what aJ pay­
labourer might expect to earn. Mayer also found two types of 
labourer of similar nature in RamkherP . 

The hired agricultural labourers do all sorts of agncultural 
operations right from the ploughing to threshing. There is no· 
prejudice about such work amongst them. These labourers 
usually try to remain employed in the fields of the local people. 
The payment of wages to these labourers varies according to the 
nature of agricultural operations they undertake to do and also · 
according to the month of working and their sex. Women and 
non-adult persons are given less wages than adults. 

Thus it is seen that payments are made both in cash and 
in paddy. Cash payment is made only in case of ploughing. 
The Mahalis prefer payment in paddy. An older and for more 
general reason the Mahalis, like the Kota·1, the Rampur villagers 
and many other Indian countrymen prefer grain payment to 
money payment because it makes transaction a direct and . inti­
mate one. Women are given less wages because they work for 
lesser time than men as also outturn of their work is lesser than 
that of men. The wages of labour, increase from the time or 
harvesting, as during such time, they have a good demand in the 
villages for rendering help to the agriculturists. Besides, harvest~ 
ing has to be done within a stipulated period and as quickly as 
possible, to save the crops from destruction by natural cala­
mities, from theft, and from inroads of animals and birds. 

Labour charge falls at the time of weeding i.e. during leaniest 
period due to less demand of the labour and in many fields, this 
operation requires very few labourers and it creates a labour 
excess. From the period of harvesting, although the price of 
paddy falls appreciably, but the operations are considered very 
urgent and as a result, labourers have to be employed on higher 
wages . 

. Non-adult boys usually participate as day-labourers with· 
tbetr parents and get 3 seers of paddy for their work. in the 
agricultural lands. It is also a common practice that in addition 
to these payments, each labourer gets one meal usually of parched 
rice and molasses. 

The Mahalis also participate in agricultural activities· as 
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seasonal labourers occasionally according to the nature of con­
tract. Women are not found to work as seasonal labourers in the 
villages under survey. The payment of seasonal labourers is 
made in two instalments. Half of the wages Is given when the 
labourer joins his work and the other half is given at the end 
of the term. These types of labourers are comparatively small 
in number among the Mahalis (vide table 10). 

The adult seasonal labourers are engaged generally for a 
period of six months beginning from agricultural operation like 
ploughing to threshing. They on an average, get between 
Rs. 150.00 and Rs. 200.00 for the whole season, if they are paid 
in cash. which however, is rarely done. But when they are paid 
.in kind, they usually get 8 to 11 maunds of paddy for their work. 
Younger boys of ages from 12 to 14_are paid according to their 
age and ability to do such jobs. They usually get 4 to 6 maunds 
of paddy. Payments are made to their parents. Besides this, 
the employer bas to bear the charges of their board, lodge and 
clothing (usually 1 cloth, 1 napkin and 1 ganzi are given) for the 
period i.e. the agricultural season. 

Only in few cases, a few Mahalis get the advantage of cul­
tivating land on share-crop basis. The la~ds are given by the 
local land-owning people. In the normal share-cropping agree­
ment, the owner of the land provides only the soil. The man 
who takes the land must prepare it, do all the work of trans­
planting, weeding, harvesting, threshing and winnowing and even 
provide seeds. But Bailey observes two exceptions in Bisipara. 
the owner normally sends a representative to help at the time of 
harvest, mainly to see •that he is not cheated and the cropper is 
entitled to deduct the amount of seed sown before the division 
of the harvest. 5 But among the Mahalis, after harvesting the 
share-cropper gives half of the total outturn of the crops to the · 
land-owner. Straw is taken by the cultivator. The rent of land 
is paid by the owner of the land. 

Lands are also often given on contract basis. In contract 
basis the land-owner's demand is made fixed and better types 
of lands are given to one for cultivation. The amounts fixed are 
usually given to the land-owners after harvest. In this case, the 
cultivator may make profit or loose but he must pay the quantity 
of paddy or amount of money which was so fixed earlier. The. 
contract rate is largely variable and it depends on the type of 
land. Usually in these Mabali villages, it has been found that 
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it varies from 4 to 6 maunds of paddy per bigha ( Il3rd acre of 
land), when paid in kind. The most important difference 
between the agricultural day-labourer and the tenant is the 
labourer's lack of security of employment. The tenant once be 
acquires land, is assured of some work for at least one entire 
season. In contrast, the agricultural day-labourer has often to seek 
employment from day to day. Just before the commencement 
of agricultural season one can see landless Mahalis are waiting 
on the house of the land-owners and approaching them for a 
small plot of land on share-cropping basis or contract basis. 
Failing i~ these they may request the land-owners that they may 
be provided some work in their own lands. Amoncr the Adi­
Dravida Beteille also finds the similar condition in Sri;uram.o 

. The M~halis who possess land, cultivate it by their own 
agncultural Implements. Most of the cultivating families have 
ploughs bullocks a d h · h ' . • n ot er necessary Implements. Those w o 
bahve no such rmplements, hire these from other Mahalis or from 
ot er people of the v·u . 1 age With whom they have good terms. 

Let us now con 'd h . f .1 1 . SI er, ow much land on average a Mahah 

ba~1 Y cdu 1
1
1vates under the share-cropping system or on contract 

as1s an 10w much go 
Possessed 1 d M . ~ernment owned khas land and personally 

an a ahah famil 1 · Th d t h b oiven from th 1 Y cu tlvates. esc a a ave een 
"' The tab! e 17as~ y~ar's (1966) record. 

e Indicates th t · 1966 I · · cultivated 301 b' b a m . a tota of 146 families 
vated 2 08 bigh ~~ afs of land i.e. on average each family culti-

. as o land o h . . 
families cultivated I n s are-croppmg system. Agam 101 
bighas of land. A: ~~ 0~ con~ract basis i.e. on average 3.12 
contract cultivate b gives his land to a share-cropper or to 

rs ecause he . bl . occasionally a rich IS una e to work himself. Very 
. crop a field, but u mlal n . a~ows a Mahali as a favour to share-

sua y It •s n . hi h d . h let some one else d ecess1ty w c nves t e owner to 
monly allows to b 0 ~be work. A well-to-do caste family com­
a village at a dista: s are-cropped only those fields which lie in 
Bisipara an identical ce. for. cultivation by him or his servants. In 
of government owne;l~atron is observed by Bailey.7 Cultivation 
cultivate land of 112 b' as ~and is done by 42 families and they 
families possessed p ·~has I.e. on average 2.47 bigbas. Only 205 

. ersonai I d 
Cultivated IS 457 high . an and total amount of land they 

as 1 e b' four ways by which a · · on overage of 2.00 1ghas. There are 
, otber than owning Ian~erson can earn an income fro~ agriculture 

· These four are share-croppmg, cultiva-
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TABLE-17 
Cultivation of different classes of land and the family 

No. of Total Average 
individuals quantity land 

Class of land No. of participated of land cultivated . 
families in cultiva- cultivated in 

tion from in bighas* big has 
families 

1. Cultivation on share-
cropping system 146 291 301 1..08 

2. Cultivation on con-
tract basis 101 285 316 3.12 

3. Cultivation of govern-
ment owned khas 
land 42 82 112 2.47 

4. Cultivation of 
personally possessed 
land 205 308 451 2.20 

tion of others' land on contract basis, cultivation of government 
owned khas and work of agricultural labourers. But in Bisipara 
there are only three ways, share-cropping, plough-service. and 
casual labour.8 

In the table 17, it is also indicated how many individuals 
cultivate the said quantity of land. Of course, some of the 
individuals are the helping hands of their parents and husbands. 
But they have been included as participants only to assess co. 
operative efforts of the Mahalis for cultivation of land. Th:! 
table 17 also signifies that the Mahalis cultivate less land on 
share-cropping than other classes of land. It has already been 
mentioned that very few of them possess substantial arable land 
and so they cultivate land on share-cropping and other ways. 
The neighbouring castes prefer to offer more la~d on contract 
basis than that of share-cropping as sh~re-croppmg system in­
volves many risks on their part. Procu_ring of paddy share from. 
the cultivator after harvest becomes dtfficult for them as mo 
of the cultivator conceal the nett outturn of the cultiva;tion a st nct 

• One bigha is almost equal to one-third of an acre. 
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also make parJt payment so the land-owner has a great chance 
of deprievation of correct share. In contrast in the contra~t 
basis of cultivation this risk in the part of the land-owner 1S 

Jess. The majority of the Mahalis who are engaged in agricul­
ture land owned by others and this constitutes the basis of 
economic and social ties between the different classes of people 
in the village. There is a considerable circulation of personnel 
between the different agricultural classes. A man who is a 
tenant one year may and sometimes does become an owner· 
cultiva:tor next year. Similarly the agricultural labourer may ~e 
transformed into a tenant and vice versa. An identical scene IS 

seen by Beteille in Sripuram9 • 

It has already been mentioned that the Mahalis work as 
day-labourer, seasonal labourer, share-cropper and contract cul­
tivator in the l~nds of the neighbouring people. They work in 
the lands of ifnbes and castes of their own villages as well as 
adjacent villages. 

As regards day-labourer out of 454 individuals in 1966, 
~2~ ~or ked in the fields of caste people like Brahman ( 44 

·mdtvtduals), Kayastha (33), Baidya (29), Vaisnab (31), Karan 
(38), S~dgop (34), Raju (65), Mahisya (72), Solanki 
(33), Katbartt~ (21), Tanti (6), Kumar (7), Jele (6),* Tambuli 
(13) and ~Oira (16). Among these 424 persons 95 persons 
had to go m search of employment to the adjacent villages. 
Th~ rest of the 1~bourers got employment in the same village. 
Thtrty persons dtd the job of day-lab · the fields of the 

"b lik Bh . . (21 . ourers m 
tn es e Umt]a tndividuals) and Santals (9). Among 
these ?O. persons only 5 persons had to go to adjacent villages 
for thts JOb. . 

I~ respect of seasonal labourers 25 persons were seen to 
wor~ m the hous~ of Brahman (2 individuals), Vaisnab (3), 
Mahtsya (5), Ra1u (7), Sadgop (3) S 1 k" (4) and Tam-
buli (1). , o an 1 

The Mahali families wh 
s stem took over land for the o cultivate land on share-crop 
y like Brahman (17 M h . purpose in 1966 from the caste 

grou)p Baidya '()14) K a ah families cultivate land), Vaisnab 
(13 , • ayastha (l2 ) M h" · ) Raju (19) Sod ), Karan (10 • a tsya 
(16 ' ' gop 03), Solanki (3) and Tanti {6), 

"' In parenthesis No. of total ind .. 
IVIduals have been mentioned. 
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Kumar (3), Jcle (2), Tambuli (9), Moira (3), Bhumija (4) and 
Santals (Q.).* 

Similarly cultivation on contract basis also involved econo­
mic interaction with the above caste and tribal groups. The im­
portant part played by the Mabalis in the processes of agriculture 
as 'free' or unattached labour is a feature of the agrarian class 
structure10• Brahmans and well-to-do non-Bramhans depend large­
ly on the labour of tribals like Mahalis, Bhumijas, Santals and 
Karas of the area for most of the physical work associated with 
tillage. The higher caste economically better off section in­
vest their lands more on share-cropping and contract cultivation 
than other lower castes. Brahman land-owners engage tenants 
from non-Brahmans as well as Mahalis. Often the non­
Brahman tenant of a Brahman land-owner engages Mahali 
labourers to cultivate the land he mas taken on lease. A 
complex set of ties thus bind together the Brahmans, non­
Brahmans and the Mahalis of the village in a web of economic 
interdependence. In Sripuram Beteille also sees a similar com­
plex set of ties thus bind together the Brahmans, non-Brah­
mans and the Adi-Dravidas11 

The details of lands they possess have been given in the 
table 18 on village and family basis. 

From the table 18 it can be said that out of 404 families, 
199 or 49.26% families are landless and only 205 families 
possess personal land i.e. nearly 50.74% of the families possess 
land. Again only 451 bighas of land are possessed by these 205 
families which means that these land possessing families on 
average possesses about 2.20 bighas of land. Only 13 or 3.22% 
families possess 10 or more bighas of land. Eleven or 2.27% 
families have land measuring 5 bighas or more, whereas 25 or 
6.17% families possess 3 bighas or more each. Fiftyone or 
12.64% families have 1 bigha or more land, while 105 or 25.99<J0 

families possess lands measuring less than one bigha. It was 
seen that these 205 families possess 276 bighas of low land 
4Jr wet Iandt and 175 bighas of high or dry Iandt. 

For agricultural operations a few tools are necessary. 

• In parenthesis number of families have been recorded. 
t The price of the low land varies from Rs. 700/- to Rs. I 000/­

p(!r bigha. 
:j: The price of the high land varies from Rs. 300/- to Rs. 500/­

per bigha. 



TABLE-18 
Land-holding (cultivable) of Mahalis 

Land owned in Bighas • by the families 

Name of villages Total No. 10 bighas 5 bighas 3 bighas I bigba Less than No. of Landless 

of families or more or more or more or more I bigha families pos-
sessed land 

I II m IV v VI VII vm IX 

I. Kotai (includ.) 31 1 2 3 3 7 16 15 
2. Bhadrakali 13 - - - 2 4 6 7 
3. Bankatala 6 - - - - 2 2 4 
4. Chotamatkatpur 12 - - 1 1 3 5 7 
5. Amidangar 12 - - - 2 3 5. 7 
6. Nilambarpur 4 - - 2 2 4 -
7. Ektal 13 - 2 5 - - 7 6 8. Kanjipara 18 - 2 2 4 - 8 10 9. Panchrol 22 - 1 3 - 7 II 11 10. Jayrampur 17 - - 2 3 4 9 8 11. Ganjipur 15 3 1 3 5 12 12. Tilabani - 3 14 I 

13. Pi rot 
- 3 - 7 II 3 15 - - 2 3 4 14. Aguibani 12 9 6 -

15. Phatikcbua 
- - 3 4 7 14 5 - - -16. Kuldiba 17 - 7 7 7 - 3 2 4 9 8 

• 1 Bigba = 50 Decimal, 



3:: TABLE-18 (Contd.) 
Ill 
~ 

l . I 11 Ill lV v VI VII VIII IX 

17. Jhilinga 20 1 2 1 4 3 11 !) 

18. Baghuansol 22 1 - - 3 5 9 IJ 

19. Gurigot 15 - - - 3 5 8 7 

20. Bhallukkulla 13 - - - - 5 5 8 

21. Bhankiso1 11 - - - - 3 3 8 

22. Chaukapathra 26 1 2 2 3 - 8 IS 

23. Dhumsai 28 2 2 4 2 5 15 D 

24. Guriansol 18 3 - - 3 5 II 7 

25. Kcnduasuli 16 - - - - 7 7 9 

Total 404 13 11 25 51 105 205 199 

Percentage 100.00 3.22 2.72 6.17 12.64 25.99 50.74 49.26 
-----------
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These are garden spade, hoe for removing weeds, plough of 
Bengal type and a leveller. These agricultural tools are generally 
:purchased from the local market. These are prepared by the 

Land Holding of Lhe Mahalis 
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blacksmith of the locality. A few of the Mahalis have bullock­
carts which have two wheels and are largely made of ·wood 
.and split bamboo. It is used for carrying paddy from the 

· agricultural field. Of course, bamboo baskets for sales are also 
carried on this cart. 

The Mahalis primarily cultivate paddy, but its harvest takes 
~lac;e at different periods of the year. One variety is reaped 
m the month of . Bhadra-Aswin (September-October), which is 
"known as 'Aus' crop, whereas the other is harvested in the 
month of Agrahayan (November-December) and is known as 
'Alna.n' crop. The cultivation of these two types start just after 

· the advent of monsoon. The 'Aus' crop is cultivated by very 
few families those who cultivate 'Aus' crop cultivate it generallY 
·On high land. 
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The prevalent method of cultivation is broadcasting though 
transplantation is not at all unknown to them. In low land they 
usually prefer the broadcasting method. Manuring is done by 
a very few Mahali families. Native manure of kitchen refuge 
and cowdung are decomposed in the manure pit, attached to eve~y 
household. Rain-water is the only source of irrigation of the 
fields. The average cost of cultivation of paddy per bigha of 
land in Mahali villages varies widely from family to family. 
The cost is appreciably less than that incurred by the non­
Mahali* families. Because most of the Mahalis do not use 
improved manure and irrigation water, and devote less time for 
weeding, ploughing, etc. as a whole, they practise crude agri­
cultural methods, so also the yield is les~ than that obtained by 
other non-Mahali people. 

In broadcasting method the first ploughing ( Ugal chas) :s 
· done at the begining of the month of Chaitra (April-May) after 
a few showers. Second ploughing is done with 6" deep furrow. 
To save the bullocks from strain, the Mahalis always try to avoid 
large number of turns in the field. Levelling is done after 
ploughing. 

The next operation is sowing of seeds on the entire bed 
after which a fresh ploughing is done immediately and the plo~ 
is levelled by means of a leveller. The next operation ~ the 
ploughing, which is known as 'Karan'. when the _plants are about 
6" in height. After the ploughing the field 1s levelled by a 
leveller. As a result the plants are more or less uniform\ 
-distributed in the field with subsequent remov~ of Weed~ 
Sometimes, a few plants are destroyed due to ~h1s ploughin~ 
·and subsequent levelling. So their places are agam filled up b"" 
transplanting new plants which have grown profusely at on~ 
place in a cluster: . Then casual weeding. takes pl~ce. As the 
rain water is sufficient and the bed retams sufficient Water 
that time, there is no need for waiting for the accumulation ~~ 
water trickling down from the Bandh (embankment) to the bed 
through contrieved channels. . . 

Cultivation of low land by transplantatiOn lS more or 1 
similar with a little variation. The first ploughing is started e~s 
~he month of Ashar (early part of July) and the second Ploug~~ 

• Non-Mahali term includes caste people of ~co~om~cally better 
section and the tribal groups like the Santals an t e humijas or orr th . .! 
locality. 
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ing is done after 5 to 8 days of it. Levelling is accompanied 
with ploughing. The third ploughing is done after a few days 
to convert the bed into thick mud. It is also levelled at that 
time. Next, transplantation is done on that day or th~ day 
after. The paddy plants are .removed from the nursing bed 
and transplanted in rows. Day by day, as the plants gain 
height, the quantity of water is regulated in suitable cases by 
allowing more to come inside the plot. The whole of the month 
of Sravana (August-September) is utilised for this purpose. 
Weeding is done in the month of Bhadra (September) and the 
grains are harvested in the month of Agrahayan and early part 
of Paus (November-December and December-January respec­
tively). 

TABLE-19 
Cost of cultivation of a Bigha of land. 

Items 

). Seed 

2. Repairing of implements 
3. Rent 
4. Manure 

5. Approximate cost of food on 
working days 

6. Ploughing 
(i) Seed-bed 

(ii) Transplantation-bed 
7. Preparing dikes 
8. Sowing and immediate 

ploughing 
9. Wet ploughing 

10. Uprooting seedlings from 
seed bed and transphi t . 

II. Gachan n atJOn 
12. Weeding 
1 3. Harvesting 
14. Binding the harvest d 

into bunches e paddy 

·]5. Carrying bunches to the 
threshing floor 

16. Threshing 

17 Winnowing and 
· storing 

Total ---·---------

Cost of production 

Low land (transplantation) 

5 kg. 

I labour unit 
6 labour unit 
2 labour unit 

labour unit 
Not done 

5 labour units 
Not done 

4 labour units 
4 labour units 

3 labour units 

2 labour units 
4 labour units 
3 labour units 

1.50 
2.00 
1.00 

9.50 

2 00 
15.00 
3.00· 

).25 

8.00 

6.40 
7.20" 

5.40 

3.60 
6.20 
3.00 

76.05 ------------------------------
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Women also take part in all agricultural operations with 
men, excepting in ploughing, levelling and in preparing dikes. 

The average costs involved in cultivation by transplanta­
tion method in low land has been shown in the table 19. The 
cost of labour in transplantation is more than that of broad­
casting and for this reason, they do not follow this method 
generally. The cause of this excess expenditure is the additional 
amount, they have to invest for preparing a seed-bed. Besides. 
for the higher rate that is charged by the labourers in wet­
ploughing and for more physical strain involved in this 
process than in actual transplantation, they practise broad­
casting, because the profit in Sol land (wet land) is good, 
when it is cultivated by broadcast method, as the fertility of the 
Jand is better, being situated in the lowest level and the yield 
is good as rain water brings some soil wash due to erotion 
from 'the upper level and thus increase the fertility of the soil. 

The figures in the table 20 subscribe reasons of their dis­
inclination or apathy towards transplantation, which they do not 

TABLE-20 
Usual outturn (if rainfall is favourable) 

Type of Method of 
land cultivation 

Low land 

a) Broadcast 

b) Trans­
plantation 

Price of total yield 

Paddy 

5} mds. (571 lb) 
@ Rs. 18.00 per md. 
= Rs. 103.50 

6} mds. (533 lb) 
@ Rs. 18.00 per md. 
= Rs. 117.00 

Straw 

12 pans 
or t kahan• 
= Rs. 12.00 

16 pans or 
1 kahan 
= Rs. 16.00 

Cost of 
production 

Rs. 65.00 

Rs. 76.05 

practise on account of higher cost as well as not getting much 
greater outturn than in broadcast method. Under the system 
of share-cropping, the nett cash earned by a man from a bigha 
of low land is nearly Rs. 25.00 only. But the actual expendi­
ture that has to be incurred to get the above outturn cultivating 
in broadast method amounts to Rs. 65.00. Therefore the cul­
tivator is not able to get back even half the amount he invested. 
But in actual practice, no money is spent for such cultivation 

• One kahan is 1280 smaller bundles of straw. 



86 MAHALI ECONOMY 

by the Mahalis, as the family members do all these works and 
none of whom are paid. 

The crops grown in the fields are mainly disposed of, in the 
following ways, e.g. keeping seeds for the next sowing. family 
consumption and repayment of loan. Paddy is not sold for 
cash, unless there is an emergency. 

It is seen that the paddy is the staple crop and the main 
source of income from cultivation is paddy. Barring this, almost 
in all the families a few pieces of land arc cultivated at the back 
of the houses, which consist of 3 to 5 decimals on average. These 
are kitchen-gardens of the families concerned. In these kitchen­
gardens different kinds of vegetables, fruit plants, and spices are 
grown. The total output is mainly consumed in family and a 
little quantity is sold or disposed of, to the local people. either 
in the market or in the village if there is surplus. 
. These garden crops comprise mainly of onion, garlic, brin­
Jal, tomato, gourd, ladies finger, chillies, cauliflower (in small 
numbers) and various kinds of vegetables like Lal note (Amaran­
thus tristis), Puisak (Basel/a rubra), Radish (Rag han us sativus), 
Jhinga (Lufa acutangula) Shim (Dolichos lablab), etc. and the 
fruits are mainly guava, wood-apple, bel (Aegle marmelos 
tamarind, mango (found in a very few families) etc. 

. Certain operations are strictly restricted to men, e.g. plou­
ghmg, levelling, sowing, preparing dikes and channels with the 
hoe, etc. 

Some operations are done mainly by women, e.g. husking 
and winnowing of the husked paddy. A few operations are 
done commonly both by men and women, e.g. uprooting and 
transplanting seedlings, weeding, harvesting, carrying the har­
vested paddy from the field to the husking floor, threshing, etc. 
There is taboo for women to touch the plough. · The Mahali 
belief is that if a woman touches a plough and if anybody 
pl?ughs his field with that, it will not yeild any crop and ther~ 
Will be no rain. 

. The household, which in the majority of the cases, is a 
sunple family, is the production unit that organises production of 
paddy in the field. However, in a few cases it is found that two 
closely related agnatic families residing in the sa~e village having 
separate hearths, also work together and the cost of production 
has been minimised thereby. 

In several cases, reciprocal aid is given by two or more 
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families, who habitually help one another in ploughing, trans­
planting and harvesting operations. This co-operation is based 
on the consideration that agnatic kins living in proximity in a 
hamlet and close relatives living in the same or adjacent villages. 
or having ceremonial friendship should help one another. 

II 

Livestock are one of the important subsidiary source of in­
come in the Mahali economy. Each Mahali family has a number 
of hens and cocks. A few families have also bullocks and cows. 
Many of them have a number of goats, ducks and a few families 
herd swine. The Mahalis place considerable significance and em­
phasis on having as large a livestock as possible. Some ('t the 
advantages of having a large stock are obvious. They represent 
a form of wealth that is not easily fittered away, but tends to 
increase as years pass. 

In the Mahali families, fowls that are reared, are consumed 
in the household. In festivals and rituals a large number of 
fowls arc normally sacrificed to appease their deities and ancestral 
spirits as the fear of incurring their wrath without such sacrifices 
regulates their life considerably. The killing of fowl in honour 
of guests is an important part of their social customs. One may 
expect to find in a Mahali family at least four or five occasions 
in a year, in which one or more fowl are killed for celebratio~ 
or entertainment purposes. At least in this respect, they eco­
nomise tl1cir expenses keeping fowl in large numbers. Again 
cock-fight is an attractive and enjoyable pastime in the society. 
They participate in it at least once in every week, from the 
month of October to February. The winner in each fight gains 
the defeated cock of the other contestant, which in money value 
is about Rs. 8/- to Rs. 15/-. Some o~ the Mahalis occasionally 
sell their good cocks to the local tnbal people who want to 
secure such cocks during the season of cock-fight. Fowls are also 
sold to the local people. The eggs are not usually consumed 
at home. These are sold in the mark~t for c~h.. Ducks are 
also kept by the Mahalis for taking thetr me~t m tm1es of need 
or on ceremonial occasions, or during entertamment of guests as 
part of their diet of special menu. Eggs of du~ks are also sold 
to neighbouring castes either in the market or ~ t~e village. 

Pigs are kept by a few families for takmg 1ts flesh and 
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serving it on ceremonial occasions or in gathering of friends and 
guests in their houses. Besides, the swine they rear are regularly 
purchased by the Santals from them. 

Goats are sold sometimes to outsiders who sell these animals 
to others and a few are kept for o!Iering as sacrifice for appease­
ment of their deities and ancestral spirits in fulfilment of vows 
or on ceremonial occasions. Sometimes the goats are sold at a 
good price to the neighbouring castes people or persons who trade 
in these. The goats arc however of very poor breed. 

Bullocks arc kept by some cultivator families for ploughing 
the land and those who have bullock-carts. By ploughing others" 
fields the Mahalis earn a small amount of money in the agri­
cultural season. Besides the neighbours of both caste and tribal 
groups like Dom, Tanti, Kumar, Moira, Bhumij, Santa! and 
others who have no bullocks, hire them from the Mahalis in times 
of need. 

Possession of cows and calves is rare among the Mahalis. 
Only those who have cows, earn by selling the milk to the 
neighbours in the village or in the market. although occasionally 
a few families also take milk in small quantities. The table 21 
shows the varieties and number of livestocks possessed by the 
Mahalis on family basis. 

TADLE-21 
Livestock owned by Mahali families 

No. of families possess- Average owner-

Livestock No. ing livestock ship per 

No. % family 

Bullocks 162 86 21.28 1.88 
Cows 25 25 6.81 1.00 
Calves 31 31 7.67 1.00 
Goats 192 176 43.56 1.09 Ducks 176 121 29.95 1.45 Fowls 1256 404 100.00 3.10 
Pigs 172 65 16.09 2.64 

The table 21 shows th 
.1. s i e 21 2801 at bullocks are kept only by 86 

fami 1e , · · · to fa ·1· 
.1. 1• e 6 31 ot f .. m1 Ies. Cows are kept only by 25 

f m1 1es · · · to am1he a s. Thirtyone or 7.67% families have 
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calves. Goats are found in 176 families i.e. in 43.56% families. 
Ducks are owned by 121 i.e. 29.95% families, whereas fowls are 
vosscssed in good number by each family. the average of which 
per family is 3.10%. Pigs are also kept by 65 families and 
the ownership is only 16.096/ 0 • In a few families, each category 
of these livestocks arc found and in some others, only one or 
two categories. 

A few better-off families possess livestocks of mixed types. 

TARLE 22 
Mixed type of livestock owned by Mahali families 

Combination of livestock variety No. of families 

1. Bullocks. cows, goats, ducks, fowls and pigs 2 
2. Bullocks, goats and fowls 34 
3. Bullocks, calves and fowls 31 
4. Calves, goats, fowls and ducks 36 
5. Goats, pigs and fowls 26 
6. Cows, goats, pigs and fowls 21 
7. Fowl, goats and ducks 33 
8. Fowls and ducks 83 

Thus it is seen from the table 22 that only 2 families pos­
sess all stypes of Iisvsestocks and a few families with varieties 
of combinations as indicated in the table 22. 

III 
Hunting is done more as sports than as a means of livelihood 

and provides an exciting diversion from the monotony of daily 
life. The Mahalis have bows, bolts and arrows, and different 
varieties of traps and snares for catching birds and hares. Boys 
of about 10 to 15 are more adept in the use of traps and snares 
and they usually go out for hunting in a_ group_ of ~ to 5, to 
catch birds and small games, which replentsh thetr edtble dishes 

very often. . 
Similarly, in rainy season or autumn, the Mahahs, inciuct_ 

ina young boys and children catch plenty of small fishes from 
th: paddy fields. When the catch is abundant, they sell a quan 
tity of fishes to their prosperous neighboursh. Wfihere there ar-

h Y catch t esc shes th e many tanks and water sources t e 1 . rough 
. h end of t te Winter . -

out the year. Particularly at t e • 111 the 
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scorching heat of the sun, ~hen the water of the ponds dry up. 
with the permission of the owners of the ponds, they get down 
into the shallow water, to catch fishes in groups. The females 
also participate in such catches and get a good share of the 
catch. Apart from this, the young boys and girls catch small 
fishes of the local varieties like Koi (Anaba.s teosdineus), Magur 
(Clarias qatrachus), Singi (Heteoplzeustes fosssilis) Lata (Oplzi-
ce phalus punctatus), Puti (Pustius tic to), Chang (Channa gacluw_) 
etc. from the paddy fields, with hook and rod. The Mabahs 
use two types of hand-nets, namely Chabijal and Chaknijal and 
a cast-net like Jhakijal. Use of the Chabijal and Jhakijal re­
quires much physical strength and skill. These are only used 
by males. The children and females use Cbaknijal. In shallow 
muddy \vater, catching of fish by bare hands is a common prac­
tice. They often use basket-traps of bamboo locally known as 
Ghuni. These are placed against the water current either in 
paddy fields or in streams. Small fishes enter into this trav 
through the valved mouth with water current and cannot go out, 
due to its valve action. Most of the fishes are consumed in the> 
family. But generally when catches are abundant a portion are 
sold to local people and some are made sun-dried and taken 
to the market where they can be sold to other tribal and a few 
lower-caste people. 

IV 
Procurement or collection of wildly grown produce son1C­

tim~s occupy a significant place in the Mahali economy es­
pectally among those who live in the jungle area. A Mabali. 
~henever finds an opportunity, goes out for collecting fire wood. 

hey generally collect dry branches of trees and prepare bead­
loads of such bundles of faggots and carry these to th~ir huts 
for . domestic use. Such forest resources are however not 
avatlable for general use. In the scrub jungles of the vicinity. 
they have only limited scope of collecting firewood. Besides 
the~ ~lso go ?ut with a hoe or a garden spade to collect a few 
vanehes of ed1ble yams or tubers from these scrub jungles for their 
.own consumption. During 1he course of enquiry it is found 
that every menu of their food is supplemented by various kinds 
of leafy and non-leafy vegetables. Most of them are jungle 
products. Among the leafy vegetables, leaves of Kalmi (Ipomea· 
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reptans), Sajna (Moringa pterygospermn), Gin1a. (Moluga sper· 
gula), Punannaba ·(Boerhaal'ia repens), Hincl1e (En hydra f/uc­
tuans). Kata note (Amaranthus spinosa), Arum (Colocarea 
antiquomm) and Oal (Amorphopha/us campanulatus) are com­
monly used. A few kinds of wild edible roots and tubers are 
almost daily used in their food preparation. Around the village, 
there are a few fruit bearing trees, Mango (Mangifera indica) and 
Jamkul (Eugenia jambo!ana), Chalta (Dillenia indica) these are 
consumed in large quantities by the village boys, most in unripe 
condition. Children in groups, often go to pluck wild plums, 
Amra ( Spondias mangijera) in its season. These are mostly 
eaten up by them on the spot. Wild green-figs are collected by 
the Mahalis which occasionally enrich their vegetable dishes. 
Children often collect ripe figs and eat them with a relish. 
Tender tamarind leaves and ripe Kadh bel (Feronia eleplzantum) 
are also collected by the' Mahalis and consumed in their house­
hold very often. 
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CHAPTER V 

ECONOMIC BALANCE : MACROVIEW 

I 

We can assess the etliciency of Mahali economy against 
the three classes of demands, which it must satisfy, e.g. firstly, 
the primary necessities of livelihood (food, shelter, clotlling}, 
including the working capital on which production depends like, 
purchase of tools for basketry and its raw materials, land and 
seed-grains for cultivation, livestock and fodder for animals and 
birds and some surplus funds to be spent ·On financing family 
labour; secondly-obligatory expenses like giving of bride-price, 
gifts to relations on ceremonial occasion, making sacrifices for 
cure from certain crises of life, appeasement of deities and pay­
ment to specialists for treatment of diseases or for exorcising 
spirits: thirdly-for meeting certain voluntary but institu­
tionalised expenses designed to enhance individual prestige, like 
subscribing for communal festivals and village festivals etc. 

The final category of demands and the intermediate posi­
tion between necessities and voluntary expenses as spending for 
construction of residential huts, buying more expensive and im­
pressive clothes or ornaments or footwear, etc. or in other words, 
on the luxuries of life must be determined. 

The obligatory customary expenses are · to some extent 
elastic. The scale of gifts or feasts for relations vary with eco­
nomic means of the individual; sacrifices can be postponed if 
sufficient livestock are not available at the moment and if the 
father is unable to give the full bride-price-the onus for pay­
ment then devolves on other relatives or the young bridegroom 
himself. Thus it is seen that the primary "economic necessities" 
can be regarded as rigid economic demands. The standards of 
these primary necessities as conceived by the people, are striking­
ly ]ower in comparison to other local social groups. 

The extent to which the economy of an individual or a 
farnily is able to balance its wants, can be divided into three 
different econo~.ic levels, e.g. 'below-subsistence', '.subsistenc~' 
and 'above-subsistence' level, which contains them mto certam 
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comprehensive economic stratification (non-institutionalised) of 
the society. 

Out of 404 families, to cite concrete and elaborate illustra­
tions, the domestic budget of 200 families have been recorded by 
the author. Income and expenditure in all the levels of economy 
indicate large variations, from family to family, and the picture 
of these have been given here on average basis. 

The Mahalis have been categorised under three different 
levels of standards of living as it is already stated. These divi­
sions arc not very clearly demarcated and very difficult to 
differentiate them on the basis of standards of living. These dis­
tinctions in levels of livelihood are mainly based on difference 
in earning and consumption norms. It may be generally said 
that those families which incur excess expenditure than earning 
every month and have to depend on loans, are regarded as 
belonging to 'below-subsistence lever, those which have no 
surplus and the expenditure is about the same as the monthly 
earning are regarded as belonging to 'subsistence level', and 
those which have surplus in their budget, are regarded as belong­
ing to 'above-subsistence level.' The average family unit* is 6 
in most of the Mahali families. 

TABLE-23 
Income of the individual families pcr annum and avcrage 

labour unit per family 

Families surveyed (200) 

Incomc Below Average Subsist- Averagc Above Average Total 
group subsist- labour ence labour subsist- labour 

in rupees ence unit unit ence unit 

600-700 12 2.0 12 
701-800 15 2.5 7 2.7 ..,.., 

801-900 IJ 2.9 10 2.9 23 
901-1000 12 3.1 13 3.0 3 3.2 28 

1001-1050 14 3.9 II 3.2 2 3.9 27 
1051-1100 13 4.0 7 3.9 5 4.2 . 25 
1101-1200 12 5.0 5 4.0 7 4.9 24 
1201-1300 II 5.0 8 5.1 5 5.3 24 
1301-1400 4 5.6 7 . 5.6 II 
1401-1500 4 5.8 4 

Total 102 65 :n 200 

• Family unit considered : Adult male= 1: Adult female = .8: 
Adolescent = .6; Children = .4. 
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A d . h classifications, out of a total 200 families, 
ccor mg to t esc b . • 6 .1. t • b 

102 f .1. b 1 to 'bclow-su s1stence, 5 fam1 1es · o su -
ami Ies e ong • . , 

sistence' and only 33 families to the above-subsistence levels: 
The table 23 indicates that out . ~f 102 families, belongmg 

to 'below-subsistence' level, 12 famdies have income between 
Rs. 600/- and Rs. 700/-. The average labour unit is 2.0. The 
income increases in the families where the labour unit increases. 
Similarly, in other two economic le:els: the income also increases 
with steady increase of labour umts m the families concerned. 
Thus when we come to maximum income level between 
Rs. 1,301-1,400 and Rs. 1,401-1,500, in the 'above-subsistence' 
level, the labour unit also goes upto 5.6 and 5.8 persons per 
family, belonging both to labour force and non-labour force 

. categories. Thus it may be concluded that higher income in their 
society is dependent on the number of labour units. These labour 

. units are all family members. 
The data on consumers' economics that have been collected 

from the Mahali families, will reveal their family budgets i.e . 
. the relation between income and expenditure. The average in­
come and expenditure patterns of the Mahali families on different 
items, based on family budgets of 1966 of a total of 200 families 
representing the three levels of living stated above, will indicate 
in the table 24, their income and expenditure patterns and con­
sumption norms on average percentage basis. 

From the table 24 it is clear that in each successive lower 
· level, the percentage of income from bamboo-work increases with 
?ra?ual decrease of income from agricultural pursuits, which 
Indicates that in agricultural season the families of "above-sub· 
sistence level" remain engaged in agricultural productions, more 
than the families of other two economic levels. In "above 
subsistence level" income from cultivation of own land is much 

. greater due to their possession of such lands in h: ~ ger quantity 
than the families of other two successive levels. So they have 
to resort to agricultural pursuits more than the other two levels. 
As a result their income from basketry in the season of agri­
culture, decreases which is the cause of lesser percentaae of 
income in basketry than the other two levels :::o 

~ut income from share-cropping and co~tract cultivation in 
'subsistence level' is the highest. The reason is that they look 
!or more land on. these two systems as their personal possession 
IS small. But this percentage again falls in the 'below subsist-
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TABLB--24 
lncome of Mahali families on average (Total family 200). 

Income Income 
from from 

Income Income share- the job Wage Income Income Income Income Total 
Economic from from cropping of day- earner from from from from income 

level bamboo- agriculture and work- labourer livestock fishing hunting collection 
work ing as and of wild 

contract seasonal products 

cultivator labourer 

1. Above subsis- Rs. 837.00 Rs. 224.00 Rs. 209.30 Rs. 44.95 - Rs. 87.70 Rs. 74.75 Rs. 14.95 Rs. 14.95 Rs. 1495.00 
tence level 
(total number 
of families 
33) 
Percentage 56.00 15.00 14.00 3.00 - 6.00 4.00 1.00 1.00 100.00 

2. Subsistence Rs. 822.00 Rs. 82.20 Rs. 246.60 Rs. 54.80 - Rs. 68.50 Rs. 56.00 Rs. 21.00 Rs. 23.00 Rs. 1370.00 
level (total 
number of 
families 65) 
Percentage 60.00 6.00 18.00 4.00 - 5.00 4.09 1.53 1.68 100.00 

3. Below subs is- Rs. 828.75 Rs. 26.52 Rs. 63.75 Rs. 120.36 Rs. 38.25 Rs. 39.65 Rs. 87.13 Rs. 26.52 Rs. 52.()2 Rs. 1275.00 
tcncc level 
(total number 
of families 
102) 
percentage 65.00 2.08 5.00 9.44 3.00 3.11 6.05 2.08 4.08 100.00 
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ence' level, because the families of this level do not want to take 
the risk of expenses, incurred in share-cropping and contract 
cultivation, in which cases, they have to bear the expenses of 
seed-grains and the land-owners as such, do not take the risk of 
giving them land on that basis, lest they should fail to collect 
their due. So they resort to the job of agricultural day-labourer 
or seasonal labour, and we find that the percentage of income 
from these sources in 'below subsistence level' is greater than 
that of other two levels. However, it is apparent from the table 
24 that the families of 'lower economic level' cling more to 
the bamboo-work than agriculture, as they possess very little or 
no land of their own or cannot cultivate on share-cropping and 
on costract basis for lack of means, and as a result, percentage 
of income from bamboo-work increases in successive lower 
economic levels (56% to 60% to 65%) with gradual fall in income 
from cultivation of own land and khas land ( 15% to 6% to 
2.08%). 

It is seen that in 'below subsistence lever, the families 
mostly participate as day-labourers and very few of them culti­
vate land on share-cropping and contract cultivation. But in 
'above subsistence' and 'subsistence' levels, quite a good number 
of them earn from share-cropping and contract cultivation, re­
presenting 14% and 18% respectively. Income from working 
as wage earners is only found in "below subsistence level" (3%). 
Similarly, income from livestock decreases in lower economic 
levels (6% to 5% to 3.11%). while income from fishing increases. 
in the successive lower levels ( 4% to 4.09% to 6.05%) like the 
income from hunting (I% to 1.53% to 2.09%). Income from col­
lection and sale of wild products increases in successive lower 
economic levels 0% to 1.68% to 4.08%). 

In respect of livestock, it can be said that on account of 
economic surplus, families of "above subsistence level" have more 
money to secure livestock and due to their possession of lives­
tock in good number, income from this source is greater than 
that of other two levels. As regards other sources like, fishing 
and hunting and collection of wild products, the families of 
lower economic level devote more time and interest for these 
pursuits as their income goes down to "below subsistence". 
This may be regarded as acceptance of shifting to other pro­
fessions according to necessities. 

The items of expenditure show that in each successiv~ 
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lower level, the percentage of expenditure on food, that is on 
rice, pulses, vegetables, meat, fish, salt, spices and fats increases 
steadily (vide table 25). 

TABLE 25 
(Total family 200) 

Items of expenditure on average 

Items 

I. Food 
2. Dress, orna­

ments and 
footwear etc. 

3. Narcotics 
and drinks 

4. Fuel 
5. Medical 
6. Education 

Above subsistence 
(No. of family 33) 

Rs. % 

894.82 

210.99 

58.20 
29.10 
29.10 

61.50 

14.50 

4.00 
2.00 
2.00 

.50 
7. Repair of huts 

7.27 
29.10 2.00 

8. Repair of 
agricultural. 
fishing and 
bunting 
implement3 

9. Expenditure 
on livestock 

10. Purchase of 
domestic 
utensils 

11. Social enter-

29.10 2.00 

43.65 3.00 

29.10 2.00 

tainment 58.20 4.00 
12. Miscellaneous 21.82 1.50 
13. Payment of 

loans 
14. Saving for 

land purchase 14.55 1.00 

Total 1455.00 100.00 

Subsistence (No. 
of family 65) 

Rs. % 

890.50 

178.10 

61.65 
20.55 
20.55 

5.48 
27.40 

41.10 

34.25 

20.55 

65.00 

13.00 

4.50 
1.50 
1.50 
.40 

2.00 

3.00 

2.50 

1.50 

Below subsist­
ence (No. of 
family 102) 

Rs. ')( 

891.00 

162.00 

67.50 
13.50 
12.15 
4.05 

21.60 

16.20 

21.60 

14.85 

66.0() 

12.00 

5.00 
1.00 
.90 
.30 

1.60 

1.20 

1.60 

1.1(} 

47.95 3.50 36.45 2.70 
.60· 20.55 1.50 8.10 

81.00 6.00· 

1.37 .10 

1370.00 I 00.00 1350.00 100.00 

These percentages show that the families of "above subsis-. 
tence level., almost equally spread ·their expenses to nutritive 
wants and other types of wants of daily life. But in other two­
levels, most of the money are spent to meet the nutritive wants. 
When measuring "sufficiency of means" with regard to primary 

Mahali-7 
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necessities of life, the author measured not only the ability to 
reach an adequate Jcvel of production and consumption of food, but 
also ability to produce and meet other rigid demands. Normally 
every family in the 'above subsistence level' can afford and 
maintain at least the necessary minimum requirements, which 
could be easily done due to possession of land, land cultivated 
on share or contract basis and having a good number of lives­
tock in most cases, but it is impossible for the families which 
keep close to the margin or below that level. 

The families belonging to "above subsistence level" spend 
more on clothes, ornaments, footwear ( 15%), than the other two 
levels (10%). Expenditure on narcotics are proportionately 
less in the 'above subsistence level' than in the other two groups 
( 4% to 4.50% to 5%). The expenditure on fuel in 'above subsis­
tence level' is higher than th;.tt of other two levels. The families 
of 'below subsistence level' spend only 1% of the income for 
fuel, because large amount of faggots are collected by these 
families from the neighbouring areas. But in the 'above subsis­
tence level' such collection of faggots is proportionately lesser in 
quantity than the families of other two levels. So they purchase 
fuel from their neighbours, usually from the poorer castes and the 
Lcdhas of the locality, who sell these. For this reason, their ex­
penses in this respect are higher than the families of other two 
levels. 

Educational expenses are very nominal in all economic 
levels; firstly because zeal for education is yet to be developed 
among them, secondly-being member of the Scheduled Tribe, 
they receive educational expenses from the Government of West 
Bengal and thirdly, due to pressing financial needs, even the 
children have to participate in productive activities with the elder 
members of the family, in preference to attending school. Simi­
larly, expenses for medicine decreases successively in lower level. 
The families of 'above subsistence level' spend 2% of their in­
come on medicine, not because they suffer much from diseases, 
but because they avail of the modern treatment processes and usc 
commercial medicines, having surplus in their family budgets, 
whereas the families of the other two levels, still cling to th~ 
indigenous system of treatment of diseases, specially on th:.! 
Shamans, sooth-sayers and their medicinal herbs, these being 
cheaper and as they have meagre means. . . 

Investment for hut repair is almost similar in the famthcs 
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·Of different levels. Maintenance and repair of the agricultural 
implements, fishing and hunting tools, necessitate spending a 
higher percentage in the 'subsistence level' because they possess 
considerable number of fishing nets, hunting and agricultural 
tools, which have got to be maintained and repaired properly. 
Expenditure on livestock and purchase of domestic utensils are 
greater in the 'above subsistence level', which successively decrease 
in other two levels. The expenses for the livestock are hrger 
for them .on account of their possession of a large number of 
cattle. Expense for purchase of domestic utensils is circumstan­
tial and depends on surplus funds in the 'above subsistence 
level'. Finally, under social entertainment and miscellaneous 
heads, the families of above subsistence level spend more than 
the families of subsistence and below subsistence levels. This 
greater expense is incurred on entertainment of guests for achiev­
ing a higher status and prestige. The families of 'below subsis­
tence level' have to take loans from others to balance their 
deficit in budgets. So taking of loans and its partial repayment 
is a regular feature of their economic life. At least 6% of their 
annual income is spent to repay loans. · 

Income and expenditure pattern in the 'above subsistence 
level' represents in varying degrees, a surplus that can be diverted 
to various cultural demands and expenditure for the sake of pres­
ticre or the purchase of luxuries. These vary with individual pre­
dilection, with the composition of the family (number of sons 
who are or have to be married), or with urgency of certain irre­
crular and unpredictable demands for making sacrifices because of 
fnness, funeral feasts, etc. or for acquiring land by purchase. 

II 

Food habits incorporated in the stand~rd of living are judged 
from the availability, quantity and quality of _food tak~n by 
the family members. The menu of the food vanes accordmg to 

( 1) economic condition of the people, 
(2) on the seasonal availability of the food items, 

( 3) on the taste of the people and 
( 4) also on some conventional patte_r~s. of ?bservances. 
The fauna and flora native to the VICinity, I.e. games, fishes, 

'ld-cr owing fruits and vegetables and other food producing 
\\ 1 _r - d" f d h b" C · plant~ arc important factors in moul mg oo a Its. ertam 
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foods arc preferred to others. Certain potential foods are ignored 
or used only sparingly. Therefore, it is very ditlicult to ascer­
tain the exact types of food taken by the Mahalis. The staple 
food of the Mahalis is rice and the basic diet includes rice, lentils, 
meat, fish and vegetables of various kinds. The levels of living 
are judged by the kinds and quantity of rice eaten, usc of pro­
tein diets and spices, fats and mustard oil, etc. Usually the 
Mahalis do not like spices. Only pa'Ste of red chillies and smaller 
quantities of turmeric paste are used by them during cooking. 
Green chillies and raw onions are used in considerable quantity by 
the Mahalis, irrespective of their economic levels. During the 
rainy season, leafy vegetables are collected and consumed in: 
plenty. When these are not available, they scarcely buy other 
vegetables from the market for household consumption. Tender 
leaves of Sajna .(Moringa pterosperma), Kalmi (Ipomea reptens)y 
and tamarind, when available, are fried with a little oil and taken 
with stale rice in the morning. People of 'above subsistence lever· 
buy brinjals, potatoes and green bannana from the market and the· 
families of other two levels buy less vegetables for daily consump­
tion. They mostly try to live on collection of wild roots. Those 
who have urban contact and are educated take tea occasionally. 

The Mahalis scarcely cat fruits purchasing from the market.. 
Mango (Mangifera indica) guava, jamkul (F.ugenia jambolana) 
kadh bel (Feronia elephantum), ata (Anona squamosa), wild 
plums, tamarind etc. are eaten in plenty by the Mahali children,. 
when these grow during the season, in the village, plucking 1hes_e 
in groups or alone. Generally they take these in unripe condt­
tion. Bananas and green-coconut~ are purchased from the market 
mostly on ceremonial occasions. Milk is scarcely used and pur­
chased to feed the children. Of course, occasional inclusion of 
milk in the diet is found only in a few families of the "above sub­
sistence level", but is consumed by most people in such small 
quantities, as may be considered as insignificant in the dietary 
habits. 

They usually take three to four meals a day at the following 
hours as was observed by the writer. 

Early morning meal-Between 6 a.m. and 6.30 a.m. is taken 
only by those w)to go out to the fields or for other works. 
Late morning meal-Between 8 a.m. and 8.30 a.m. is taken 
by those who remain at home at that time. 
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Economic 
levels 

Below 
subsistence 

Subsistence 

Above 
subsistence 

Early morning 
6 a.m. to 6-30 a.m. 

Pantha (stale rice), vege­
table curry retained from 
last night (curry includes 
gourd, green banana, brin­
jal, kundri, etc.) or sajna or 
kalmi leaves fried in oil, or 
parched rice and molasses. 

-do-

-do-

TABLE-26 
Average food pattern 

Late morning 
8 a.m. to 8-30 a.m. 

Boiled nee 
table curry 

or 
Puisak boiled 
with turmeric 
chillies. 

-do-

and vege-

in water 
and red 

-do­
Occasionally milk 

Midday 
p.m. to 1-30 p.m. 

Boiled rice, fishes fried in 
oil or boiled in water 
with turmeric and red 
chillies, vegetable curry, 
etc. 

Boih:d rice, fish curry, 
v:.:getable curry, pulses. 

-do-

Night 
7-30 p.m. to 8 p.m. 

Boiled rice with boiled 
vegetables and occasional­
ly pulses and meat curry 
or dried fish and vege­
table curry. 

Boiled rice with pulses, 
fish curry, vegetable curry. 
sometimes meat curr~·. 
occasionally egg. 

-do­
More meat. 
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Mid-day meal-Between 1 p.m. and 1.30 p.m. is taken by 
those who remain at home at that time. 
Night meal-Between 7.30 p.m. and 8 p.m. is taken by all. 

In the following table the types of food taken by the Mahalis, 
at different meals in a day, have been stated. From this it would 
be seen that most -common items of food have been included, 
though these food habits vary from season to season. The table 
26 will give the average picture only. 

The above facts represent average items of diet of the three 
types of families. Seasonal changes are of course important here 
and at certain times of the year, certain items arc partially or 
entirely replaced by others. In February, dried fishes are taken 
in plenty and meat is rarely bought or taken. From the month 
of March, green mango plays an important part in their diet. 

, From the above, it is seen that the food items are not very 
variable in respect of their standards of living. But the varia­
tions do occur in the per unit daily consumption of different 
food ingredients. The table 27 show the per unit daily consump­
tion of different types of food ingredients by the Mahalis .. 
Ingredients in all the items of food among the families of 'above 
subsistence level', and consumption arc larger than other fami­
lies belonging to 'subsistence' and 'below subsistence' levels, 
respectively. 

TABLE 27 
Daily per unit consumption of din"crcnt food ingredicllls. 

Above Below 

Types of subsistence Subsistence subsistence 

ingredients Total Total Total Total Total Total 
wt. in wt. in wl. in wt. in wt. in wt. in 
chatak* grams chatak grams chatak grams 

1. Carbohydrate 16.91 980.78 14.16 8::!1.::!8 13.79 799.S::! 
2. Protein 2.15 124.70 1.43 82.94 1.18 68.44 
3. Fat .874 50.69 .546 31.66 .345 20.01 
4. Vegetables 2.84 164.72 2.46 142.61l 1.86 107.81! 
5. Spices .492 28.53 .:!59 15.02 .172 9.97 
6. Fruits .129 7.48 .109 6.32 .073 4.::!3 

Total 23.395 1356.90 18.964 1099.68 17.420 1010.35 

"' 1 Chatak = 58 grams. 
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The table 27 clearly indicates that there exist differences 
m daily per unit consumption of food ingredients. The reason 
of these differences are not due to availability or non-availabi­
lity, but due to the economic capacity of the families of each 
level. The families belonging to marginal sufficiency level, take 
almost equal quantities of food like that of the families of 'below 
subsistence lever. But differences in consumption of each item 
of food ingredients arc great when the families of 'above and 
below subsistence' are compared. Thus, at least on the basis of 
food consumption, we can establish an economic stratification 
and assess the standard of individuals and families. 

Carbohydrate is mainly derived from rice, pulses, potato 
tubers and wheat (in negligible quantity). Protein diet is sup~ 
plied mainly by fowl, goat and local fishes. The main source" 
of fats arc vegetable fats, fat of meat and mustard oil. " 

As regards sources of procurement of these food ingredients 
no difference can be made excepting in the way of procurement. 
e.g. when the families of 'above-subsistence level' and 'subs1· ' 

. S-
tence level" mostly procure their paddy or nee ,(carbohydrate) 
from cultivation of their own lands or by share-croppin<> tl 

.1. 1' 't b o le fanu tes of 'below subsistence leve procure t Y workino-
o as 

labourers in the fields of others. 

III 

. ~ common in human society,. the assets of ~h~ Mahar 
fanultes are the main index of thetr standards of hvmg. l'h l 
items of assets of the Mahalis are house and household Poss e 
sions, like domestic utensils. furniture, dresses and ornan1enes~ 
some agricultural implements. a few tools of basketry, a f ts, 
fish-nets and traps huntinn implements, musical instrurn ew 
livestock, land and 'some m~ney kept as family reserve. ents, 

Here some clarification of domestic utensils, furnit 
dresses, ornaments and musical instruments possessed by -r. ... Ute, 

. wtahal· 
families are necessary. As regards furmture, rope-stools, strj l 

cot, wooden-seat and palm-leaf mats are the average ng. 
. Pos. 

seSSIOn. 
Th · ·1 ostly consist of earthen . ere domesttc utenst s m Pitch 

1 wooden laddies a d er8 and other types of earthen vesse s, n a f 
I · ·urn They have 0 1 c~,y pots of bell-metal, brass and a unum · . n y a 4' 

· . k r comcal drums, Tu •e\\> musical mstruments, e.g. Tama o nlda · 
or 
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d drum, Regra or small flattened drum, Buang (instru­
flattene 

made of hollowed gourd) bamboo flute etc. Details of the 
roenl t f basketry and agricultural appliances have discussed in 
toOS 0 

earlY pages. 
Regarding their dress, it can be said that they are now much 

'dt'oUS about fashion and varieties and are using garments, 
fastt 

e worn by the local advanced groups. The male persons 
as ar · t .. dl · · b' · I · t shirts of vanous ypes, genJt, · llltt, panJa t, paJama, ungt e c. 
use . f and sari, blouse, petticoat, rock etc. are the famale dress. 
Mahali women now wear bordered-saries, not less than ten 
cubits in length. Mill-made clothes are also used by them, which 

Sold in the market. They possess very few ornaments: are 
M tly the womenfolk possess a few silver and glass-studded 
l OS f G '1 bangles, ear-ring o erman Siver, etc. Wearing of cheap shoes 
by the Mahali male members are occasional. Cheap varieties of 
chappols have found place am~ng t.h.e w~men. In the table 28 
the average assets of the Mahah families, m terms of their present 
market value, have been shown. The nature of assets indicate 
'the standard of living of the Mahali families in three successive 

levels. 

TABLE 28 
Average assets of Mahali families (in 1966) 

Assets Above Subsistence Below 
subsistence subsistence 

(Total No. of families 200) (33) (65) (102) 
Rs. P. Rs. P. Rs. P. 

I. Livestock 105.00 62.00 35.00 
2. House 508.50 447.00 400.00 
3. Land 600.00 300.00 \30.00 
4. Domestic utensils 50.00 30.25 25.00 
5. Furniture 30.00 20.25 \5.00 
6. Dress and ornaments 65.00 50.25 45.00 
7. Agricultural implements 45.00 40.00 25.00 
8. Tools of basketry 25.00 30.00 31.00 
9. Hunting and fishing implements 30.00 35.00 33.00 

10. Musical instruments 20.50 2:5.00 15.00 
II. Family deposit money or reserve 14.50 1.37 

Total 1493.50 1041.12 754.00 

Livestock, land and house are the main assets in Mahali 
families. The assets of 'above subsistence families' are largest 
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;.due to their possession of land, a good number of livestock and 
.:a comparatively better house. In respect of other assets, the 
distinction between the different economic levels is moderate. 

Ornaments of silver, good clothes and good diet are 
.regarded as a mark of . higher standard of living. On the 
.other hand, possession of personal land, cash and laroer 

. D 
number of livestock are only found in 'above subsistence level . 
Types of dwelling houses and deposit money towards the family 
·reserve funds are other yardsticks to measure the standard of 
living in the Mahali society, as elsewhere. 

In examining income and expenditure patterns, the per unit 
. consumption of food and assets of the Mahali families, we find 
that in these essential requirements. they represent varying 
standards of living and possession of means. ln other words, we 
.find poverty, i.e. insulliciency of means, a degree of 'marginal 
·sufficiency' and 'surplus means or sufficiency'-the three non­
institutionalised stratification based on economy. 

·Let us now consider the demand embodied in cultural re­
-quirements and standards of living. These demands may be 
.<Categorised under three headings, e.g. 

(1) demands implied in kinship duties; 
(2) demands implied in duties towards the community­

religious, political and social and 
(3) certain personal requirements, which are regarded b 

. d' b y convention, as essential and even m lSpensa le to show 
personal status and prestige. 

Under the first heading expenses for feasts, e.g. the 
· 'Name-criving Ceremony' for a new-born child, Wedd' 

0 . t h lllg 
feasts and feast in funeral ceremomcs e c. ave been . 
-eluded. These expenses are m~inly borne by the family he1~ 
in whose house the ceremony 1s perf.ormed. ~ut the Mahar 
usually expect contributions from vanous re.lahons and frien~~ 
on these occasions, who attend these cer~momes as guests. 'the 
contributions may be either in kind or m cash-sometimes it ~e 
·conventional and sometimes it is compensato.ry. The expen Is 

· t economic capa · ses of the ceremony vary accordmg 0 . • City of th 
f · d Th d of the name-giVm<> ce e amily concerne . e recor s . h b' h 0 ren1on· 

. . . cted wtt 1rt mar . Ies and punficatwn ceremomes conne . . . ' nage 
h Mahah fam1hes in and funeral, show that on average t e d . . cur an 

pense of abount Rs. 50/- to Rs. 75/- unn~ ~unfication c ex. 
in neootlatlon fo ere 

many connected with birth, whereas "' r ltlarri -
age 
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and funeral ceremonies, the expenses are as mucl~ as Rs .. 130~­
to Rs. 200/-. The largest item of the expenses m marnage 15 

the payment of bride-price. The bride-price is <!-lways reckoned 
in money, although it may be paid partly in kind, as the gifts 
in kind which may form part of the bride-price, such as, clothes 
and ornaments, have a definite money value and must be bought 
in cash. 

The economic demands under the second heading-demands 
implied in duties towards the community-are comparatively 
lighter. In village life, they arc obliged to pay regular subscrip­
tions to village rituals in money or kind, which also vary among 
them according to economic capacity and it is generally settled 
by village panchayats, of their own. 

The last heading of 'cultural requirements'-which are a 
type of personal wants-are most fluid and difficult to outline. 
It follows very closely the economic stratifications and the vary­
ing standards of living. Every family member is expected to 
possess, in addition to his single working cloth, at least one good 
dress, which he would wear while attending meetings in the 
house of the headman and at various ceremonial occasions. 
They arc also seen to use footwears. Women generally wear 
a heavy glass-bangle, finger-rings and various other ornaments 
sold in the market. Failure to achieve these standards of per­
sonal requirements is regarded as a sign of poverty and dis­
gra~e. In a few villages, some Mahalis have changed their pro­
fessiOns and have taken the job of school teacher, or accepted 
other services and arc trying to secure new means of livelihooc.I. 
to better their standard of living. 

However, this multitudinous forms of expenditure which fall 
under the heading of 'cultural requirements' are impossible to· 
~prese_nt in terms of money. It is seen, even among the 
. a~ahs of the 'above subsistence level,' the surplus which is 

acnved f h · · I rom t e several sources of mcomc, Is not large enoug 1 

~ cover all the expenses of cultural requirements. So the 
ahalis attempt to reduce or curtail or avoid expenditure on 

~any items or to discover additional sources of income other 
1 an from bamboo-work. Thus the most essential require-· 
ment is the selection and preference of expenses on which the 
hard-pressed families try to economise for balancing their means 
and expenditure. 

Various requirements of the Mahalis are met by earning 
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from bamboo-work and other agricultural pursuits. But certain 
essential commodities like, salt, clothes, spices, domestic utensils 
and furniture have to be secured from outside sources. The 
Mahalis procure all these articles either from the weekly markets 
(Hats). which are held in some larger villages in the neigh­
bourhood. On the market day, the Mahalis assemble from 
far-off villages t:within the radius of 2-l 0 miles) for the pur­
chases of vegetables, rice, and other necessary commodities. 
Thus they arc habituated to cross a distance of 10 miles for 
the marketing purposes. Silver ornaments arc also available in 
the market and these are purchased by them when necessary. 
Sometimes livestock are bought and sold at such markets. The 
market is a venue of social intercourse. When a Mahali wants 
to· buy anything or dispose of the products of his bamboo-work 
or agricultural products for need of cash, he goes to a nearb; 
market. For instance, the people of Kotai, Bhadrakali, Banka­
tala villages generally go to Narayangarh market at a distance 
of about 7 miles for purchase of earthen cooking pots and rice 
or to get their iron cutter or axes or plough-shares, etc. sharpen­
ed or tempered. They also purchase clothes, liquor and live­
stock. Here the Mahalis come in contact with many outsiders 
for meeting their demands of basketry and also for purchasing 
the required commodities from the shop and the . businessmen~ 
In course of time a permanent customer-seller relationship deve­
lops when shopkeepers or businessman als_o extend their co­
operation by supplying commodities on credit, as such a quasi­
friend relationship is established between the seller and 
purchaser.1 

Attending fair is another exc1t111g pastime of the Mahalis 
Usually a large variety of entertainments are . hek.l there, anct 
it is not only the business site, but also a m_e~tmg plac~ for the 
villagers. The Mahalis along with other VISitors. gosstp, dri 

d meet the1r f · nk liquor or country made rice beer an nends anct 
relatives who live in other villages. The _boys and girls als . 
meet here and choose their partners and pu::k up acquaintan ° 

. . f 1 1 'nt have occurred cc and fnendshtp. Many cases o e opn ~;; . due t 
· 1 riaoe alliances h 0 such meetmgs and even norma mar e ave b 

d.ff ent villages, througJ een settled here by the elders from I er - l gossi . 
ket serves many Ps and personal chats. Thus the mar PUrp0 s es. 

other than economic. 
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A considerable extent of indebtedness is also found among 
the Mahalis. It is higher among the families of 'below subsist­
ence level.' From the present condition of bamboo-work and 
agriculture it is seen that the Mahalis are not able to produce 
as much as they consume throughout the year, in terms of 
money. There is usually a period of three to four months in 
a year, when they are constrained to stop partially their bamboo­
work and engage themselves in agricultural operations. They are 
forced to depend on the basket-traders and the money-lenders for 
their subsistence and procurement of Paddy seeds, specially 
before the harvest, due to their general poor condition. The 
usual rate of interest charged varies from 10% to 50%, which 
is generally repaid after the harvest. Thus a bulk of paddy 
after the harvest goes away from them to the Mahajans and 
money-lenders, by way of repayment of the loans taken by them. 
So they have to take loan from them again. Many Mahalis 
try to repay the loans in cash from the earnings from sale of 
their bamboo-works. But once a Mahali borrows money from 
the money-lender he could scarcely come out of it. Such debts 
generally go on mounting with the time and they have to give 
free-labour in the fields of the money-lenders in case of failure. 
in lieu of repayment in cash, and their wages are adjusted 
against the outstanding loans. A type of loan is made within 
the kin-group. People borrow in particular from mother's 
brother or from their wife's father or brother. These are loans 
made without interest. These matters have been discussed in 
much greater detail by Mayer although for different area.z 
Occasionally a tenant gets loan from the land-owner in kind 
either free of interest or at preferential rates. If a man raises 
money or gets help in kind either free of interest or at prefer­
ential rates it will be usually because there is more than the purely 
economic relationship between the borrower and the lender.3 

Coming to the causes of taking loans, the author found that. 
most of the families incurred debts to meet expenses for food, 
social needs, expenses for construction of huts, expenses for 
treatment of diseases, to repay debts, etc. On analysing the 
data on the causes of indebtedness it would be seen that the 
percentage of running into debt on account of food and social 
needs are much higher in comparison to other expenses. 
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The income and expenditure patterns based on 200 families 
have already been discussed. Out of these 200 families, 102 
families belong to the 'below subsistence level.' The causes 
of indebtedness and the amounts of loan taken by these 102 
families are enumerated below, which will give an average picture 
of the Mahali society. 

The figures in the table 29 show that nearly 34.31% become 
indebted to meet expenses for food, 27.45% for social expenses, 
12.74% for disease, 11.76% for construction of huts and only 
9.80% for repayment of debts. The people who become 
indebted for these causes have naturally borrowed the money 
from more richer people, such as, land-owners, basket-traders,. 
money-lenders, shop-owners and the local doctors, these being 
the local sources. Borrowing of money or paddy from relatives. 
is rarely done, because most of the Mahali families belong to· 
'marginal sufficiency level' of production. 

The table 29 gives the details of the causes of debt only 
of those families which have deficit budgets. There are also­
some families which do not run on deficit budgets, but borrow 
money to bear large expenses in some cases, during marriage or· 

TABLE 29 
Causes of indebtedness in 1966 

---· 
Cause of indebtedness 

Income No. of Social Cons- To To Cause· 

group in families •ex pen- true- meet repay not 

rupees indebted ses tion Disease expcn- debts rcpor-
of huts ses for ted 

food 

6Q0-700 12 5 7 

701-800 15 7 3 2 3 

801-900 13 2 I 5 3 

901-1000 12 3 2 5 2 

1001-1050 14 2 3 2 3 2 2 
13 4 I 6 2 

1051-llOO 
12 2 2 4 2 

1101-1200 1 5 
1201-1300 11 3 

---~ 
Total 102 28 12 D 3:- 10 4 -

Percentage 100% 27.45 11.76 12.74 34.31 9.80 3.97 

-----. arriage. funeral. religious fest' . 
• Child-birth, name-giving ceremony. m' - I\ a),. 
etc. 
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funeral ceremonies. But these causes are only occasional and 
not a regular feature of the Mahali society. . lOt-

The amounts of last year's ( 1966) loan vaned froRl ~s. 
t · mo.re than Rs. 100/- in individual cases, if calculated ~~ tern~s 
'-' d' 'd d tO SIX of money. The range of variations has been lVI e 10 

groups. (1) upto Rs. 15/-, (2) Rs. 16/- to Rs. 25/-, (3) Rs. 26/~ 
; 0 Rs. 35/-, (4) Rs. 36/- to Rs. 45/-, .f5) Rs. 46/- to Rs. 15t 

. and (6)' Rs. 76/- to upwards. as shown in the table 30. 

TABLE 30 
Amount of loans on family basis. 

--- ·---------· 
Income Upto Rs. 16 Rs. 26 Rs. 36 Rs.46 Rs. 76 

in Rs. 15 to to to to and group 
Rs. 25 Rs. 35 Rs.45 Rs. 75 up- Total rupees 

wards 

600-700 1 2 7 2 12 

701-800 2 3 5 4 15 

801-900 1 4 6 2 13 
901-1000 9 3 12 

1001-1050 5 6 3 14 
1051-1100 7 4 1 13 
1101-1200 2 7 2 12 
1201-1300 3 2 5 ll 

----
Total 5 II 42 23 17 4 102 
Percentage 4.90 10.78 41.17 22.55 16.67 3.93 100.00 

·---------

The figures indicate that the highest amount of loans vary 
from Rs. 26/- to Rs. 45/-. Nearly 41.17% and 23.55% families 
had taken loans between Rs. 26/- and Rs. 35/- and Rs. 36/­
and Rs. 45/- respectively. Only 4.90% families had taken 
minimal loans upto Rs. 15/- and 10.78% families taken between 
Rs. 16/- and Rs. 25/-. Loans between Rs. 46/- and Rs. 75/­
wcrc taken by 16.67% families and only 3.93% had taken loans 
of more than Rs. 76/-. 

The table 30 also indicates that the amount of loans varies 
in different income groups. In small income group the amount 
of loans is more or less small. This is because the smaller in­
come groups have mostly smaller family size and smaller economic 
burden as seen. To bear their expenses, they do not require 
rnuch beyond their actual income. This is confined within the 
limit of excess expenditure of rupees 10/- to 45/-. In larger 
jncorne groups. the loan taken is higher because of their larger 
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family size and greater demand to meet the expenses for which 
they occasionally need excess money of more than Rs. 1001 _ 
or so. 

VI 

Thus it is seen that the components of the Mahali economic 
system consist of group of individuals, organised in a family. 
These individuals of the family fall into two classes, e.g. pro­
uuction unit and consumption unit. The Mahali production unit 
is the family members engaged in productive activities. These 
family members in some cases, belong to simple or inter­
mediate families, or to polygynous or extended families, who 
co-operate in basketry work, agriculture, hunting, fishing or in 
collection of jungle products.' 

Similarly, consumption unit consists of individuals of the 
families, who pool their income for consumption purposes with­
out demanding a greater share or facilities on the basis of pro­
duction considerations. Thus simple, intern~edi~te, polygynous 
of joint family are the usual consuming umts m the Mahali 
society. 

The main categories of output of the Mahalis may be 
specified as follows : 

Food production or procurement is the ~lost important 
activity in terms of the amount of time sp.ent on It and i? return 
it yields. It includes bamboo-work, agnculture or . agncultura) 
operations, rearing of livestock, hunting and fishmg, garden 

. II · f 'ld win" roots, tubers anct 1 croppmg and co echon o WI gro o eafy 
vegetables. 1. 

Material culture is strictly limited and goes very Ittle beyond 

the requirement for survival. 
Non-utilitarian production and activity are almost absent 

in their mode of living. h 1 
Time is often spent in idleness, althou~ da ~rge percentanc 

. ff ·5 reqUtre simply fo "" 
of total available producttve e art 1 r their 
survival · h 

· . . 'buted to t e consumino 
Primarily total output IS dtstn ods as w 11 "" Unit 

. d the go , e as , 
I.e. family members, who pro uce roductive members . Who 
depend on the producer as non-p amongst rei t' of the 
f . . · presents a IVes 
anuiy.'· The system of gtvtng ·ons are also anu 

· 1 0 ccasi corn entertaining them on cercmoma rnon 
features of their economy. 
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CHAPTER VI 

ECONOMIC PORTRAIT: SUMMARY 

I 

. Bockc 1 distinguishes between "economic" and "social" needs. 
Hts concept on fundamentals of economic dualism subscribes 
that 's?ci~l'. needs are main where econ~my. is l~rgel~ guided by 
precapitahshc relationships. The Mahah society Is guxded funda­
mcntal!y by social needs and their economy is largely ruled by 
precapttalistic relationships. There are a very few Mahalis who 
engage themselves in capitalistic enterprise as basket-trader. 
There is an unbridgeable gap between the M~hali basket-traders 
who are clinged towards capitalistic enterpriSe and the rural 
Mahalis in general. The latter mainly engage themselves to 
supply baskets to these traders and also to sell their labour to 
the neighbouring landowning Hindu ~s~es.~ These rural basket­
makers arc still livina in a precapitahstic economy. Thus there 
occurs no economic d~velopment. Only in the concept of Boeke's 
"static expansion":\ the spread of existing pattern~ of_ basketry 
trade and economic relationships over a? ~;er-wxdemng areas 
are f.ound. The. concept of "static expan~xon may be extended 
in the sense of "basketry involution" whxch means extension of 
social relationships between the basket-rtrader and. the Mahalis. 
Tl · be . d extra-economxc. Th · 118 comes more cohesive an . Is has 

d · · from the relatxonsh· turne mto patron-client relation 1P Of 
I. 1 advantan-e for rec· supp tcr-purchascr owina ·to mutua .~ b . tprocaJ 

demands.4 Thus dull-;arket for the seller ~s ngdhten up by 
. d to retam stea y so 

the buyers to keep the sellers obhge an . H Urce Of 
I . f roductiOn. ence the 

SU('Jp Y even in the lean penod o P · · 1 f Sales · the prmctp e o s 
and purch~scs do not only run on seller-buyer relatio llp_P]y_ 
demand dtchotomy it also goes on b 1 b nshtps 5 

T . . ,, has ecn e a orat d · 
he concept of "static cxpanston f h e by 

G . . . the sense o p enomen 
eertz .m much more details m . herent el b .on Of 

" · 1 · 1 nsures m a oratt0 agncu turaJ involution", wluc 1 e I' the land n Of 
b · · f Maha IS owner-t astc social patterns " As or . enant 

· 1 t' nslups grow more · . 
labour-capital, master-servant re a tO . ocity of !abo Intricate 

d I. . nd rec1pr ur be an comp Icated, cooperatiOn a tem corne 
h erall sys · more complex for living in t e ov 

Mahali-8'(:1-).: 
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. . 1 system is a "shared poverty" which 
The Mahah socta . · . "d h . and economic progress. Ltvmg anu st t e 

~etards. efficiency . the endeavour of the Mahalis to earn 
11~crl~ahsmg pop_ulauhon.d to rnouth with their minimum resources 
IVe 1 ood to hve an .. 

. "fication of traditional bamboo-work and all and by steady mtenst . . 
d. f crude agncultural process ts an elabora-perva mg progress o . . " . 

t . f h t"t"ve basic patterns. This IS mere treadmg IOn o t e repe I 1 • 
W t ., ·· G • terminology. However, the Mahah economy a er 10 eertz s . . . 
is not dualistic, though dynamtc mtcract10ns between the basket 
traders and basket makers, between the landowners and labourers, 
the agriculturists and the bamboo-workers do not able to push 
their society out of the "sustained growth." 

II 

The Mahalis are bamboo-worker and cultivators of paddy. 
It is probable that their meagre possession and landlessness force 
them to cultivate lands either as tenants or agricultural labourers 
though each family principally weave baskets for its subsistence. 
Paddy is the main crop of cultivation. Hence ownership of land is 
taken as a measure of social status which can be earned by wealth. 
Whenever a Mahali gets surplus he tries to invest in lands. Yet 
because of factors inherent in the physical environment and 
partly due to condition set-up by the ascribed and tradition 
oriented economic structure, they are principally dependent on 
basketry and cultivation is only an avocation. 

There are two conditions which force them to be dependent 
more on bamboo-work rather than agriculture. Firstly, they own 
very small amount of land and unsuitable for their subsistence; 
even the production is not upto their minimum satisfaction; further 
agriculture requires not only capital but also "concerted labour" 
for its development which is absent in their society as they have 
been suffering from structural atomism. Secondly, the Mahalis have -
not mastered the agronomical and technological requirements for 
the cultivation of improved paddy seeds. Nevertheless, the 
Ma_halis cultiva:te lands. Rice is the staple food. It is even the 
rnamst~y of the poor. Rice supply is inadequate even when a 
Mahalt owns lands and it rarely lasts from harvest to harvest. 

·So the Mahalis participate in agriculture in all possible ways as 
owner-cultivator, share-cropper, contract-cultivator, and agri­
cultural labourers of every kinds. In return they receive some 
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amount of paddy which only substantiate their more certain 
income from basketry. Paddy fields when owned or taken in 
tenancy arc cultivated by the joint effort of men and women of 
the family. Women try to perform lighter-works. The division 
of labour between the sexes dictates to do in principle, the 
hardest work by men. Women are adhered to less strainous 
jobs. The men prepare the dikes, plough the fields, level the 
grounds, sow the seeds. contrieve the channels to ·trickle water 
in the field and spread manures. The Mahali method of heaping 
up the kitchen refuge, cowdung, and other filthy things in a 
manure pit adjacent to each but serves to maintain the fertility 
of the soil. Women perform the job of transplanting, weeding, 
harvesting, threshing, winnowing, together with men. They care­
fully transplant the young rice-shoots, spurn the shoots, pick the 
weeds. It is a back straining work in the scorching sun-heat. 
Women in groups are seen to work in the fields of one and 
then of another in terms of reciprocity. The most important 
operation is harvesting when men, women and children work 
together to complete the operation as early as possible. All 
the agricultural works are arduous ; in linlited range the Mahalis 
help one another and cooperate to do work of one and later 
another. This reciprocity not only quicken~ t?e progress but 
also lightens the strain, working together by smgmg. The owner 
cultivator Hindu castes who employ the Mahalis or hire them 
to render their services for cultivation, also work side by side 
With them7 • Thus masters-servants, employers-~mployees land­
owners-tenants diligently reap the paddy b~ Sickle posing to­
wards cooperation being guided by physical environments. 
Vegetables are grown in kitchen garden both by men and 
Women, though women raise vegetables more often than men. 
Several varieties of vegetables are grown. !hese range from 
b . . . l"fl er cabage. radish, gourd pumki 

nnJal ladies finger cau I ow · . • n, · . ' ) nd others. Entire famil t k 
lemon, pmsak (Basella rubra • a Y a es 
care of the kitchen garden. d ts · 

Fowls pigs chickeris, ducks an g~a ril a~e Important pri-
marily fo; religious sacrifices and secon a y. or entertainment 
of guest ~nd food. Sacrifice plays a vt eryf d~t~ortant role in 

peasemen o ei Ies and B 
l'vrahali life. It requires for ap d. ases in the form of . ong~s 
or spirits who occasionally send. ISe acts of its belie epidemic 
wl 1 b h offendwg ver. They 

1en are mrt y t e Dains or witches and the G . 
greatly feared these Bongos. the unms 

Mahali-9 
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·Or sorcerors. The Dains and the sorcerers indulge in antisocial 
activities and take delight in nefarious practices. To neutralise 
the wrath of the Bongas and the injury of the nefarious-practi­
tioners, the Mahali sooth-sayers or Ojhas prescribe sacrifices of 
animals, the amount and type of which depend on the intensity 
of the wrath of the Bongas and the efficacy of the Dain and the 
sorcerer. Hence the animals are in great demand and highly 
valued. Besides, livestock is also used as currency. The 
diviners and the medicinemen are paid through livestock. Some­
times commodities from the potter, weaver and some articles 
of consumers goods are purchased by livestock. In elaborate 
system of lending, borrowing and sale, the animals are used by 
the Mahalis, and other tribal and non-tribal lower castes, as a 
chief negotiable property. 

After harvesting and threshing which end in January­
February, the Mahalis again resort to bamboo-work and invest 
whole time for the production of basketry. Occasionally young 
adult persons in groups go to hunting. The game is scarce in 
the alluvial tract and in jungle areas it scarce too, as the forests 
of the region are reserved and all kinds of tres-passing are 
penalised. As a result they remain satisfied with fowling in and 
around the village. Small birds and games of native varieties 
such as dove, wild-goose, crane, squirrels, rabits, rats and several 
ether varieties are the main kill. The games are distributed 
among the participants. There are individualistic ways of catch­
ing games. Nets are spread across the trees to ensnare bats. 

Fishes are abundant in the local ponds and streams and in 
the flooded paddy fields, during rainy season. Fishes are caught 
both individually and collectively. In collective fishing shares are 
distributed on the basis of nubmer of participants. Men. women 
and children catch fishes in small handnets and traps. Anyone 
may go to any paddy fields and pick as many as he can. The 
wealthy and poor equally catch fishes from the paddy fields. Cat­
ches are mainly for family consumption and are scarcely sold. 

The Mahali families are more or less self-contained unit and 
manufactur~ many of their items for their own uses. Though in 
village India occupation is ascriptive and traditionally ordained. 
and high amount of functional specificity is observed, yet certain 
amount of functional diliuscness is found among the Mahalis. 
They manufacture their huts, spears. arrows, bolts, fishing nets. 
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traps, bird spares, fit up plough shares, prepare musical instru­
ments. basketry of domestic use etc. 
. ~arter has a large place in the economic system. Paddy or 

nee Is paid for labour in the agricultural fields. Baskets are sold 
to the villagers in exchange of paddy, rice or commodities and 
to the shop owner in exchange of salt, pulses, sugar, wheat etc. 
~ppropriateness of just 'equivalence' depends on the two parties 
mvolved in the barter. 

The adjustment of the Mahalis to· the environmental demands 
involved in their struggle for subsistence can be derived 
from certain principles, running through the entire range of social 
relationship. The organisation of bamboo-work and agriculture 
or paddy-culture which principally lie on the family labour reveals 
.cJearly the essential atomistic structure of Mahali society. Struc­
tural atomism retards intcrfamilial cooperation and ensures inter­
familial competitions. Competition is the act of seeking or 
endeavouring to gain what another is endeavouring to gain at the 
same time.9 The cooperating group is limited to family. Occa­
~ionally where 'concerted labour' is require~ emironmentally, 
It runs across the family group. Each farmly works hard to 
produce baskets for the basket-traders and basketry of domestic 
use for the villagers ; each family participates in agriculture to 
earn paddy as much as possible and thus pursues its own indi­
vidualistic ends with a view to maintain a steady income of money 
an!] to keep steady source of paddy supply at the ex~ense of even 
impoverishing the neighbours. For instance, a Mahali never spares 
a bamboo for future use lest it is taken by somebody else, he 
never leaves to bar<>ain much with a landowner lest he is deprieved 
or it, even an own:r of small plots of !and t~~s land in tenancy 
when his friend hopefully awaits for It. ~ndivtdual interest and 
misfortune are faced by an individ~al fami~Y· . . . . 

Th a tt Of cooperatiOn for mdivtduahs'tic ends i 
e s me pa em . d fi h. 1 s 

manifested in bamboo-work. huntmg an. . s m~. n sum, indi-
v 'd 1 · M h 1. . t cooperates wttlnn Ins family gro 

1 ua m a a 1 socte y . . up: 
F . 1 band are competitive amono- th amdy groups on the ot 1er . ~ em-
·sel f . . t' of productive ends. Interfamilial co ves or maxrmtsa ton · -

. . ity demands thouoh co-o . 
<>perauon ts occurred when nccess E .. o peration 
is directed towards individualistic ends. xceptt~g. for a limited 

I ·0 ural charactensttc of 11...- h . 
ranoe of cooperation the be 1avt , f .1 .tv~a ah 

o 't' e Eacn anu y competes . 
e<:onomic relation is competl IV • Wtth 
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another in processing the basketry and for participation in agri­

culture and the like. 
The Mahali economic system is influenced by environmental 

as well as cultural factors. Land is limited. Those who possess 
land are scarcely enough to yield barest subsistence. Hence they 
are forced to borrow from the local landowners, money-lenders, 
basket-traders in exhorbitant interest. The rate of interest varies. 
from 10% to 50%. The amount of loan goes on mounting 
every year. Hence most of the families are indebted. Besides, 
there are many other causes which bring shortage in their budget. 
Apart from small holding and landlessness, crop failure due to 
draught affects them and it affects most badly those who cultivate 
in contract system (Sanja). In judicial use of paddy and over 
expenses during feast and festivities~ illness, marriage ceremony •. 
etc. also affect their subsistence. 

III 

In considering technology of production it maY be concluded 
that the Mahalis are non-cooperative. For instance, in bamboo­
work they are non-cooperative to 'the extent that joint effort 
required to prepare baskets for the basket traders to minimise 
the gap between t?e dema~d and the supply, is limited to men 
and women of a smgle family. Most of the families are nuclear 
in size with two to three labour units.1o. More extended group 
labour may result in greater productivity and may balance the 
demand and supply. Bamboo work has three steps: (a) pro­
curio~ of bamboo and its sizing and splitting (b) scraping and· 
weavmg of the baskets and (c) disposal of the products. Though 
environmentally bamboo. work require " certed action" for . . s con 
greater productivity yet structural atomt· d" tates them to limit . . . h" sm 1c 
thetr cooperatiOn wtt m the family A h · terfamilial rela-. . f .1. · s sue m 
tion turns mto mter amt tal rivalry a d t nt"smn Similarly . . n an ago · 
the constructiOn of dtkes, ploughing of lands and sowing i.e. pre-
paring of lands for paddy cultivation are 1. "t d to the men of a 

.1 L"k . tmt e 
single famt y. 1 ewtse, transplantino- d" cr harvesting and . 1 1. . o• wee IDe, • 
threshmg are a so tmtted to men and women of a single family. 
The earning of paddy by cultivation of more land maY be possible 
through extended group labour. Collective effort is utilised to 
plough or prep~rc the lan.d and during harvesting in terms ~f 
reciprocity. Tins cooperative venture is directed towards indivt-
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dualistic ends in that the outturn is shared only by the members 
.of the family rather than the members collectively cooperate. 
When transplanting, weeding and harvesting are done by men and 
women of certain families together these are done with pre­
.conceived ideas of reciprocity. The cooperating group do the 
·Operations in the field of one and later of another. 

In some families during harvesting the labour units of an 
jndividual family work together with additional assistance of 
hired labourers of the same community or other community as 
well. Participation in hunting is considered more as sports than 
as a livelihood. Cooperation in hunting is noticed with the 
individualistic end. The division of game is made on the basis 
of investment and effort. Use of snares and nets are entirely 
individualistic, catching of fishes from the paddy fields is done 
individually. Vegetable production in kitchen garden is indivi­
dualistic. The men or women of the family do all the works 
by themselves. Women do more than men often with some 
assistance from the little girls. Production is consumed within 

the family. 
Tools of basketry, agricultural implements, lands are owned 

by an individual famjJy. ownership of livestock is also on 
family basis. Linear extention of the family is included in the 
ownership. The property is only shared by the family members 
and some very near kins of colateral lines. Even the coopera­
tion, ownership, on the basis of clan membership are absent.U 
Interfamilial competition for accum~~ations of we~lth is pro­
nounced. This interfamilial competitiOn produces mterfamilial 

rivalry. . . 
I t h I · 1 d pr.operty relatiOns family members are 
n ec no og1ca an . 

cooperative. Interfamilial disputes are. cooperahv~~y settled by 
th ·11 h 1 Men1bers of different famthes cooperate 

e vi age as a w o e. . 11 h 
one another, when it is necessary envuonmenta y, t ough essen-

tially they are competitive. . . 
M . .1 t families and thus hm1ts the competitiOn 

arnage um es wo d f · b tw f .1. The nature an extent o mterfamilial 
e een two anu 1es. t al" ti f 

competition are toned done by co~ceF ull tsaallon. o marriage 
. we pnnctpa y egmnce to trhe" 

alhances where the spouses o . . . Ir t raise their status m tegio 1 
respective family 13 They trY 0 • na · · n of certam cultural traits of 
hie~archy by proc~ss of. exciusro e cultural traits of the . 
their own and by mcluswn of som upper 
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caste Hindus of the locality. This effort is collective under the 
leadership of some social reformers.11 But Mahali society is pre­
dominantly oriented towards competitiveness. There are two 
sets of conflicting behaviour patterns exist in every act : they are 
cooperative towards family members and colateral near kins i.~. 
non-competitive, but outside the family circle they are competi­
tive i.e. non-cooperative excepting when it is not required _by 
the environment. Hence the cohesive and coherent cooperative 
family group is constructed to effectuate more interfamilial com­
petition or non-cooperation. 

IV 

Exchange and transaction of Mahali community always 
take place in the market. There are markets both for the 
baskets of the traders and villagers, markets for labour, con­
sumers goods, services for capital and investment of funds. A 
mark~t exists in the village or locality when there are many 
suppliers of goo_ds or services and many persons are seeking that 
goods and services. Thus there exists competition between the 
supplie~s. or sellers and the purchasers of goods or buyers. This 
competltwn of buyers and sellers tends to maintain a kind of 
equilibriu~ with respect to prices, quality and other terms of 
contracts m the market in question. As for Mahali baskets .the 
sales and purchases are dependent on supply-demand dichotomY 
and purchaser-seller relationships. The pressure falls on the 
sellers when there is abundant sup.PlY of baskets and a few 
number of basket-buyers or low purchasing capacity of the 
basket-traders. In contrast pressure falls on the buyers when 
there is scanty supply of baskets or larcre number of buyers in 
comparison to supply. Thus the price :nd competition among 
the buyers and s_ellers fluctuate in accordance with supply and 
demand. On the other hand in dull market of the sellers, and 
brighter market for the buyers and vice versa. the sale and· 
purchases ar~ ru~ on the extra economic rel~tionships of sellers 
and buyers. Thts also limits the sellers' (Mahaiis) loss and 

. buyers' (basket-tra?ers arid the villagers)l heavy gain. - Again 
. f the baskets fluct t · · · h • 

pnce o . . . ua es tn accordance wtth t e consumers 
preferences (betel-leaf dealers and the villagers). 
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In a situation of perfect competitiveness, no seller (Mahali) 
is strong enough in relation to another seller or competitor to 
affect the price of basket. There is sufficient competition among 
the buyers and sellers so that the settlement of price is not pos­
sible towards the advantage of particular buyers or sellers. This 
means equality of power among the buyers and among the sellers. 
This equality of power is protected by competition. Again there 
are variables which govern market. The strength of the indi­
vidual buyers and sellers, the number of buyers and sellers, the 
quality of product in the field of competition and the fluctuation 
of demands for the- particular product. 

Obviously a basket-trader who is financially strong enough 
can force down the price by threatening to produce for himself 
or to give large orders to a more cooperative basket-makers. 
Similarly a Mahali who belongs to above subsistence level and 
draws good amount of subsistence from paddy cultivation can 
afford to undersell his competitors. This factor of financial 
power is also relative to number of sellers (Mahalis) and buyers 
(basket-traders) in the market. For instance a single Mahali 
seller has a great advantage over basket-traders, whereas one 
seller among many can exert little control over price. Again 
financial power and number of . competi~ors also govern 
the variability of production. But this factor IS not countable in 
case of Mahalis because the products are made on the con­
sumers' preferen~es and dexterity of basketry is of little use. 
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bride price, 92, 106 
bridegroom, 92 
broadcasting, 83, 85 
Buang, 104 
bulk-production, 58 
bulk-sale, 55 
bullock cart, 82, 88 
Buria, 57 
business site, 107 
buyer seller relationship, 71 

calves, 88 
capital, 13; proviSion of capital. 

14; form of capital, 14; goods, 
28 

capital formation, 29 
capitalisation, 10 
capitalistic enterprise, 113 
carry baskets, 52, 53 
carry pajanquins, 2 
cash payment, 74 
caste;. adrift, 12; custom, 79; in-

clusiOn and exclusion, 29; 
groups, _54, 88; Brahman, 54; 

Solank1, 54; Tambuli, 54; peo­
ple. 43, 48, 49. 51, 52, 78; 
Karan, 51; Kayastha 51· 
Mahisya, 43, ~1. 52; T~mbuli; 
43, 51, 52; Sad gop, 51 

casual labour, 77 
categories of output, 111 
catch fishes, 50, 5 I, 52 53 
ceremon!al friendship, 87 
ceremomal occasion 88 
chabijal, 90 ' 
Chaitra, 64, 65 83 
chaknijal, 90 ' 
chan&e· 26; in economy, 26; 

artl~le of production 29· 
poefncpheral tecok~omic-life, i9; rol~ 

orl?or~ e m group, 29 
charactensatwn of Mahar so-

ciety, 10 1 
chanch, 31, 58, 63, 64, 65 
chhata, 56, 58 59 
chira, 71 ' 
choice, 10 
chhipti, 61 
c!rcuits . of exchange, 27 
crrculatwn of personnel, 78 
clan name, 3; Baske, 3; Kanti 3. 

Besr3:, 3; Hansda, 3; Hemb; ' 
3; K1sku, 3; Mandi, 3; Mu~m, 
3; Soren, 3; :ru?u, 3; Chore, ~; 
Samah. 3; P1rhi, 3; Kbangar 3 

classes of demands, 92 ' 
classes of lands, 77 
clothes from weaver, 3 
cock fight, 87 

colateral kins, 119 . 
collection of; edible roots, 3344• 

faggots, 34, 90; fire wood, • 
90;. tubers, 34; vegetables, 94; 

cohes10n, 32 
cohesive, 113, 120 
common system of exchange, 27 
commodities on credit, 107 
communal festival, 92 
compactness, 32 
competition, 71, 117 
components of economic system, 

34, 111 
concepts in economic production, 

68 
concerted labour, 114, 117 
conservation of natural resources, 

70 
conservatives, 31 
consumers, 68; goods, 120; prefer­

ences, 120, 121; economics, 94 
consumption of goods, 10; of food, 

98; of out put, 69; unit, 111 
contract; cultivator, 44, 73, 78, 

114; rate, 75; system, 118 
cooking pot, 107 
cooperation, 58, 113, 115, 119 
cooperative venture, 118 · 
correct share, 28 
cost of; production, 63; baskets, · 

63; output, 69 
crude agricultural method, 83 d 
cultivate, 3, 44, 48, 51; own tan • 

44; Khasland, 44; on share 
cropping 3 44; on contract sys­
tem, 3, 48,' 51; as hired labour-

ers, 44 Kh land 
cultivators, 2, 47; of as ' 

47 
cultivation 24, 33, 45, 47 • 4~, 523• 

53 76 ·h· on contract basiS, 3 , 
45' 47, 76, 77· own land, 45, 47, 

' • ' ' 5 48 53· on 94; Khas land, 4 • • ' 00 
share cropping, 48, 76, 77; 1. 
contract land, 47, 52; persona 
land, 48; cost of, 83; by trans­
plantation, 84-85 

cultural factors, 117; require-
ments, 105, 106; traits, 119 

customary expenses, 92 
customer-seller relationship, 107 

daily wage, 44 
Dain, 115, 116 
Dalton on Mahalis, 2 
Das-sera, 54, 55, 65 
defecit budget, 110 . 
demand· of basketry, 12; of betel . 
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leaf dealers, 68, 69; of basket 
trader, 69; of land owners 75· 
in kinship duties, 105; to\~ard~ 
community, 105; 106; religious 
105; political, 105 ' 

demography, 1, 14, 16-22 
depend, 3; on blacksmiths, 3; on 

weaver, 3; on potter 3 
derivatives, 1, 2 ' 
dexterity of basketry, 121 
diameter of wants, 9 
difierent activities, 36-39: of boys, 

36, 37; of girls, 36-37; of old­
men, 38; of old women, 38; ot 
men, 38-39; of women, 38-39 

Diku, 24 
din majur, 74 
disposal; of dead, 5; sasan, 5; pun­

bath, 5; of products, 61; of 
basketry, 64, 65, 66 

disposing of weekly production, 58 
distribution of; age, sex and mari-

tal status, 17; income, 69 
division of game, 1 I 9 
divorce, 5; causes, 5 
dobka, 56 
dole, 56 
Dom, 88 
domestic budget, 93 
domestic servant, 33, _,, 
domestic utensils, 103, 107 
Dravidian, 1 
dress, 104; males, 104; females, 104 
dried fishes, 102 
dry land, 79 
dull market, 113 

early economic theory, I 0 
early riser, 59 

economy, 8-9, 12; fluctuating, 10; 
man's economy, 10 

effort and production of basketry,. 
25 

egg, 87 
employer, 115 
employee, 115 
embeddedness, 12 
emerg~nce of entrepreneur, 13 
cntrepreneural function, 11 
equality of power, 120 
equivalence, 117 
crotion. 85 
essential commodities, 107 
exchange, Il, 27, 68; of goods, I I; 

in monetary medium, 27; in 
village market. 27; fom1, 28; 
standard. 27: of basketry of 
domestic usc, 70; of money, 71 

expert, 69 
expenditure. 98-99; on food, 97; 

on narcotics, 98: on fuel, 98; 
on education. 98; for medicine, 
98; on lh·cstock, 99: for dom~s­
tic utensils, 99; for entertam­
mcnts, 99: miscellaneous, 99 

expenses, 96, 105-106; of seed 
grains, 96; for feast, I 05; for 
name gi\•ing ceremony. 105, 106; 
for wedding feast, 105, 106; for 
funeral ceremon\', 105, 106 

extra-economic relationships, 27, 
72, 113, 120 

extra-prices. 71 

face to facc relationship. 30 
factors of educational backward­

ness, 21-22 
factors of production, 13, 68: land, 

13; capital, 13; labo.ur, 13; en­
trepreneur, 13: phystcal r!!S,O"!Jr­
ces of productiOn, 13: flextbthty, 
14 

fair, 107 
family, 4: size, 4: types on per­

centage basis. 4; nuclcarisatio;'l 
of families, 4: descent, 4; resi­
dence, 4; budget. 94. 98: unit, 93 

female live longer, 17: predomi-

economic; action, 9, 12, 13: ration­
al, 12: particularistic norms, 31; 
activity, 9, 58; rationale, 9; 
overlapping, 44; activity of 
Mahalis, 11, 36; burden, 33; 
capacity, 103, 105; change, 30; 
choice, 28; demands, 92, 106; 
expenses, 92; interdependence, 
79; levels, 40, 92, 94. 96; below 
subsistence, 92, 93, 94, 105, 108; · 
subsistence, 92, 93, 94, 96-105; 
above subsistence, 92, 93, 94, 
96-106; performance, 30; posi­
tion, 62; pursuits, 44; women, 
44; roles, 3, 31, 32; stratifica­
tion, 93, 103; system, 11, 12, 
117; fusion, 12; ties, 30; unit, 
10, 25 

nate, 16 
fencing, 48, 52 
free labour, 108 

economics, 8; primitive, 8 
economising, 9; implicit economis­

ing, 12 

.festivals, 7, 49, 51, 52. 53; Magh­
sim 7; date of performance, 7; 
offe~ings, 7; objectives, 7; ·d.eity, 
7; Baha, 7: date, 7: offer!ngs, 
1· Asaria, 7; date, 7: Dasat, 7; 
d~te, 7; objectives, 7: de!ty, 7;· 
Nalsakrat, 7; date, 7: deity, 7; 
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Akhan, 7; date, 7; objective, 7; 
deity, 7; Sakrat, 7; date, 7; 
Karam, 7; date, 7 . 

fishes, 84; sundried, 90; catchmg, 
89-90; varieties of catch, 90 

fishing, 34, 49, 51, 52, 53, 67; 
barehand, 90 

fishnets, 90; handnet, 90; castnet, 
90 

fixed basket trader, 71 
flexible nature, 26; of economics, 

26 
fluctuation, 68; of consumer wants, 

68; in demands, 68 
folk-society, 29 
formality of contract, 14 
forest resources, 90 
food consumption, 102, 103; per 

unit daily, 102, 103; carbo­
hydrate, 103; protein, 103; fat, 
103; sources of procurement, 
103 

food growers, 40 
food habits, 99-103; menu, 99; 

staple food, 100; food types, 
102; food items, 102, 103; food 
ingredients, 102 

food producer, 40; processor, 40· 
provider, 40; production, Ill ' 

foot wear, 106; women, 106 
fowls, 87; in festival and ritual 87· 

in honour of guest, 87; in ~cle: 
bration, 87; in entertainment 87 

fruit bearing trees, 91 ' 
funct~on of economy, 29 
functtonal, 3, 31-32, 116; diffuse-

ness, 3, 31, 32, 116; specificity 
3, 31, 116 ' 

functionally; diffuse, 32; inter-
dependent, 28 · 

furniture, 107 
future provision, 70 

garden crops, 86 
gardenspade, 79, 90 
Ganrah, 58 
Geertz on agricultural involution, 

113 
Geertz's terminology, 114 
ghost, 6; Chirghuni, 6; Baghot, 6· 

Gomua, 6 ' 
Ghuni, 90 
Ghura, 58 
goals, 88 
godoy.'n, 55 
good dress, 106 
goods and services, 68 
government owned land, 33 
grain payments, 73, 74 

100· 
green; bamboo, 67; cocoanut, ' 

figs, 91 
Grierson on Mahali dialect. 2 
Gunnis, 40, 115 
Hadi, 71 
habitat of Mahalis, 1 
harvest, 84, 115, 118 
hat, 52 
helping hands, 77 
herder, 37 
herding cattle, 33 
herd keeping, 43 
herd swine, 33 11_5; 
Hindu castes, 3, 25, 113, oa]U 

Brahman, 3; Mahisya, 3; J.' ' 

3; Sadgop, 3; Tambuli, 3 'fUSU 
Hindu religious pantheon, 7; S tya: 

7; Lord Hari, 7; Lord a 7 . 
narayan, 7; Viswakarrna, ' 
Kali, 7 

higher caste, 79 
hired lalourers, 40, 73, 74 
Ho, 2 
hoe, 79, 90 
household utensils, 3 
household work, 61 
hunters, 3 
hunting, 34, 67, 89 3 
hunting implements, 89; bows, ; 

arrow, 3; traps, 3 
hut, 52, 53 'ties 
Hutton on Mahalis, 2; affint 

with Santa!, Ho, Munda, 2 

income account, 29 95; 
income; from basketry, 67, 94, 64; 

livestock 33· from Chanch, . 
from Pa'chhi: 64; Kula, 64; ~1 
basket, 64; agriculture, 76,har~ 
95; bamboo-work, 94, 95; \ract 
cropping, 94, 95, 96; con d 
cultivation, 94, 95, 96; Khas tan ~ 
96; own land, 96; as wage ea~. 
ers, 96; from livestock, 95, ~: 
fishing, 95, 96; hunting, 95, ' 
collection, 95, 96 

income and expenditure, 93, 94, 
99 

income pooling unit, 34 
income spent, 99 
inclusion of cultural traits, 119 
increase in demands, 68 
indebtedness, 108; causes, 109 
indigenous treatment, 98 
indoor activity, 40 
individualistic end, 118 
Indian countrymen, 74 
infants and children, 17 
innovator, 13 
interfamilial, 117-119; 
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cooperation, 117; competition, 117, 
119; rivalry, 118, 119; antagon­
ism, liS; disputes, 119 

intermediaries, 54, 68 
interest, 108; preferential rates, 108 
intervening period, 55 
investment, 98, 99 
invest of surplus, 70; in lands, 114 
inviolable norm, 30 
item disposed of, 65 
items of diet, 102; seasonal change, 

102 

Jaistha, 65 
Jambati, 57, 62 
Jete, 78, 79 
Jhakijal, 90 
Jhilinga, 51 
jhuri, 11, 25, 31, 54, 58, 53 
jhuri Mahajan, 24 
job, 3, 24, 43, 45, 47, 52; of agri­

culture. 24; of tenants, 24; of 
domestic servant, 43; of day­
labour. 45, 47; of Mahali chil­
dren, 3, 34; of basketry, 52 

just equivalence, 70, 71 

Kaibartta, 71, 78 
Kaktia, 55 
Kalmi, 90 
Katan, 57 
Katu, 57 
Kartick, 64, 66 
Karan caste. 78 
Kayastha, 78 
kerocene lamp, 59 
Keynes on concept of economic 

data, 29 
Khas, 33, 76, 77 
khaloi, 56, 58, 59, 65 
kind of work. 36 
kin-group, I 08 
kitchen garden, 52, 86, 115, 119 
Knight on function of economy, 

67; classification, 67; output 
composition, 67; organisation of 
production, 67; distribution of 
production. 67; provision for 
future, 67 

Kols, 33 
Kora, 79 
Kota. 74 
Kumhar, 78, 79, 88 

labour. 1, 13, 14, 35, 36, 41, 44, 
47, 69, 74, 94, 113, llS-119; 
class, I: part of land, 14; labour 
force, 41, 44, 94 

labour force group, 35, 36, 44, 47; 
charge falls, 74; unit, 94, 118, 
119: labour-capital, 113 

land, 13, 26, 33, 75, 76, 79, 80-81, 
82, 108, 113, 114, 115; compo­
nents, 13; landholding caste, 
26; local, 26; landowners, 33, 
108: on contract basis, 75, 76, 
79; personal. 76; on share crop­
ping. 76, 79 

landholding. 80-81; graph, 82 
landlessness, 114 
landowner-tenant, 113, 115 
largest buyers, 54; largest pur-

chaser, 56 
Lasher dhiri, 58 
leafy vegetables, 90-91, 100 
levels of living, I 00 
level of; price. 67; employment, 

67: production. 98 
leveller, 79 
literates, 19-22: number of lite­

rates, 19-20; literacy, 21: males 
predominate, 21; boys, 21; men, 
21; percentage of literacy, 21; 
literates left studies, 21; primary 
school teacher. 22 

livelihood. 2: bamboo work, 2; 
adoption of bamboo-work, 2: 
labourers, 2 

livestock. 87. 104. 116 
loans, 108-111: causes, 108-109; 

sources. 109; amount. 110; in 
small income group, 110-111; in 
large income group, 110-111 

lumpsum, 55 
local people, 57 
lodha. 98 
longe,·ity of Mahalis, 16 

Magh, 60, 64, 65 
Mahali: traditional bamboo-work­

er, I ; conc~ntration, 1; popula­
tion, 1; villages, 1, 15, 16; 
matrix of culture, 1-7; sub 
groups, 2; baskets, 68 

Mahali economy, I, 10, 26, 78. 
basis of economy, 7-8; field 
procedure. 8; economic data, 29; 
theoretical premises, 7-14 

Mahisya. 78 
mahajans. I 08 
main profession. 43 
maid servant, 43 
maintenance 9f basketry, 70; of 

agricultural Implements, 99; fish­
ing tools. 99: hunting tools, 99 

malevolent, 6; Bongas! 6; prac-
tices. 6: Ban. 6; Smger, 6 

male child mortality, 17 
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mamu, 54 
manpower, 28 
manure pit, 115 
marginal comf<;Jrt, 63 
marginal sufficiency, 103, 105 
market, 49, 51, 52, 53, 56, 88; in 

rudimentary form, 11 
market system, 27, 68 
marital condition, 19; widow re­

marriage, 19; polygyny, 19 
marital status, 17 
Jllarriagc, 4-5; type 4; age, 4; child 

marriage, 4; prohibition of mar­
riage, 4-5; tribal endogamy, 5; 
marriage of wife's relation, 5; 
cross-cousin union, 5; bride­
price, 5; fixation, 5; approach, 5; 
Salishbapla, 5; Dutamdar, 5; 
·Jndigosha, 5; Duarlebet, 5; 
Gharmechrano, 5; Angir, 5; 
Aur-apar, 5; Sanga, 5; Raji­
khusi, 5; Nirboloona, 5; Ghar­
jowie, 5 

.marriage alliances, 107 
master-servant, 113, 115 
material culture, 111 
maximum activity, 53 
.maximisation, 8-9; of production, 

69 
Mayer, 78, 108 
meal hours, 100-102 
Mcchcda, 55 
:mcdicincmcn, 40, 116; medicinal 

herbs, 98 
media of exchange, 27, 67; appro-

priateness, 27 
meeting place, 107 
midday meal, 59 
Midnapur, 12, 55 
milk, 100 
minimum requirements, 98 
minimum 'satisfaction, 114 
minimisation, 69; of cost of pro-

duction, 86 
modernistic action, 31; inclusion 

31 , 
Moira, 78, 79, 88 
money, 27, 69, 74; moneylender 

108, 117 ' 
monopolised technology, 31 
moonlit night, 59 
month-wise production, 64, 65, 66 
monsoon, 82 
Mugar, 58 
multi-dimensionality, 29, 32 
multiple interest action, 29 
Munda, 2 
muri, 71 
Murimara, 62 
musical instrument, 103, 104 
mutual adjustment, 58 

nature of demands, 68 
ncar equivalence, 71 
necessary commodities, 107 
nefarious practices, 115 
neighbours, 33 
neighbouring caste, 50 
neighbouring people, 78 
nett, cost of production, 63 
nett, profit, 55, 63 
night school, 20 
non-Brahman, 79 
non-cooperative, 118, 119 
non-industrial society, 31 
non-leafy vegetables, 90 
non-labour force, 34, 35, 43, 44, 

45, 94 
non-participants, 35 
non-productive hours, 60, 61 
non-utilitarian productions, 111 
norms and values, 28 
nursing bed, 84 
nutritive wants, 97 

obligatory expenses, 92 
OC.<'Upation, 47; ascriptivc, 69, 116; 

supplementary, 66-67; tradition­
ordained, 116 

occupational patterns, 41 
ojhas, 40, 116 
organisational innovation, 26 
origin of Mabalis, 1-2 
ornaments, 104 
outdoor work, 40 
owner-cultivator, 114 

Pachhi, 56, 58-59, 63-65 
Pachisscra, 55, 63-65 
Pakba, 65, 66 
palanquin bearers, 1 
Panerasera, 54, 55, 65 
Parsons model, 31 
particularism, 31 
participation, 35, 36, 52; of labour 

force, 35; of non-labour· force, 
35, 36 

Pataardli, 61, 62 
patterns of basketry, 12 
patterns of production, 68 
patron-client, 27, 113 
Paus, 65, 66, 84 
Paulme's statement, 10 
payment, 74, 75; of seasonal 

labourers, 75; of wages, 74 
pecuniary media, 11 
Penda, 62 
Pendardli, 61, 62 
peripheral margin, 26 
personal requirements, 105 
personal status, 44 
Phalgun, 64, 65 
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native manure, 83 
physical environment, 114, 115 
physical infirmity, 47 
pig, 87-89 
plough, 79 
plough service, 77 
political goals, 29 
political structure, 25 
potter, 31 
precapitalistic economy, 113 
precapitalistic relationship, 113 
preconceived idea of production, 

69 
present study, 14-15; sample v.il­

lages, 14; plan of settlement, 15; 
communicable link, 15; sanitary 
arrangement, 15; sources of 
drinking water, 15; public places, 
15 

price; of baskets, 68; level, 67; 
rise and fall, 68 

primary necessities, 92 
processes of production, 13 
procurement, 61, 67; of bamboos, 

61; of wild products, 67, 90 
producers' output, 68 
production of basketry, 64-66, 68, 

69; of bamboo work, 26, 66 
productive; activities, 34, 35, 60-61; 

act, 24; age, 16; hours, 59-60; 
process, 10; skill, 25; unit, 25-26, 
34, 86, 111 

progressives, 31 
profane specialists, 6; Dain, 6 
profit, 68 
Purao, 62 
Puraardli, 61, 62 
purchasing power, 69 
purchaser-seller, 120 
purely dependents, 34 
purification ceremonies, 65 
psychic attitude, 30 

quasi-friend relationship, 107 

Raju, 78 
Ramkheri, 73, 74 
Rampur, 74 
random samples, 15-16; list of 

villages, 15-16 
rationalising of production, 12 
rat{o; between workers and non­

workers, 34; worker in labour 
and non-labour force group, 
35-36 

rate of basket, 55; piece-rate, 55; 
wholesale, 55 

rate of interest, 108, 118 
ready sale, 71 
reciprocal; , demands, 113; ex­

change, 28; aid, 86 

reciprocity, 28, 115 
Regra, 104 
recruitment of labourers, 26 
Redfield's concept on folk society, 

29 
relation with deities, 30 
Regun, 55, 63, 64, 65 
repair; of agricultural implements, 

99; fishing tools, 99; hunting 
tools, 99 

resident strangers, 26; role, 26 
resources, 10-11, 28; natural, 69; 

ultimate resources, 10 
resource allocation, 67 
rice beer, 107 
risk of expenses; in share crop­

ping, 96; in contract cultivation, 
96 

Risley on Mahalis, 1-2 
rivalry, 118 
rotation of personnel, 44 
Russel on Mahalis, 2 

sacred specialist, 6 
sacrifice, 11 5 
Sadgop, 78 
sales of basketry, 64-66; peak sale 

64-66; minimum sale, 64-66 ' 
saleable 12askets, 51 
Sanja, 33, 73, 118 
Santa!, 2-3, 71, 78, 79, 88; clan 

names, 3 
sanskritisation, 30 
saving, 70 · 
Schedule tribe, 98 
seasonal labourers, 45, 47, 48, 73, 

75, 78, 96; women, 75; payment 
75 • 

seasons; agricultural, 48, S0-53 60· 
non-agricultural, 48, 49, s'1-53' 
5~ 6~ • 

secondary occupation, 44 
seed bed, 85 
segregated community, 2 
seller-buyer, 71, 113 
selling price, 63, 64 
service, 43 
service holders, 33, 40, 48 
servicemen, 48 
scarcity, 10 
Shamans, 98 
share-cropper, 33, 44, 45, 47, 48, 

51, 73, 75, 76, 77, 78 
shared poverty, 11~ 
Sherring on Mahahs, .2 
shift from bamboo work, 43, 44 
sick, 49, 51-53 · 
silver ornaments, _107 
single interest action, 29 
small baskets, 63, 64 
small group, 30 
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smith, 31 
snares, 89 
soaked rice, 59 
social; action, 31; unidimensional, 

30; cohesion, 29, 30; custom, 87; 
division of labour, 32; distance, 
26: hierarchy, 3; intercourse, 
107; mobility, 31; needs, 113; 
position, 26; reformers, 119; 
unit, 25 

socio-economic; change, 31; ties, 30 
soil wash, 85 
Solanki, 78 
sooth-sayer, 98 
sowing. 83 
specialist, 2f',, 40 
specialisation, 40, 68, 69 
specialised activity, 40 
specific wants, 11 
spices, I 00 
splinter, 58, 61, 62 
spread of monetisation, 29 
Sravana, 64, 66, 84 
Sripuram, 76, 78, 79 
Srinivas on Mysore basket mak-

ers, 73 
staple; crop, 86; food, 100 
standard of living, 93 102-106 
static expansion, 113 ' 
status; of clan, 4; elevation 29· 

of Mahalis, 30 ' ' 
strips, 61 
struct_ural atomism, 12, 114, 117 
suffic1ency of means, 97 
f>Upply-dcmand dichotomy, 71, 120 
suppl_aer-purchaser, 113 
sustamed growth, 114 
SIJrplus agriculturist, 27-28 

taboo for women 86; Mahali 
belief, 86 ' 

Talcott Parsons, 31 
Tamak, 103 
Tambuli, 78, 79 
Tamluk, 55 
Tanti, 78, 88 
Tator, 56, 63 
task structure, 24 
tea, 100 
technol~gy; advancement, 26; in-

novation, 30; of production 118 
technological, 114 119 ' 
territorial bonds, 25 
Thaka. 65 

traditional, 29, 54: action and" 
behaviour, 54; orthodoxy, 29 

tradition-oriented, 30, 114 
traditionalistic action, 30, 31 
traps, 89 
transaction. 70 
transplation, 83, 115, 118 
treading water, 114 
tribal groups, 88 
tubers, 90 
Tumda, 103 
twin occupational group, 33 

ugalchas, 83 
umbrella, 65 
unattached labour, 79 
unloading expenses, 56 
unpaid labourers, 63 
University Grants Commission, 1 
unit of production, 11, 88 
utilisation, 26, 69; of capital, 26; 

of bamboo, 69; labour, 69; time, 
69; money, 69 

usc of money, 12 

Vaisak. 64 
Vaisnab, 78 
varieties of bamboo, 57 
village, 15. 88; name, 80, 81; 

festivals, 92; -rituals, 106 
village fndia, 116 
vocation, 61 
vocational occupation. 33 
voluntary expenses, 92 

wage earners, 44, 45, 47, 48, 51, 
53, 67 

wage of labour, 74 
warp, 54 
wants of daily life, 97 
weakening of kin groups and kin 

relations, 12 
weavers, 31 
weaving of bamboo, 52 
Weber's; concept, 30; work, 31 
weeding, 84, 115, I 18 
week's product, 55 
weekly market, 55, 73, 107 
wet; land, 79; ploughing, 85 
wild; goose, 116; roots, 100 
winnowing fan, 63-65 

theory of pattern variable, 3 r •'. 
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ERRATA 

Page Line Read instead of 

2 6th Bans ph or Bansphar 

7 9th deity diety 

II 4th available a\·ailtble 

24 12th n:quires require 

27 28th systems system 

29 1st peripheral phcripheral 

34 35th 77.56% 77.56 

37 6th carrying of carrying, 

39 5th splitting spliting 

54 12th section sectioin 

61 40th employed emplyed 

68 13th directs direct 

69 lith 
maximisation maximation 

70 30th contingencies contingences 

75 38th loss loose 

76 39th average overage 

77 18th cultivators cultivator 

78 4th 
Mahalis are engaged Mahalis who 

arc engaged 

78 5th agricultural agriculture 

79 15th has mas 

88 25th 6.81% 6.31% 

89 4th 3.10 
3.10% 

89 lOth 
)ivestocks lisvestocks 

103 35th their 
there 

107 4th 
articles from articles either 

from 

107 25th 
businessmen businessman 

108 lOth paddy 
Paddy 
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SOCIAL ORGANIZATION AMONG THE .SANTAL 

By 
Vijay Kochar, M.,\. (Y.Il.), M.A. (LUCK..) 

"When ·Mr. Vijay Kocbar went to study the Santal of 
Kuapara located just outside the campus of Visva-Bharati 
University, he was told by th~ local observers that the Santa! 
of that village had changed too far from the aboriginal pattern 
and were no longer tme Santal. ... Guided by the impressions 
(that the San tal of this village arlo! fundamentallY similar to 
San tal elsewhere) ... Kochar addressed himself the fumlamental 
question 'Who are then true Santa!'? When a person ceases to 
be a Santa!?' These arc the querries which led him to delve 
into the depth of the pattern of social structure .... What would 
impress any careful reader of this monograph is the author's 
clarity of analytical thinking, good judgement and energetic 
collection of relevant quantitative data ... " 

Extract from the Foreword by 
Dr. Surajit Sinha 
Deputy Director 

Anthropological Survey of India 

FEMALE INFANTICIDE IN INDIA-A CENTURY AGO: 
Kathiawar (Gujarat), 1800-1855 

By 
Dr. Kanti Pakrasi, M.SC. (Anth.), D.PHIL. (Cal.) 

A most fascinating historY of the origin, extent, suppres­
sion, and decline of a conspicuous custom of India, namely, 
Female Infanticide, prior to this century has been portrayed 
masterly in the book. The book is an attempt to offer not only 
a connected account of the gruesome practice of killing of new 
born females among the feudatory and chivalrous Rajputs or: 
Western India but also to scan sociologically the causes and' · 
consequences of such deliberate destructions of female babes 
0nly in the country prior 1900. Rare documents and statistics 
of the infanticide-loving J harcja Raj puts of Kathiawar ( Gujarat) 
of 1800-1855, have for the first time in present India been 
brought at the disposal of all who are interested in the variegated 
history of numerous social institutions of the land. 

•. 


	2022_06_13_11_50_06_001
	2022_06_13_11_50_06_002
	2022_06_13_11_50_06_003
	2022_06_13_11_50_06_004
	2022_06_13_11_50_06_005
	2022_06_13_11_50_06_006
	2022_06_13_11_50_06_007
	2022_06_13_11_50_06_008
	2022_06_13_11_50_06_009
	2022_06_13_11_50_06_010
	2022_06_13_11_50_06_011
	2022_06_13_11_50_06_012
	2022_06_13_11_50_06_013
	2022_06_13_11_50_06_014
	2022_06_13_11_50_06_015
	2022_06_13_11_50_06_016
	2022_06_13_11_50_06_017
	2022_06_13_11_50_06_018
	2022_06_13_11_50_06_019
	2022_06_13_11_50_06_020
	2022_06_13_11_50_06_021
	2022_06_13_11_50_06_022
	2022_06_13_11_50_06_023
	2022_06_13_11_50_06_024
	2022_06_13_11_50_06_025
	2022_06_13_11_50_06_026
	2022_06_13_11_50_06_027
	2022_06_13_11_50_06_028
	2022_06_13_11_50_06_029
	2022_06_13_11_50_06_030
	2022_06_13_11_50_06_031
	2022_06_13_11_50_06_032
	2022_06_13_11_50_06_033
	2022_06_13_11_50_06_034
	2022_06_13_11_50_06_035
	2022_06_13_11_50_06_036
	2022_06_13_11_50_06_037
	2022_06_13_11_50_06_038
	2022_06_13_11_50_06_039
	2022_06_13_11_50_06_040
	2022_06_13_11_50_06_041
	2022_06_13_11_50_06_042
	2022_06_13_11_50_06_043
	2022_06_13_11_50_06_044
	2022_06_13_11_50_06_045
	2022_06_13_11_50_06_046
	2022_06_13_11_50_06_047
	2022_06_13_11_50_06_048
	2022_06_13_11_50_06_049
	2022_06_13_11_50_06_050
	2022_06_13_11_50_06_051
	2022_06_13_11_50_06_052
	2022_06_13_11_50_06_053
	2022_06_13_11_50_06_054
	2022_06_13_11_50_06_055
	2022_06_13_11_50_06_056
	2022_06_13_11_50_06_057
	2022_06_13_11_50_06_058
	2022_06_13_11_50_06_059
	2022_06_13_11_50_06_060
	2022_06_13_11_50_06_061
	2022_06_13_11_50_06_062
	2022_06_13_11_50_06_063
	2022_06_13_11_50_06_064
	2022_06_13_11_50_06_065
	2022_06_13_11_50_06_066
	2022_06_13_11_50_06_067
	2022_06_13_11_50_06_068
	2022_06_13_11_50_06_069
	2022_06_13_11_50_06_070
	2022_06_13_11_50_06_071
	2022_06_13_11_50_06_072
	2022_06_13_11_50_06_073
	2022_06_13_11_50_06_074
	2022_06_13_11_50_06_075
	2022_06_13_11_50_06_076
	2022_06_13_11_50_06_077
	2022_06_13_11_50_06_078
	2022_06_13_11_50_06_079
	2022_06_13_11_50_06_080
	2022_06_13_11_50_06_081
	2022_06_13_11_50_06_082
	2022_06_13_11_50_06_083
	2022_06_13_11_50_06_084
	2022_06_13_11_50_06_085
	2022_06_13_11_50_06_086
	2022_06_13_11_50_06_087
	2022_06_13_11_50_06_088
	2022_06_13_11_50_06_089
	2022_06_13_11_50_06_090
	2022_06_13_11_50_06_091
	2022_06_13_11_50_06_092
	2022_06_13_11_50_06_093
	2022_06_13_11_50_06_094
	2022_06_13_11_50_06_095
	2022_06_13_11_50_06_096
	2022_06_13_11_50_06_097
	2022_06_13_11_50_06_098
	2022_06_13_11_50_06_099
	2022_06_13_11_50_06_100
	2022_06_13_11_50_06_101
	2022_06_13_11_50_06_102
	2022_06_13_11_50_06_103
	2022_06_13_11_50_06_104
	2022_06_13_11_50_06_105
	2022_06_13_11_50_06_106
	2022_06_13_11_50_06_107
	2022_06_13_11_50_06_108
	2022_06_13_11_50_06_109
	2022_06_13_11_50_06_110
	2022_06_13_11_50_06_111
	2022_06_13_11_50_06_112
	2022_06_13_11_50_06_113
	2022_06_13_11_50_06_114
	2022_06_13_11_50_06_115
	2022_06_13_11_50_06_116
	2022_06_13_11_50_06_117
	2022_06_13_11_50_06_118
	2022_06_13_11_50_06_119
	2022_06_13_11_50_06_120
	2022_06_13_11_50_06_121
	2022_06_13_11_50_06_122
	2022_06_13_11_50_06_123
	2022_06_13_11_50_06_124
	2022_06_13_11_50_06_125
	2022_06_13_11_50_06_126
	2022_06_13_11_50_06_127
	2022_06_13_11_50_06_128
	2022_06_13_11_50_06_129
	2022_06_13_11_50_06_130
	2022_06_13_11_50_06_131
	2022_06_13_11_50_06_132
	2022_06_13_11_50_06_133
	2022_06_13_11_50_06_134
	2022_06_13_11_50_06_135
	2022_06_13_11_50_06_136
	2022_06_13_11_50_06_137
	2022_06_13_11_50_06_138
	2022_06_13_11_50_06_139
	2022_06_13_11_50_06_140
	2022_06_13_11_50_06_141
	2022_06_13_11_50_06_142
	2022_06_13_11_50_06_143
	2022_06_13_11_50_06_144
	2022_06_13_11_50_06_145
	2022_06_13_11_50_06_146
	2022_06_13_11_50_06_147
	2022_06_13_11_50_06_148
	2022_06_13_11_50_06_149
	2022_06_13_11_50_06_150
	2022_06_13_11_50_06_151
	2022_06_13_11_50_06_152
	2022_06_13_11_50_06_153
	2022_06_13_11_50_06_154
	2022_06_13_11_50_06_155
	2022_06_13_11_50_06_156
	2022_06_13_11_50_06_157
	2022_06_13_11_50_06_158
	2022_06_13_11_50_06_159
	2022_06_13_11_50_06_160
	2022_06_13_11_50_06_161
	2022_06_13_11_50_06_162
	2022_06_13_11_50_06_163
	2022_06_13_11_50_06_164

